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Wool Testing Bureau S.A.
Head Office: Cnr University Way & Gomery Avenue, Summerstrand, South Africa
P.O. Box 1867, Port Elizabeth, 6000, South Africa
Telephone: +27 41 503 6600 | Facsimile: +27 41 583 2195
E-Mail: wtb@wtbsa.co.za | Website: www.wtbsa.co.za

Providing the South African industry with impartial certification 
services

            Greasy Wool Core Testing - Yield | Mean Fibre Diameter | 

               Staple Length and Strength | Colour 

 Scoured Wool, Carbonised Wool and Wool Top Testing

 Product Testing - Textile

 Grower Services

Accurate and cost eAccurate and cost effective comprehensive Fleece Testing
services are available to the producer:

 Micron (fibre diameter), performed on Laserscan under

    temperature and humidity controlled laboratory conditions 

 16% Washing Yield (done on 20g mid-rib samples)

 Length and Crimp (5 staples per sample)

 ATLAS: Automatic Length and Strength measurements 

    (10 staples per sample)    (10 staples per sample)

PASSIONPEDIGREEPEOPLE PURPOSE PROMISEPROCESS

Trusted process

meadowfeeds.co.za

Meadow’s nutritionists use the foremost formulation software to optimise least cost, 
balanced animal diets at a nutrient level. Raw materials are sourced from accredited and 

rigorously approved suppliers to reduce risk and ensure consistent quality from source. 
Seven well situated milling and mixing facilities incorporate automation and control systems 

which allow our operators to blend the right ingredients at the formulated inclusion level.
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Presidentsboodskap
‘nVorige staatshoof van Suid 

Afrika is gevra of hy 
bekommerd is dat die mense nie 
by die veranderende omgewing 
van die land sal kan aanpas nie, 
sy antwoord was eenvoudig nee, 
want   “Elke mens is ‘n kind van 
sy tyd”. (John Vorster) 

Die stelling word absoluut 
deur die lede van die Merino 

gemeenskap beskryf. Gevestigde lede behaal uitsonderlike welslae 
met hul merino skaap boerdery.  Jong lede is besig om met nuwe en 
innoverende idees hulle stempel in die Merino bedryf af te druk.  
Familie boerderye kry dit reg om die twee wêrelde te integreer en 
sodoende ‘n nuwe dimensie aan skaapboerdery te verleen.

‘n Hoogtepunt vir  Merino SA is die registrasie van die Merino 
logo of  “Trade mark registration”,  die mees gesogste handelsmerk 
in die kleinvee bedryf.  Die goeie vraag na hoë kwaliteit wol 
met gepaardgaande rekord pryse ondersteun Merino SA in sy 
strewe na die mees ekonomiese merino ooi waarmee in elke 
streek in Suid Afrika geboer kan word.  Die tegniese komitee in 
samewerking met leier akademici werk onverpoos om te verseker 
dat die merino skaap in die veranderde ekonomiese klimaat 
relevant bly.

Suksesse word op elke vlak van die Merino bedryf behaal.  Die 

Merino Classic lewer baie eenvormige diere van hoogstaande 
gehalte op, die absolute toonbeeld van die ideale dubbeldoel 
skaap waarmee dwarsoor Suid Afrika ekonomies geboer word.  
Die Nasionale veiling is Merino SA se vertoonvenster en bied 
die meeste ramme in die huidige formaat aan en die uitstaande 
kwaliteit word in die pryse weerspieël.  Die absolute passie en 
entoesiasme waarmee jong kudde boere die jongooi projekte 
dryf is aansteeklik en die resultate is ‘n voorbeeld vir elkeen in 
die skaapbedryf.

Die sukses van Merino SA is te danke aan elke raadslid se bydrae 
in sy streek.  Al die bydraes maak dat Merino SA die leier in die 
skaap bedryf is.  Merino SA is trots op sy raadslede,  Francois 
van der Merwe wat as spreker tydens die Merino World Insight 
Tour in Australië opgetree het en Stefanus van Heerden wat ‘n 
spreker was by die IWTO kongres in Italië.  Ons is ook baie trots 
op Merino SA se vorige president Julian Southey wat as Voermol 
skaapboer van die jaar aangewys is.  Dank aan Danie Vorster en 
die personeel van die kantoor vir die onberispelike hantering van 
die kantoor.  Dit maak ‘n mens trots as persone vertel van die 
aangename ervaring wat hulle tydens ‘n besoek aan Merino SA 
kantoor ervaar het.

Die beste beskrywing van Merino SA lede na afloop van die jaar 
se bedrywighede word deur Warren Buffet beskryf  “Honesty is a 
very expensive gift, Don’t expect it from cheap people.” 

Gert Smit

Skaapvetmes-/kalfkonsentraat (V14344) (RSA – Wet 36 van 1947) N-FF 3588

Ons hou by Skaapvetmes, want die produk is maklik beskikbaar en 
werk. Met Skaapvetmes groei die ramme vinniger uit en is die lammers 
vinniger mark gereed. Ons gebruik dit ook om mooi wit wol te verseker. 

Dankie Molatek! 

Divan en Adriaan Geldenhuys
Riversdal, Wes-Kaap

Skaapvetmes-/kalfkonsentraat is ’n aanpassings-, afrondings- en ramveilings proteïen 

konsentraat vir skape. Die produk verbeter voeromset, verminder asidose en voorkom 

blaasstene vir die ekonomiese afronding van speenlammers, stoetramme en ou ooie. 

Dit verseker ook voldoende wolfollikelontwikkeling van lammers vir optimale wolproduksie. 
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KYK HOE MOOI WYS 
DIE RAM SE BOUVORM. 

NET REG VIR SKOU! 

Vir meer inligting oor Molatek se spesifieke voere en dienste, kontak: 
RCL FOODS: www.rclfoods.com
EPOL: +27(0)31 242-8600  | www.epol.co.za  
MOLATEK: +27(0)13 791-1036  | www.molatek.co.za

Sukses is in die sak

EPOL & MOLATEK

MOLATEK
 SKAAPVETMES-/KALFKONSENTRAAT 

A15098 RCL Skaapvetmes Cellphone Ad Marino Journal A4 AFR Revised.indd   1 11/11/16   10:32 AM

Manager’s message

To say that 2016 was a great 
Merino year would be 

an overstatement. The severe 
drought has not let up, affecting 
most farmers and putting many 
under extremely trying financial 
stress. Farm murders have 
increased and become more 
violent. Fracking and uranium 
mining threaten the existence 
of farmers and communities. 

Corruption and ineffectivity in government departments and of 
political figures are rife.

But, there are many positives as well. The price of wool has 
moved up to record levels again this year. Demand for wool is 
higher than supply and will remain so for the foreseeable future. 
Red meat prices are at high levels and forecasts predict a steady 
increase over the medium term. This makes Merino farming a 
lucrative alternative to other enterprises.

At official Merino auctions during the year, demand for rams was 
good and the average price increased by more than 10%. Several 
other achievements were reached, with Geelbek Elite celebrating 
their 50th production sale and Konsortium-merino setting new 
records for number of rams sold and turnover. The National Merino 

auction had an increase in rams sold of 34%, the four highest prices 
paid and highest average price of all the auctions this year.

Arrangements are well under way to ensure that the 2017 National 
Merino show in Bloemfontein on 27-28 April (during the Bloem 
show) will be a very special event. We appeal to all members and 
flock farmers to support our aim of having 1 000 sheep and 1 000 
Merino fleeces entered for “Merino Classic #1000”. Many other 
attractions will also contribute to making it a worthwhile visit and 
we encourage farmers to place your entry on the “to do” list for 
anybody interested in livestock farming.

In this Merino SA Focus you will find information on a variety 
of Merino matters: From technical aspects to contact details of 
Merino breeders and advisers; from show to auction results; from 
news covering interesting projects and personalities to reading 
focussed more on our better halves.

This past year the Merino SA council tested new waters under the 
leadership of a new president and vice-president. Not only have 
they kept the ship sailing, but have done so very competently. We 
look forward to next year, hoping that the negatives will diminish 
and positives will increase to make it a very profitable Merino 
farming year.

Danie Vorster
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INTRODUCING 
SAUCE FOR DOGS PLUS

Add a little extra… 

Up to 30
mouth-watering 

servings
Up to 30
mouth-watering 

servings

SKIN & COAT
SUPPORT

JOINT & CARTILAGE
SUPPORT

With 
Glucosamine
& Chondroitin

With
Omega 3
and 6 Oils

V27235 (Act 36 of 1947)

V27736 (Act 36 of 1947)

www.montego.co.za

As with our traditional Sauce for Dogs range, our new Sauce for Dogs 

Plus not only makes nutritious meals extra delicious meals, but also 

includes some extra benefits to your dogs’ health!

Available in Joint & Cartilage Support with Glucosamine and Chondroitin to 

assist in the repair of body tissues such as cartilage and reduce joint pains 

for increased mobility. Also available in Skin & Coat Support with added 

Omega 3 and 6 oils which help fight infections, promoting a healthy, shiny 

skin and coat.

Break the routine with one of our new delicious chicken 
flavoured Sauce for Dogs Plus products. 

C’mon give ‘em a squeeze!
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www.montego.co.za

As with our traditional Sauce for Dogs range, our new Sauce for Dogs 

Plus not only makes nutritious meals extra delicious meals, but also 

includes some extra benefits to your dogs’ health!
Available in Joint & Cartilage Support with Glucosamine and Chondroitin to 

assist in the repair of body tissues such as cartilage and reduce joint pains 

for increased mobility. Also available in Skin & Coat Support with added 

Omega 3 and 6 oils which help fight infections, promoting a healthy, shiny 
skin and coat.Break the routine with one of our new delicious chicken 

flavoured Sauce for Dogs Plus products. 
C’mon give ‘em a squeeze!

Merino SA Raadslede 2016-17
Van links (Dorp & Merinostreek / posisie in hakies): Stephanus van den Heever (Richmond, 7), Uysie Willemse (Heidelberg, 9), Jannie de Villiers (Aliwal-Noord, 
4), Adrian McNaughton (vise-president, Graaff-Reinet, 6), Gert Smit (president, Vrede, 1 & 2), Francois van der Merwe (Calvinia, 8), Jako Meyer (Middelburg, 5), 

Pierre Vlok (BKB), Andrew Jordaan (tegniese komitee), Giepie Calldo (CMW), Danie Vorster (Graaff-Reinet, bestuurder) en Abrie Marais (Philippolis, 3). 

Merino SA Tegniese komitee 2016-17
Geoff Kingwill, Dr Willem Olivier, Gert Smit, Herman Labuschagne, Hendrik van Pletzen, Dirkie Uys (vise-voorsitter), Arno van Graan, Andrew Jordaan 

(voorsitter), Danie Vorster, Ras van Pletzen, Wallis Hardie en Giepie Calldo. Afwesig: John Melville en Drs Dr Jasper Cloete & Buks Olivier.
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BKB-ABSA Merino Classic 2016

Die Nasionale Merinoskou, die 2016 BKB – ABSA Merino 
Classic te Beaufort-Wes, het op 17 & 18 Maart plaasgevind. 

By die twee dae se opwinding is 400 Merino’s van hoogstaande 
gehalte vertoon deur 35 Merinotelers.

Die skou was ’n groot sukses danksy die goeie ondersteuning 
van vertoners, borge en almal betrokke by die reelings. Die 
vier beoordelaars moes soms kopkrap om keuses te maak, 
maar het hul uitstekend van hul taak gekwyt. Die Beaufort-
Wes skougenootskap met Johan Botes (president) en Corne Nel 
(skaapafdeling) verdien vermelding vir die uitstekende geriewe 
en organisasie.

Die Merino Jeugskou op Vrydag het sowat 120 kinders gelok. Baie 
van hulle het hier vir die eerste keer ’n skaap van naby gesien 
of vasgehou. Daar is dus beslis vordering gemaak om kinders se 

belangstelling in Merino’s te bevorder.

Die Merino Classic dinee wat Donderdagaand gehou is in die 
skousaal, was ook ‘n hoogtepunt. Sowat 130 persone het dit 
bygewoon, waar hulle onthaal is op smaaklike lamsdisse van die 
plaaslike restaurant met die paslike naam van “4sheep”. Merino 
SA president, Gert Smit, het in sy spreekbeurt die borge bedank 
vir hul onmisbare bydrae en ook aangekondig dat volgende 
jaar se Merino Classic tydens Bloemskou aangebied sal word 
teen einde April. Die twee titelborge se Pierre Vlok (BKB) en 
Pieter de Jager (ABSA) het hierna elk ’n kort boodskap gelewer. 
Vlok het die belangrikheid van die Merinobedryf vir BKB se 
besigheidsmodel beklemtoon en hul volgehoue ondersteuning 
van die Merino Classic bevestig. De Jager het bankdienste wat 
ABSA vir boere aanbied genoem en voorsien ’n positiewe 
vooruitsig vir die Merinobedryf.

BKB-ABSA Merino Classic 2016 Borge
Agter: Giepie Calldo (CMW), Johan Coetzee (Landbou weekblad), Francois 

Jansen van Rensburg (Farmer’s weekly), Pieter de Jager (ABSA), Isak Staats 
(BKB), Leon de Klerk (Voermol) en Frikkie Myburg (MSD). Voor: Tommie 

Calldo (Virbac), Andreas du Toit (Merial), Gert Smit (Merino SA president)  
en Charl Vorster (Molatek).

Die vriendelike Tania Calldo is die amptelike fotograaf van die BKB-ABSA Merino 
Classic. Kontak haar vir professionele fotografiedienste by 076 861 7344.

Voorgereg en hoofgereg

MERINO Classic 2016

BORGE / SPONSORS

Met dank en waardering / With thanks and appreciation
MERINO SA

KYK HOE LYK ONS NOU!

MERINO,  
die wêreld  
se grootste  
wolskaapras

DIE LANDBOU SE GROOTSTE: 
n Tydskrif n Webwerf n Nuusdekking  
n Veilingsafdeling n Reeks digitale produkte  
n Bron van veegesondheidsartikels  
n Reeks praktiese landbouhandleidings  
n Geklassifiseerde advertensie-afdeling
Lees Landbouweekblad en boer saam vooruit

ONS WEI GRAAG SAAM MET JULLE 
IN DIESELFDE KAMP . . .
Julle spog met jul beste,  ons spog met:

Kontakbesonderhede: 
n 021 406 2298
n www.landbou.com

MerinoFokus2013.indd   1 11/13/13   3:20 PM
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Sewende Nasionale Merino veldskou

Absa Beste 10 hanteerders
Agter: Irvin Verwey, Danie Hoffman, 
Hermaans Galant, Marius Williams, 
Connie de Koker en Pieter de Jager 

(ABSA). Voor: Attie Tellies, Bernie Esau, 
Boetie Kiwido, Tommy Jackson en 

Soldaat Nel

Beaufort-Wes skoukomitee
Van links: Jaco van Vuuren, Eltrus Mocke, 
Louis Fourie, Johan Botes, Elsje Nigrini, 
Natasha Verdoes, Zerulda Stadler,  
Lien van Rooyen en Corne Nel.

Beamptes
Hardie van den Heever, Bennie Aucamp, 

Bennie Steenkamp, Toit Wessels 
(aankondiger), Arno van Graan en 
Willem Olivier (dataverwerking) en 

Willem Liebenberg

Beoordelaars
Gert Smit (Merino SA president),  
Eddie Prinsloo en Johan Botes 
(beoordelaars), Fourie Vosloo 
(ringbeampte), Kleintjie Pienaar en 
Andries Pienaar (beoordelaars),  
Elna Kitching (ringbeampte) en  
Danie Vorster (Merino SA bestuurder)

www.voermol.co.za

VOERMOL 
MAXIWOL- 

REEKS

•	Voorsien	'n	hoë	vlak	van	 
deurvloeiproteïen,	energie,	 
minerale	en	spoorminerale		

•	Bevorder	winsgewende	 
produksie	van	vleis,	wol	

	 en	vesel
 
•	Stimuleer	uierontwikkeling	 
en	verhoog	gevolglik	bies- 
en	melkproduksie

 
•	 Is	melassegebaseer	wat	 
smaaklikheid	bevorder	en	 
dus	goeie	inname	verseker

Kyk	jy	nie	terug	nie

Met

Maxiwol Konsentraat, Regnr. V4985, Maxiwol Produksiekorrels, Regnr. V15415, Maxiwol Readymix, Regnr. V7815,  
Maxiblok, Regnr. V17424 (Wet 36/1947). Registrasiehouer: Voermol Voere (Edms) Bpk., Posbus 13, Maidstone, 4380.

32970_Maxiwol Reeks FPFC.indd   1 2015/11/05   9:11 AM
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Kampioenskap wenners

BKB Grootkampioen ram
Pierre Vlok (BKB), Gerrit Viljoen (Richmond) en Boetie Kiewiedo (hanteerder).

ABSA Grootkampioen ooi
Pieter de Jager (ABSA), Johan du Plessis (Zuiderkruis Merino’s, Heidelberg) 

en Soldaat Nel (hanteerder)

Ram met die beste wol
Pierre Vlok (BKB), Gerrit Viljoen (Richmond) en Boetie Kiewiedo (hanteerder)

OVK-CMW kampioen
Ooi met die beste wol

Giepie Calldo (CMW), Johan du Plessis (Zuiderkruis Merino’s, Heidelberg)  
en Marius Williams (hanteerder)

BKB kampioen
Ram met die beste bouvorm

Attie Tellies (hanteerder), Gerrit Viljoen (Richmond) en Pierre Vlok (BKB)

OVK-CMW kampioen
Ooi met die beste bouvorm

Giepie Calldo (CMW), Alretha en Roelo van Heerden (Onderstetuin Merino’s, 
Murraysburg) en Irvin Verwey (hanteerder)

Borg, Kampioenskap, Name van links
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1 BKB kampioen
Ongeskeerde kortwol ooilam: lig

Pierre Vlok (BKB), Cobus en Gerrit Viljoen (Richmond)  
en Boetie Kiewiedo (hanteerder)

2 ABSA kampioen
Ongeskeerde kortwol ooilam: middel

Freda Verster (ABSA), Roelo van Heerden (Onderstetuin Merino’s, 
Murraysburg) en Hermaans Galant (hanteerder)

3 OVK-CMW kampioen
Ongeskeerde kortwol ooilam: swaar ( ≤52 kg)

Giepie Calldo (CMW), Petrus, Foxie en Kosie Wolfaardt (Wolwaardwil 
Merino’s, Graaff-Reinet)

4 Farmer’s weekly kampioen
Ongeskeerde kortwol ramlam: lig

Francois Jansen van Rensburg  (Farmer’s Weekly), Foxie, Petrus en Kosie Wolfaardt 
(Wolwaardwil Merino’s, Graaff-Reinet) en Robert Waterboer (hanteerder)

5 Merial kampioen
Ongeskeerde kortwol ramlam: middel

Andreas du Toit (Merial), Roelo van Heerden (Onderstetuin Merino’s, 
Murraysburg) en Okkie Galant (hanteerder)

6 Landbou weekblad kampioen
Ongeskeerde kortwol ramlam: swaar (≤62 kg)

Johan Coetsee (Landbou weekblad) en Beaufort Wes vertoners  
Ralph Köster, Roland du Toit (vashouer) en Dale Jackson

7 Voermol kampioen
Geskeerde kortwol ooilam: lig

Arnold van der Merwe (Voermol), Grant Naudé (Nitique Boerdery, Hanover) 
en Phindile Jack (hanteerder)

8 MSD kampioen
Geskeerde kortwol ooilam: middel 

Frikkie Myburg (MSD), Kobus en Ena Geldenhuys (Koringplaas Merino’s, 
Riversdal) en Bernie Esau (hanteerder) 

Borg, Kampioenskap, Name van links
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9 Landbou weekblad kampioen
Geskeerde kortwol ooilam: swaar (≤58 kg)

Johan Coetsee (Landbou weekblad), Kobus en Ena Geldenhuys (Koringplaas 
Merino’s, Riversdal) en Dawie Esau (hanteerder)

10 Virbac kampioen
Geskeerde kortwol ramlam: lig

Tommie Calldo (Virbac), Johan du Plessis (Zuiderkruis Merino’s, 
Humansdorp) en Jonathan Johannes (hanteerder)

11 Molatek kampioen
Geskeerde kortwol ramlam: middel

DW Gilliomee (Molatek), Marie en Stefan Naude (Geelbek Elite, Hanover) en 
Thembela Skonyela (hanteerder).

12 Zoetis kampioen
Geskeerde kortwol ramlam: swaar (≤74 kg)

Jacques van Zyl (Zoetis), Kobus en Ena Geldenhuys (Koringplaas Merino’s, 
Riversdal) en Dawid Esau (hanteerder)

13 Merial kampioen
2-tand kortwol ooi: lig

Adreas du Toit (Merial), Jannelie, Petrus en Kosie Wolfaardt (Wolwaardwil, 
Graaff-Reinet) en Johnny Vermink (hanteerder)

14 Landbou weekblad kampioen
2-tand kortwol ooi: middel

Johan Coetsee (Landbou weekblad), Roelo van Heerden (Onderstetuin 
Merino’s, Murraysburg) en Hermaans Galant (hanteerder)

15 Voermol kampioen
2-tand kortwol ooi: swaar (≤68 kg)

Arnold van der Merwe (Voermol), Johan du Plessis (Zuiderkruis Merino’s, 
Humansdorp) en Soldaat Nel (hanteerder)

16 Farmer’s weekly kampioen
2-tand kortwol ram: lig

Francois Jansen van Rensburg  (Farmer’s Weekly), Willem Liebenberg snr. 
en jnr. (Hanover) en Jafta Karools

Borg, Kampioenskap, Name van links
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23 Virbac kampioen
Langwol ramlam: middel

Tommie Calldo (Virbac), André en Marietjie Sieberhagen (Vlakfontein 
Merino’s, Richmond) en Sonn van Rooyen (hanteerder)

24 Molatek kampioen
Langwol ramlam: swaar (≤70 kg)

Charl Vorster (Molatek), Uysie Willemse (Goedeverwachting Merino’s, 
Heidelberg) en Hendrik Kouter (hanteerder)

21 Merial kampioen
Langwol ooilam: swaar (≤60 kg)

Adreas du Toit (Merial), Sinon de Jager (Brakfontein Merino’s, Heidelberg), 
Jonathan Johannes (hanteerder) en Kirven Roberts

22 Zoetis kampioen
Langwol ramlam: lig

Jacques van Zyl (Zoetis), Marietjie en André Sieberhagen (Vlakfontein 
Merino’s, Richmond) en Hans Montagu (hanteerder)

19 MSD kampioen
Langwol ooilam: lig

Frikkie Myburgh (MSD), Petrus, Jannelie, Foxie en Kosie Wolfaardt 
(Wolwaardwil Merino’s, Graaff-Reinet)

20 Landbou weekblad kampioen
Langwol ooilam: middel

Johan Coetsee (Landbou weekblad), Petrus, Foxie en Kosie Wolfaardt 
(Wolfaardwil, Graaff-Reinet) en Johnny Vermink (hanteerder)

17 MSD kampioen
2- tand kortwol ram: middel

Giepie Calldo (namens MSD), Nelius van der Westhuizen (Loxton) en Josef 
Goliath (hanteerder)

18 Voermol kampioen
2-tand kortwol ram: swaar (≤94 kg)

Leon de Klerk (Voermol), Roelo van Heerden (Onderstetuin Merino’s, 
Murraysburg) en Irvin Verwey (hanteerder)

Borg, Kampioenskap, Name van links
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25 Landbou weekblad kampioen
2-tand langwol ooi: lig

Johan Coetsee (Landbou weekblad), Sinon de Jager (Brakfontein Merino, 
Heidelberg), Jonathan Johannes (hanteerder) en Kirvin Roberts

26 Farmer’s weekly kampioen
2-tand langwol ooi: middel

Francois Jansen van Rensburg (Farmer’s weekly), Roelo van Heerden 
(Onderstetuin Merino’s, Murraysburg) en Hermaans Galant (hanteerder)

27 OVK-CMW kampioen
2- tand langwol ooi: swaar (≤70 kg)

Giepie Calldo (CMW), Petrus en Jannelie Wolfaardt (Wolfwaardwil,  
Graaff-Reinet), Robert Waterboer (hanteerder) en Kosie Wolfaardt

28 MSD kampioen
2-tand langwol ram: lig

Boetie Kiewiedo (hanteerder), Kobus en Gerrit Viljoen (Richmond)  
en Frikkie Myburg (MSD)

29 ABSA kampioen
2-tand langwol ram: middel

Charl Goosen (ABSA), Roelo van Heerden (Onderstetuin Merino’s, 
Murraysburg) en Danie Hoffman (hanteerder)

30 BKB kampioen
2-tand langwol ram: swaar (≤96kg)

Pierre Vlok (BKB), Kobus en Gerrit Viljoen (Richmond) en Martin Williams 
(hanteeerder)

31 Merial kampioen
Maksi ooilam

Bennie Steenkamp (namens Merial), Nelius van der Westhuizen (Loxton)  
en Kevin Bostander (hanteerder)

32 Farmer’s weekly kampioen
Maksi ramlam

Francois Jansen van Rensburg (Farmer’s Weekly), Human en Uysie Willemse 
(Goedeverwachting Merino’s, Heidelberg) en Hendrik Kouter (hanteerder)

Borg, Kampioenskap, Name van links

Veiling: Dinsdag 31 Januarie 2017 te Graaff-Reinet om 12:00
en Nasionale Veiling op Vrydag 18 Augustus 2017 te Grootfontein LK
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Goedeverwachting 
Merinostoet     Stoet 598, Gestig 1929

  

Borge / Sponsors

4e Produksieveiling
Dinsdag, 18 Julie 2017 om 13:00
te Goedeverwagting, Heidelberg
Gasverkoper: Zuiderkruis Merinostoet nr 1422

P R E S T A S I E S
2015 Merino Classic’s Heidelberg 

• Groot Kampioen ooi • Ooi met die beste vag
• Ooi met beste bouvorm • Groot Kampioen Poenskopram

• 5x Klas-kampioene • 7x Reserwe-Kampioene

Beide hierdie kuddes doen goed in skoue waar hulle meeding.  
Ramme is aanpasbaar en vry van geslags- en verwante siektes.

LIGGING
Op N2 vanaf Heidelberg na Swellendam  

vir ± 25 km, draai links.  OF 
Op N2 vanaf Swellendam na Heidelberg vir  

± 25 km. Draai regs en volg BKB rigtingwysers.

NAVRAE
Verkoper	 Uysie Willemse, Heidelberg	 082 787 5831 / 071 659 8811 (h)
Gasverkoper	 J H (Johan) du Plessis, Humansdorp	 082 453 5101
Veldbeampte	 Cobus Louw, Swellendam	 082 576 1699
Veilingskoördineerder	 Etienne Büchner, Kaapstad	 082 825 3893

HORING- & POENSKOP MERINO’S
43 Ramme (lam/2-tand)

    100 Strooitjies gevriesde semen     
120 Stoet- & Jong kudde ooie

5 
maande 

wol

Farmer’s weekly kampioen
Beste poenskopram

Francois Jansen van Rensburg (Farmer’s weekly), Johan du Plessis 
(Zuiderkruis Merino’s, Heidelberg) en Soldaat Nel (hanteerder)

33 Voermol kampioen
Maksi ooi

Arnold van der Merwe (Voermol), Kobus en Ena Geldenhuys (Koringplaas 
Merino’s, Riversdal) en Bernie Esau (hanteerder)

34 Landbou weekblad kampioen
Maksi ram

Johan Coetsee (Landbou weekblad), Uysie Willemse (Goedeverwachting 
Merino’s, Heidelberg) en Hendrik Kouter (hanteerder)

Borg, Kampioenskap, Name van links

Links: Keith Coetzee verduidelik beginsels van 
skaaphantering aan die jeugskou kinders
Bo: Van die deelnemers met instrukteur Adri de Klerk

Merino Jeugskou
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Dinee

3 FEBRUARIE 2017 

 VRYDAG OM 11:30            

  KARREEBOSCH, 

      CRADOCK

MiddelburgGraaff-Reinet

Cradock Middelburg

Samekomst8km

1
9
k
m

2km

KARREEBOSCH

 85 HORING EN POENSKOP 

        MERINO RAMME

Onder beskerming van Merino SA

NAVRAE: 
Japie Jordaan - 048 881 1005, 
Willie Jordaan - 048 881 4617,  
Japs Jordaan - 073 489 4630

 Leon du Plessis - 082 374 3192 
 AFSLAER: Phillie Schoombee - 079 805 5429

 



27M E R I N O  F O C U S  2 0 1 6

Mer ino  C lass i c

26 M E R I N O  F O C U S  2 0 1 6

Mer ino  C lass i c

Inweeg

Beoordeling

Aflaai

Ouderdom bepaling

Wollengte meting

Nommerplaatjie insit Rekordhouding
Weeg
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Merino Classic mense en meer

2017 Merino Classic #1000
Die SA Nasionale Merinoskou

Bloemfontein, 27 – 28 April
tydens Bloemskou

Merino Dinee
Donderdagaand,
 27 April om 19:00

Almal welkom, toegang  
slegs met bespreking by:
Merino SA, 049 892 4148/9  
of merinosa@eastcape.net

8ste SA Merino 
Veldskou

met 1 000 skoudiere

Merino Vagskou
Met 1 000 vagte

Vir inskrywings kontak:
 Robert Scott (BKB) 082 774 8763

•  Merino Skeer- en Vleisdemonstrasies
•  Wolbaaldra kompetisie en vele meer!

Kortwol kampioenskappe
Ongeskeerde Lammers

1	 Ooilam: lig
2	 Ooilam: middel
3	 Ooilam: swaar < 52 kg
4	 Ramlam: lig
5	 Ramlam: middel
6	 Ramlam: swaar < 62 kg

Geskeerde Lammers

7	 Ooilam: lig
8	 Ooilam: middel
9	 Ooilam: swaar < 58 kg
10	 Ramlam: lig
11	 Ramlam: middel
12	 Ramlam: swaar < 74 kg

Tweetand

13	 Ooi: lig
14	 Ooi: middel
15	 Ooi: swaar < 68 kg
16	 Ram: lig
17	 Ram: middel
18	 Ram: swaar < 94 kg

Viertand

19	 Ram: lig
20	 Ram: middel
21	 Ram: swaar < 104 kg

Langwol kampioenskappe
Lammers - Geskeer of ongeskeer

22	 Ooilam: lig
23	 Ooilam: middel
24	 Ooilam: swaar < 60 kg
25	 Ramlam: lig
26	 Ramlam: middel
27	 Ramlam: swaar < 70 kg

Tweetand

28	 Ooi: lig
29	 Ooi: middel
30	 Ooi: swaar < 70 kg
31	 Ram: lig
32	 Ram: middel
33	 Ram: swaar < 96 kg

Viertand	

34	 Ram: lig
35	 Ram: middel
36	 Ram: swaar < 106 kg

Kortwol ≤ 6 cm
Langwol > 6 cm
Geen Grootkampioene

Maksi kampioenskappe
37	 Ooilam
38	 Ramlam
39	 Ooi
40	 Ram

Spesiale kampioenskappe
S1	 Beste 10 vashouers
S2	 Beste Poenskopram
S3	 Ooi met die beste wol
S4	 Ooi met die beste bouvorm
S5	 Ram met die beste wol
S6	 Ram met die beste bouvorm

S A Kampioenskappe vir Veldmerino’s 2017
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Resilience will carry SA’s farmers beyond this difficult year
by Denene Erasmus

This year will long be 
remembered as one of the most 

difficult experienced by farmers 
in South Africa since the advent 
of commercial farming in this 
country. The drought has devastated 
crop yields, caused the death of 
livestock, ruined bank accounts and 
destroyed hopes.

According to Prof Johan Willemse, 
agricultural economist at the Free 

State University at least 15% of the commercial farmers in the Free 
State will not be able to carry on farming in the next year because 
of their dire economic situation. All farmers across the country 
have of course not been equally affected by the drought, but this 
is not the only factor having a negative impact on farmer morale.

Every year, as more farmers around the world speak up, there is 
a growing awareness of the emotional burden that farmers carry. 
As one farmer in New Zealand puts it “farmers do a job that puts 
them up against everything”. Every business owner understands 
the importance of planning, but how do you plan for uncertainty? 
How do you plan for a drought that just won’t let up?

South African farmers face unique challenges such as political 
uncertainty and safety.

While our Constitution protects the right to private land 
ownership, farmers cannot be blamed for feeling uneasy when 
rabble-rouser politicians incite their followers to start illegally 
occupying farm land.

I don’t know of any other country in the world where farmers 
have to spend as much on securing their property and families 
as here in South Africa, and despite all the measures taken by 
farmers to safeguard what is theirs, they remain vulnerable. Not 

even the livestock are safe. We receive almost daily reports of 
the most vulgar incidents of stock theft happening in all areas of 
the country.

It should come as no surprise then, as a recent survey found, that 
farming is the third most stressful job in South Africa after being a 
pilot or a hair stylist. 

During the past eight years, I have had the privilege to travel 
across South Africa and meet farmers from every part of the 
country. I have heard many agricultural leaders declare that South 
African farmers are the best in the world. I don’t know if this is 
100% true, surely there are farmers in other countries that are as 
innovative and successful as our farmers here in South Africa. 
But I do believe our farmers are the most resilient farmers in the 
world. Despite all the adversity and animosity they have to face as 
farmers in this country, they bravely forge ahead, determined to 
make a positive contribution that will benefit all South Africans. 

Farmers new to the industry often tell me that it is not support 
from Government, but support from within the farming industry 
that gave them the motivation they needed to persevere. As 
one of them said, “I have never been turned down by a farmer 
when I needed advice and I think this is one of the greatest 
qualities of South African farmers – their willingness to share 
their knowledge.”

If there is one thing I have learned as an agricultural journalist in 
South Africa it is this: farming in Africa is tough, but our farmers 
are even tougher!

Denene Erasmus is the Editor of Farmer’s weekly. 011 889 0836; 
denene@caxton.co.za.

ALL THE  
AGRICULTURAL NEWS  
AND INFORMATION 
YOU NEED

SUBSCRIBE TO  
PRINT OR DIGITAL
VISIT FARMERSWEEKLY.CO.ZA AND SELECT ‘SUBSCRIBE’
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Government’s biggest mistakes during the drought?

The biggest mistake the authorities made was not to heed the 
forecasts of drought. This meant they were caught unawares 
and seemingly only realised the full, disastrous extent in the 
third and fourth year of the drought. It is virtually impossible 
to manage any situation of national importance efficiently 
without proper groundwork. The funds that were eventually 
allocated to the drought stricken provinces were, in my opinion, 
managed inadequately. Very few commercial farmers received 
state support. The support that was earmarked for developing 
and communal farmers was so fragmented that it actually meant 
very little. 

The impact of the drought on consumers?

The one good thing about the drought is the fact that consumers 
became aware of the role SA’s farmers play in the provision of 
affordable and quality food to the country. The sad part is the 
sharp increase in food prices. For instance, it is speculated that the 
price of maize meal in some cases shot up with as much as 50%. 
On the other hand, the price increases could have created a 
perception that since commercial farmers in particular are earning 
so much more for their produce that they were all well-to-do and 
not affected by the drought. I believe the agricultural industry as a 
whole need to consider a national consumer education campaign 
to inform and edify consumers, as their main clients, about the 
role of farmers and the economic realities of food production 
in SA.  

And the way organised agriculture managed the drought?

I believe organised agriculture did not communicate the gravity 
of the drought and the impact thereof well enough to government. 
I concede that the role players in organised agriculture are 
not supposed to get involved in politics, but they should have 
launched a national campaign to secure the sympathy of the 
citizens of SA. 
They should also have taken emerging and communal farmers 
on board much earlier in the effort to obtain drought relief. One 
of the most important lessons we learned from this drought was 
the significance of relevant communication and collaboration 
between all the role players in the agricultural value chain, 
government included.   

If you were to become Minister of Agriculture, what is the 
first thing you would do or change?

The first and most important thing I shall do is to launch a 
comprehensive information drive to teach all government 
departments about the role and substance of the agricultural 
industry in SA. Politician’s misconceptions and lack of knowledge 
about agriculture in SA are astonishing. They fail to grasp the fact 
that farmers are food producers, business men and women and 
large scale employers that form the backbone of rural economies 
and stability.
 
Contact Annette Steyn on anett@xsinet.co.za
Annelie Coleman, Farmer’s weekly journalist, 
082 862 9897, ann@btbits.co.za

Annette Steyn on Agripolitics

Agriculture in SA is a main 
economic driver that has been 

brutally damaged by the past four 
years’ devastating drought and lack 
of government support, according 
to Annette Steyn, the DA’s Shadow 
Minister of Agriculture. Annelie 
Coleman talked to her about the 
economic importance of agriculture, 
the drought and government’s poor 
management thereof. 

How does the DA see the role of the agricultural sector in the 
South African economy?

The DA sees the agricultural sector as a strategic sector for food 
security, economic growth and job opportunities. Agriculture is 
the economic sector with the highest potential to create jobs. It 
is recognised as such in the National Development Plan. Growth 
originating from the agricultural sector has been found to be twice 
as effective in poverty alleviation as any other.
The DA believes a prosperous agricultural sector can play a critical 
role in addressing poverty and unemployment in South Africa. 
This applies to commercial as well as small-scale farmers. We need 
to create an enabling environment for commercial agriculture to 
prosper and grow, and we need to provide the support services 
for new farmers to develop commercial enterprises.

And your take on Land Reform?

The DA also supports successful land reform models, such as the 
share equity schemes that have an 80% success rate in the Western 
Cape.  The DA would eradicate corruption in the land reform 
process, and ensure that emerging farmers had adequate support 
to make a success of their ventures.
The DA rejects the system involving the Department of Rural 
Development and Land Affairs buying land, and allowing farmers 
to use it without transferring ownership to them. Government 
should not be accumulating productive land, as beneficiaries 
need to own the land to use as collateral to borrow the money 
they need to develop their farms. It is our experience that the 
refusal to transfer ownership is the one critical stumbling block 
holding back otherwise successful new farmers.

The NDP has identified agriculture as a major job and 
wealth creator, especially in rural areas. Do you agree with 
the suggestions pertaining to agriculture in the National 
Development Plan?

Yes, to a large extend we agree with the National Development 
Plan (NDP). The basic argument of the NDP is that labour 
intensive, export oriented irrigation farming should be the 
foundation of employment and wealth creation in the rural areas.  
Farming is one of very few viable industries in the South African 
rural areas, and taking into account the potential for job creation, 
it makes all the more sense to support the agricultural sector.

SA has been in the grip of a devastating drought since 
2012/13. Your opinion on government’s management thereof?

The state was found lacking in its support to the agricultural sector 
during the past four years’ drought. It seems as if the authorities 
simply did not grasp the enormity of the problem. Government 
failed to put any contingency plans in place and was not prepared 
to deal with the issue effectively, despite ample warning that SA 
was entering an El Nino period.
 I do not think the decision and policy makers have an idea of 
the damage caused by the drought, even now. The relatively 
little support that was made available was managed feebly and 
in a slapdash manner. However, it seems as if the new DG for 
Agriculture Mike Mlengana realises the severity of the situation. 
This is underscored by the fact that he is consulting with all 
possible role players in the industry to find ways to apply the little 
money that was made available for drought relief as effectively 
as possible.

Annette Steyn

Annelie Coleman

Annette Steyn
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Nuclear wasteland or farming Mecca?
Linda Henderson

No sooner has the fracking debacle in the Karoo been put on 
the backburner than another equally threatening war for 

survival surfaces.

Uranium mining in the Karoo is not new and exploration and 
some mining has occurred on and off between 1970 and 1980, 
leaving a legacy of poor rehabilitation and incredibly slack 
environmental control. The Three Mile Island nuclear accident 
that occurred in Pennsylvania in the USA in 1979 and others 
put a damper on the demand for uranium. Energy companies 
were forced to look for more sustainable and safer resources and 
interest swung to solar and wind charged renewables.

The dangers of nuclear power and uranium mining are well 
documented and are often used by opponents of fracking to point 
out the adverse effects on fragile eco-systems like the Karoo. Lack 
of water and infrastructure make the Karoo a high-cost and high-
risk location for extractive industries. Perhaps it was the negative 
response to fracking that prompted the interested parties to work 
under the radar (pardon the pun!)

The logic to pursue this obviously dangerous and extremely 
expensive route lies in the government’s geopolitical commitment 
to its BRICS ally, Russia, to collaborate to build 6 new nuclear 
power stations that can generate 9,600 MW of new electricity. A 
trade agreement with Russia was signed at a time when ESKOM 
was struggling to meet the country’s demand. If concluded this 
would be Russia’s biggest foreign investment in Africa. The secret 
(but leaked) agreement called for Russia to invest and control 
the entire value chain from mining, beneficiation, enrichment, 
fuel fabrication, waste disposal and decommissioning. It also 
absolves Russia of any responsibility in the face of a meltdown or 
nuclear leakage.

Without fanfare and with very little public participation and 
publicity, approximately 750 000 hectares of uranium exploration 
concessions in the Central Karoo, Northern Cape and Western 
Cape were acquired by Tasman RSA Mines. This company is a 
joint venture between Peninsula Energy, a Perth based operation 
and Lukisa, a BBE company. Lukisa owns 26% of Tasman RSA 
mines, primarily in the form of exploration rights and nuclear 
licences from the National Nuclear Regulator. The working 
capital comes from several investors but is dominated by Pala 
Investments, controlled and run by Russian oligarch billionaires 
Vladimir Iorich and his son Evgeniy.

More than ten thousand boreholes have been drilled, re-drilled 
and re-logged, with sometimes astonishing results. A large 
potential resource of some 350 million lbs. of mineable uranium, 
mainly around Beaufort West and 57 million pounds of uranium 
oxide locked in 23 million tons of good grade uranium ore are 
already identified for open pit mining that will extend over nearly 
70 km from the area of Rystkuil, near Rietbron.

The Russian agreement has been veiled in great secrecy and 
allegations of state capture of energy resources surfaced when 
Minister Tina Joemat-Pettersen recommended that ESKOM 
and not the Department of Energy be made responsible for the 

procurement of any nuclear stations directly. The decision vested 
a great deal of power and responsibility in the ESKOM board, 
and it brought the procurement directly within the purview of 
president Jacob Zuma. The agreement makes internationally 
binding commitments to buy a fleet of nuclear reactors from 
Russia. Against the advice of her own legal advisors, Joemat-
Petterson locked South Africa into a twenty year deal with Russia, 
without any public debate over whether the country can actually 
afford or need it. 

Uranium behaviour in a nutshell

Uranium in its natural geological form is not radioactive. However 
during mining operations naturally occurring radioactive 
substances, which are among the most harmful materials known 
to science, are released. When uranium is extracted from the 
ground it is crushed and the finely pulverized material known 
as tailings is left behind. It ranges in character from slimes to 
coarse sands. In particular it contains all the radium present in 
the original ore. Uranium naturally decays into more radioactive 
elements such as radium and radon gas. It is the ingestion or 
inhalation of these toxic gasses that cause ionising radiation in 
the lung tissue, causing diseases like lung cancer. Ingestion can 

Radiation situation at Rietbron.

Map of areas currently under application for uranium mining and exploration 
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also happen by way of the skin through wearing contaminated 
radioactive clothing.

The ionising radiation can also institute deformities in DNA 
bonds that can be passed on to several generations. There is living 
proof of this phenomenon in third generation uranium miners 
that operated in Colorado.

During the operational life of a mine the material in the tailings 
dam is often kept covered by water to reduce surface radioactivity 
and radon emission. This water needs to be recycled or evaporated 
since it contains radium, which is relatively soluble. Due to the 
high evaporation rate of water in the Karoo, this will be a massive 
challenge to overcome. On completion of the mining operation, it 
is normal for the tailings dam to be covered by some two metres 
of clay and topsoil with enough rock to resist erosion. This is to 
reduce both gamma radiation levels and radon emanation rates 
to levels near those normally experienced in the region of the 
orebody, and for a vegetation cover to be established.

The effects of drilling, blasting and long-haul trucking of uranium 
areas across weak Karoo dust roads is set to create huge plumes of 
radioactive dust with massive impact.

Given the nature of winds and dust, the tailings can easily be 
blown into rivers and dams contaminating surface drinking water. 
Rystkuil, situated between Beaufort West and Rietbron lies in the 
catchment area of the Sout and Amos rivers that join the Groot 
rivier and eventually feed into the Gamtoos river further south. 
The possibility of spreading the radiated material via waterways 
from the Karoo to the coast is not over-exaggerated.

How does all this affect fibre production?

For both the wool and mohair industries uranium toxicity and 
contamination hold severe risks. Driven by consumer demand 
both industries have to comply to extremely rigid sustainable 
production guidelines that include the total absence of toxic 
materials. Open pit mining in an arid area with uninterrupted 
wind channels poses high risks of radioactive dust contamination 
in the lanolin rich fleeces. Consumers of natural fibres are 
exceptionally passionate about a ‘clean and sustainable story’ and 
products are monitored by various enviro-specialist groups that 
continually test for the presence of toxic materials. Radioactivity 
in wool or mohair will certainly ring the death knell for fibre 
producers within a 200 km radius of the mines.

Vast volumes of water, estimated at 1.3 million cubic meters (343 
million gallons) per year will be needed in the mining operation. 

Above:  Uranium mining is a dusty, dirty business
Right: Dr Stefan Kramer explains the effects that  

radiation contamination will have on water resources

The only available source of such vast quantities lies below the 
surface so extensive drilling will have to ensue to satisfy this need, 
placing severe pressure on the restricted underground resources 
for agricultural and human use.

Agriculture and producer organizations are taking a strong stance 
against this situation.

Agri Western Cape objected to the Tasman RSA mining licence 
application on grounds that the regulations contained in the 
Mineral and Petroleum Resources Development Act, National 
Environmental Management Act, 107 and Environmental Impact 
Assessment Regulations had not been complied with.

Agri Eastern Cape lodged a complaint on grounds that the 
process for public participation was too short and that important 
considerations that include water resources, road infrastructure, 
job losses and health implications had not been considered in 
enough detail.

Mr Wayman Kritzinger, Chairman of the Natural Resource 
Committee on Agri SA and antagonist of the plan, concurs that 
South Africa has extensive legislation and procedures in place to 
monitor mining concessions. These include Environment Impact 
Assessments and local community participation and consultation 
among other.

“The problem however always arises when the mining operations 
come to an end. Companies are keen to acquire concessions and 
make all sorts of commitments about rehabilitation, but experience 
has proved that despite these agreements, mining companies find 
devious ways of neglecting that part of the agreement and will 
often cite financial losses or bankruptcy to break the terms and 
conditions initially agreed upon. The government is then left with 
the bill to clean up the environment and to deal with the health 
issues,” says Wayman.

The Rystkuil Channel where uranium was mined earlier is a 
typical example. Here radiation is 40 times above the permissible 
level and rusty barrels of contaminated waste have been standing 
around for years. This raises the question of why the previous 
government did not enforce the rehabilitation commitments of 
those concession holders. 

“Government also plays into the hands of local politicians by 
quoting job opportunities for poverty stricken local communities. 
This is a misnomer. The Karoo cannot support long term mining 
operations due to the lack of water and the only sustainable 
income source remains extensive stock and game ranching and 
eco-tourism which offer more job opportunities than mining. I 
also believe that the contamination and related health risks will 
impede on the human rights of the local population,” he added.

Agri SA is now engaging with government to discuss the 
inevitable conflict of interest between mining and agriculture in 
the Karoo.

It is in this regard that the South African Faith Community’s 
Environment Institute (SAFCEI) has played a major role in 
bringing the undercover mining intentions and operations to the 
public’s attention, challenging the government over procedure 
and procurement issues by way of court cases, media reports, 
public participation and workshops.

Above:  Un-rehabilitated mine at Rystkuil
Left:  Radio active deposits left to rust at Rystkuil
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SAFCEI is a faith-based environment initiative, launched in 
2005. Dr Stefan Cramer, a specialist in applied geology and geo-
ecology with a wealth of experience in mining, hydrogeology and 
the social and environmental impacts of climate change, is part 
of the team taking the government to task about the wrongful 
procurement procedure on the Russian nuclear agreement. A date 
for the court hearing is set for 13-14 December.

“What makes the Karoo and its vast plains such a special place for 
high-quality mohair, wool and meat production are the untouched 
and un-industrialised landscapes across which grazing animals 
find pristine food and water. Radioactive dust from the open pit 
uranium mines could threaten that, as dust and groundwater 
contamination do not respect boundaries or fences. The grazing 
animals are the first ones to be exposed to contaminated dust on 
Karoo bushes or toxic seepage into springs and surface waters,” 
says Dr Cramer. “This is why we need to protect the Karoo and 
this is why we are prepared to fight a court case on her behalf!”

While the mining of uranium in the Karoo remains a clear threat, 
it can be said that plans by the government to sneak in through 
the backdoor without being noticed are proving to be more 
challenging than first anticipated.

On 4 November Outa, the Organisation for Undoing Tax Abuse, 
called on Minister of Energy, Mrs Tina Joemat – Petersen to halt 
any further new energy requirement decisions until the Integrated 
Resource Plan on Energy is updated.

“An updated IRP is long overdue and decisions on new energy 
build programmes to motivate Eskom’s Nuclear production 
projects, have made use of outdated demand and technology 
pricing of the IRP 2010 report. A new study by the CSIR suggests 
that no nuclear or coal fired power plants are required for South 
Africa. Using latest demand forecasts and pricing plus efficiency 
of renewable energy South Africa’s electricity needs will be more 
than catered for” says Mr Wayne Duvenhage, chairman of Outa.

The Public Protector’s report on state capture has also thrown a 
cat amongst the pigeons citing ESKOM’s role in the debacle. It 
even had Brian Molefe, CEO of ESKOM in tears. As politicians 
scramble for explanations and political survival the public is 
exercising their democratic right to transparency and public 
participation in an event that has the potential to turn the 
heartland of the fibre and meat industry into a nuclear wasteland.

Linda Henderson, hendersonproperties@igen.co.za, 087 702 5691

Real concerns from Karoo farmers:
Farmers are concerned that should uranium mining take 
place their land value will in all likelihood decrease with 
all the unnatural and unhealthy activities associated with 
radioactive mining. Buyers from elsewhere will no longer 

find the Karoo a desirable, healthy investment option.

The biggest concern however remains the water 
contamination of free flowing water that happens after 
torrential downpours. Dust that is washed from plants 
lands in waterways contaminating the area over which 
it flows. There is no way to contain that flow and it will 
affect areas far away from the open cast mines. A true 
fight for water will ensue if the project takes off. With 

the demand that is needed for the mines the level of the 
boreholes will drop affecting the viability of all small 

stock farming.

The maintenance of the tailings dams long after mining is 
ceased is another great concern. When dam walls break or 
overflow it will be difficult to contain the contamination 
and the ownership of a ceased mine is difficult to prove. 

Who will be liable and responsible then to clean up 
the mess?

Although the government punts job opportunities and 
development as a reason to mine, they don’t deal with job 

losses or health risks associated with the development. 
Contractors will only make use of a small number of local 
employees and will bring their experienced drivers and 
workforce to complete the job, leaving a number of farm 

employees without a means to an income.

Agriculture drives the local economies of the Karoo 
towns which will be affected adversely if farmers have to 

move off their properties to make space for the mines.

Once the Karoo is contaminated with radioactive 
materials it will be lost to agriculture forever.

To help these farmers and to stay abreast of 
developments, join the WhatsApp group  

Stop Uranium mining:  072 290 8306.

What YOU Can Do
•	 Inform yourself. Download the latest Update on  

uranium mining here http://bit.ly/2euBBn6. 
•	 Visit our Facebook page Stop Uranium in the Karoo  

or go to http://bit.ly/2fKb9W4
•	 Register as an Interested and Affected Party by  

sending an email to info@ferretmining.co.za and  
sedzanirosslyn@gmail.com 

•	 Get all the details from our submissions at  
http://bit.ly/2f0Ifji and http://bit.ly/2fiv3GZ. 

•	 Why not write letters to your local media?  
Discuss in farmers’ meetings.

•	 Give us feedback at stefancramer@gmail.com and  
register with us for irregular updates

Water scarcity and contamination of resources is a real threat

Contact People
•	 Robbie Stretton 	 082 578 2334
•	 Angela Stretton 	 082 776 1502
•	 Office 	 045 969 0048
•	 E-mail: 	 robbie@sesafaris.com
•	 Gary Trethewey   BKB   082 371 4280

RAM and EWE PRODUCTION SALE
40 Rams and 800 Breeding Ewes

Sale Date – Wednesday, 8 March 2017
Venue – Buffels Fontein Farm, Molteno
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Mutton and wool overview
by Karabo Takadi & Wessel Lemmer

1)  The Mutton view 

Demand for mutton
The spending ability of consumers is the most important price 
driver when it comes to lamb and mutton products. During 
economic hardships, consumers are likely to consume cheaper 
meat protein like poultry and pork, and to some extend beef rather 
than lamb and mutton. South Africa GDP growth is forecast to 
range from 0% to 1.6%, depending on a variety of factors. Growth 
is however expected to improve gradually growing into next year. 
The improvement in the economic growth predicted in 2017 will 
bode well with demand for lamb and mutton products. Higher 
food prices following the drought, increases in interest rates since 
2015 and high unemployment rate are factors which might have 
affected demand for mutton. Long term demand for sheep meat 
into the future is positive, due to the growing middle class as well 
as improving incomes.

Production of mutton
The local sheep herd has been showing a steady decline in 
numbers over the past few years. The drought has contributed 
to making this situation worse, along with other factors such 
as stock theft, which discourage producers. Producers need to 
constantly report theft cases, in order to address this problem 
and protect the national herd. Rainfall predictions for the coming 
season have improved substantially and indications are pointing 
to a favourable rainfall reason. This brings about opportunities for 
the improvement of carrying capacity by way of new generation 
cultivated grazing and therefore there is an opportunity to grow 
the national herd. The herd rebuilding process will result in 
less sheep meat production in the market, and hence add some 
temporary support to lamb and mutton prices.

Red meat exports
Limited amounts of South African beef and mutton are already 
being exported. Exports of these products are expected to gain 
momentum especially as the red meat industry is busy with an 
export strategy. These efforts, together with expectations that the 
exchange rate will continue to weaken will be supportive to prices 
over the longer term.

New technological developments
Times have evolved, and producers also need to start thinking 
differently about how they farm and do their business. We have 
entered an era where technology and big data are significant. 
New technologies are busy changing the agricultural production 
and marketing environment. For the first time agriculture 
has the opportunity to recapture the consumer back from the 
supermarket and deal direct with the consumer. This will be done 
by the utilization and delivery of a more efficient and personalized 
distribution channels to the consumer, like online buying and 
delivery through something like Uber-fresh. Expectations are 
that supermarkets will become smaller and direct personalised 
marketing will become more of the norm. This creates a major 
opportunity for farmers in the future to deal directly with the 
consumer especially the new technological savvy generation 
consumer and marginalizing the middleman even further. To 
succeed one would however have to invest in technology and also 
develop new ways to reach the consumer by adding a story to your 
product to showcase the uniqueness of your product. The benefit 
for the sheep industry is the fact that there is already a value in the 
product itself. New product technologies are reshaping the future 



43M E R I N O  F O C U S  2 0 1 6

Mer ino  Management Mer ino  Management

42 M E R I N O  F O C U S  2 0 1 6

of production. Production is now moving into buildings either 
through vertical production of vegetables or by microbiological 
production of energy products or the artificial production of 
meat. This implies that instead of production out in the rural areas 
production will move towards the urban areas and therefore this 
will eliminate the transport of bulky products over large distances.

Outlook
Mutton prices are expected to remain supported into the next year 
as a result of the aftermath of the drought. Producers are expected 
to continue with herd rebuilding, after losing animals during the 
dry conditions. The national herd has been declining, and it will 
take some time to return to previous levels. 

2)  The wool view

The El Nina induced drought during the summer of 2015/16 
negatively impacted on wool yields and the quality of wool. Some 
producers also slaughtered more of their sheep, which resulted 
in the decline in the national herd. This will negatively impact on 
production prospects moving forward.

Domestic wool prices have been supported by good demand and 
the weaker currency with good prices realized at auctions during 
the 2016 growing period. Increased demand from China has 
been one of the key drivers for prices. Between July and August 
2016, China accounted for 70% of South African exports. China’s 
imports from South Africa have strengthened over the past three 
seasons, with increased orders from Europe as well. Shorn wool 
exports have picked up momentum over the past two years, and 
together with the exchange rate, this led to a positive trend in 

terms of the value derived from these exports. The value of shorn 
wool exports increased by 10% during 2015, while 2016 also saw 
an improvement by 12%.

This industry has however not been without challenges, with 
strong competition from lower priced synthetics. The recent drop 
in the oil prices has led to declines in the cost of production for 
manufacturing manmade fibres, and made the costs of synthetic 
fibre cheaper. This may suggest that without strong marketing 
campaigns to show the benefit of woolen products, the use of 
wool in clothing and textiles manufacture is likely to decline in 
favour of synthetics. However, wool has unique characteristics 
which up to now could not have been copied completely by 
synthetic fibres. The demand for wool increased in sporting wear 
due to its moisture absorbing characteristics, control of body 
temperature in both cold and heat conditions and are therefore in 
demand by manufacturers of sporting wear.

Outlook
Drought conditions during 2015/16 negatively impacted on 
production prospects in terms of South African wool. During 
2016/17 the expected normal to above normal rainfall are 
expected to improve the quality of production and help with the 
herd rebuilding process in terms of the sheep, which will support 
production. Just like with sheep, good demand and weaker 
currency are expected to continue to support prices.

Karabo Takadi, Agricultural economist at Absa,  
Karabo.Takadi@absa.co.za.
Wessel Lemmer, Senior Agricultural economist at Absa AgriBusiness, 
Wessel.Lemmer@absa.co.za

Met meer as honderd jaar se ervaring in landboufinansiering, het ons vennootskappe 
gebou met baie generasies van boere om hulle te help floreer. Ons is trots om langs 
jou en jou familie die toekoms in te loop.

T
JD

R 57225/E

Absa Bank Ltd Reg No 1986/004794/06  Authorised Financial Services Provider  Registered Credit Provider Reg No NCRCP7

Omdat ons weet dat jou grond 
miljoene voed, sal ons daar wees.

Maak deure oop. Floreer.

 Soek Absa Besigheidsbankdienste of skakel 0860 040 302
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Producer, meet your lamb and mutton consumer
by Tineil Hurter and Marina Bester for Lamb and Mutton South Africa

Newspaper headlines and news stories about the weak 
currency and increasing food prices, where red meat is often 

the culprit, could easily make any producer wonder “who is going 
to buy my product?” The fact that red meat has become a more 
expensive product (compared to other protein commodities), 
is a reality and therefore Lamb and Mutton SA mainly channels 
its consumer education to the higher LSM (Living Standards 
Measure) consumer group in South Africa. 

They are after all the consumers that can afford the product, 
but are often confused by incorrect and misinterpreted health 
messages that are not positive towards mutton and lamb.

These misconceptions together with a culture of fast foods and 
take aways without any mutton or lamb, creates a dark picture 
of consumers. Opportunities can easily slip through our fingers if 
we do nothing about the situation. 

It is the mission of Lamb and Mutton SA to keep mutton or lamb 
on the consumer’s plate – despite all these counteractive forces. 
It is therefore our main goal to keep the consumer informed, 
through radio and social media, as to how to use mutton (even 
the cheaper cuts) in a modern, convenient and economic way. We 
will use the expertise from butchers and restaurants to celebrity 
“braaiers” and top chefs in order to make lamb and mutton South 
Africa’s number one protein choice. 

Who exactly is the South African consumer we want to reach? 
Tineil Hurter currently focuses on research on the purchasing 
of lamb and mutton in South Africa and is therefore the correct 
person to introduce to the consumer of your product – proudly 
South African lamb and mutton. 

How is the South African consumer defined?

With regards to purchasing power, our South African population 
is one of the most diverse populations in the world and 
often a headache for economists to figure out. It is important 
to understand that although we often refer to the “higher 
income consumer”, consumers mostly spend more than their 
disposable income. 

Right from cultures that have westernized to perceptions about 

meat that have caused myths, there still are many unmeasurable 
(and somewhat unpredictable) factors that have an influence on 
the consumer. There are some aspects that can be measured and 
whereby consumers are classified in order to simplify things. The 
Living Standards Measure (LSM) instrument is developed to group 
diverse consumers with different behavior in order for consumers 
with the same behavioral patterns to be able to be grouped 
together. The development of the instrument is stimulated by 
a range of events. The grouping of the population according to 
rural/urban areas has lost its value as a differentiation method 
as the gap between rural and urban markets shrank. At the same 
time consumer behaviour became more and more the same in 
both markets. The South African population is grouped according 
to living standards and is known as LSM groups. These groups 
are under no circumstances a measurement of racial groups but 
rather reflects the real population distribution.
 
Every group has its own perception of what quality is en therefore 
is it important to know exactly who is a product’s target consumer 
and what their needs are in order to produce a product that fulfills 
their requirements. 

LSM groups can be simplified as follows
 
LSM 1 – 4: The low income consumer: In 2013 
approximately 22% of the population was in this group with 
an average monthly income of R2 372. The low income group 
spends up to 50% of their income on food and is therefore 
very price sensitive when it comes to the purchasing of food 
products. Most of these consumers stay in rural areas in 
traditional huts or shacks, while only 15.9% stays in the so-
called “matchbox” houses. This group has little to no access 
to basic services. Individuals have little exposure to high 
school education but no matric. They look and listen mostly 
to African language radio stations and television programmes. 
The group’s age varies between 15-24 and 50+.

LSM 5 – 7: Approximately 53.5% of the South African 
population is the middle class consumer with an average 
monthly income of R7  683. This consumer group has access 
to a variety of media channels. They stay in urban areas and 
have access to all basic services. A group of 25-49 year olds is 
represented in LSM 6 and the lower segment of LSM 7, while 
the higher segment of LSM 7 consists of 25-34 year olds. LSM 
7 has at least 1 out of 7 days access to internet. All consumers 
in this group have at least matric although a large percentage 
of this group is still without a job.

LSM 8 – 10 is the higher income consumer with an average 
monthly incomce of R25 725. These consumers live in urban 
areas. Most of them have matric or a higher qualification. 
These consumers have access to internet and all forms of local 
and international media including television, radio, glossy 
magazines, electronic media resources and newspapers. This 
group is very vulnerable to international consumer trends.

Tineil HurterMarina Bester
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Current consumer trends 

Income levels are surely one of the biggest underlying forces of 
consumer patterns, especially products that are sold at a premium 
price. Just because a consumer can afford a product does not 
mean that he/she will want to have the product. Consumers must 
be empowered with information which will create the need to 
buy the product. Except for basic human needs, the “ambition” 
to buy a product can become a certain trend. Some trends have 
a short life span and are created by a popular culture and the 
media, while other trends are more sustainable and become part 
of a persons lifestyle. 

An international research company, Mintel Food and Drink, who 
supplies large roleplayers in the food industry with data about 
food trends and consumer needs, issued a report with 2016’s top 
food trends. The good news is that quite a few of these trends fit 
Lamb and Mutton SA like a glove! 

Mintel Food and Drink predicts 2016’s food consumer trends 
as follows:
•	 Artificial: Public enemy no. 1
•	 Eco is the new reality
•	 From the inside out
•	 Alternatives everywhere
•	 For Everybody
•	 Based on a true story
•	 E-revolution: From Carts to Clicks
•	 Good enough to tweet
•	 Table for one
•	 Diet by DNA
•	 Fat sheds stigma

The current consumer trends, “artificial-public enemy no. 1” and 
“diet by DNA” show that consumers are aware of the importance 
of eating fresh food, as close to its natural form. Consumers are 
moving more and more back to the basics when it comes to food 
and want to consume the correct type of food that is made for the 
human body. Consumers insist on less processed foods with long 
lists of ingredients and preservatives. The consumer in general 

sees fresh meat as a primary protein source that has various 
health benefits. Because of this, the consumer trend, “fat sheds 
stigma”, is ideal for the consumption of mutton and lamb. For 
a few years the consumer had a distorted picture of mutton and 
lamb. Everyone was concerned about their health and cholesterol 
levels. This led to many consumers “banning” mutton and lamb 
from their diets. Trolleys in chain stores were stacked with loads 
of lettuce and greens, chicken breasts, and not to even mention 
the gluten free bread and butter free baked products. 

Thanks goodness for the excellent South African research on red meat 
and Prof Tim Noakes that convinced South Africans that not all fat is 
bad. (Instead of actually admitting that mutton has made it back 
onto barbeques, we have only given it the fancy name of Banting!) 

However, the consumer is not only more concerned about his/
her health, but also about the environment and the treatment of 
animals. They want easy, tasteful and “guilt-free” food regarding 
sustainability of our environment. The fact that most of South 
African sheep herds are free grazing, is a positive contributing 
fact for the industry of which the consumer can be made more 
aware of.

Another consumer trend that contributes to the consumption of 
South African mutton and lamb, is the element of “based on a 
true story”. Consumers want to learn more about the origin of the 
product, speak to the producer and share in the story. Products 
with names that can be associated with their origin, such as 
Karoolam, will according to this trend, become more popular on 
menus and on shop shelves. This is because a product such as 
Karoolam is traceable and is also unique in taste and production.

How do you reach these consumers?

Lamb and Mutton SA targets the LSM 8-10 group. How do one 
actually decide which channels to use to communicate with 
consumers? In the end it is the media who plays a huge role 
in communication and determines what trends consumers 
will follow (of course according to the contents of their wallets 
as well!).

From 2001 to 2004 a new consumer group joined the middle class 
and is known as the “Black Diamonds”. The Black Diamonds 
moved themselves from the lower LSM group to the middle class 
group. They strive together with other upcoming middle class 
groups to eventually follow the same lifestyle as the consumers 
that fall into the higher income groups. This ambition causes 
this group to be reached through channels we initially thought 
only reach the higher income consumers. These consumers tend 
to spend more of their income on luxury food such as lamb 
and mutton. 

The South African food trade market is dominated by names such 
as Pick n Pay, Shoprite, Checkers, Spar and Woolworths and this 
is also where most consumers make their purchases.

Because our lives are more hurried than a decade ago, consumers 
have the need to get more pleasure from simple ways of 
preparing food, multi-cultural food experiences and quality 
meat. This one-stop convenience the consumer is looking for, 
is realised through technology. The higher LSM groups and 
even the upcoming middle class group tend to make their 
purchases online. Applications (apps) and websites that work on 
smartphones make it possible for consumers to get new recipes 
for the ingredients they have in stock just by the click of a button. 
Platforms on social media such as Facebook give housewives the 
opportunity to share recipes and ideas with others. These apps 
help the consumer to make their purchases online – anything 
from apples and salt to leg of lamb and rosemary can be delivered 
to your doorstep within a few hours.

Producers and dealers should make use of these platforms to 
market their products. The more specific, the better. The more 
unique the product, the easier the consumer will remember it, buy 
it and tell others about it.

Social media plays a huge role in the lives of the upcoming middle 
class consumer. They read news electronically and tell others 
often what they are busy with. The trend to take photos of food 
and what the consumer is enjoying and then posting it on social 
media has become very popular. Friends and family want to 
see what we are preparing for Christmas or grandmother’s 80th 
birthday! Stories about food are shared and therefore it is crucial 
to make use of the powerful results of social media by getting 
your product’s name visible to others through the “hashtag” (#).

What does the consumer want when it comes to mutton 
and lamb?

Without a formal study and opinion polls on mutton and lamb 
specifically, we have put ourselves in the shoes of the general 
meat consumer and analyzed our thoughts of what such a person 
would see as important when making a choice regarding leg of 
lamb or a lamb chop. The following characteristics emerged:
•	 The meat should look and smell fresh.
•	 It should have a good colour.
•	 The R/kg must be within my budget and my ability 

to purchase.
•	 The packaging must be smart and hygienic.
•	 The meat should not have excessive fat.

Although many of the aspects are not within the consumer’s 
control, there are surely a few important characteristics and 
qualities that should be kept in mind. The analyzing of the value 
chain is however a study on its own and justifies a whole new 
article for a next publication. It is essential that a full national 
study of what the consumer exactly wants when it comes to lamb 
and mutton, is necessary. If researchers and consumers can work 
together to get to know the South African consumer better, we 
can assure that lamb and mutton stays on the plate of every meat 
consumer in the country.

Marina Bester is the Project Manager of 
Lamb and Mutton SA’s consumer education 
project. Marina did her degree in Consumer 
Science at the University of Pretoria. She is 
currently a MSc student in Nutrition under 
the mentorship of Prof Hettie Schönfeld at 
the University of Pretoria. Contact Marina 
with any questions or for any information 
regarding Lamb and Mutton SA’s consumer 
education project at lambandmuttonsa@
gmail.com. Visit their website www.
cookingwithlamb.com and follow them 
on facebook: “Healthy Meat-by Lamb and 
Mutton SA”
Tineil Hurter achieved her honors degree in 
agricultural economy at the University of 
Pretoria (UP). She is currently a MSc student 
in Agricultural Economy and does research on 
the consumption of mutton and lamb under 
the mentorship of Prof Johann Kirsten at UP. 
If you as the producer or consumer is willing 
to contribute to the current research study on 
lamb and mutton consumption, please contact 
her at tineil.hurter@outlook.com.
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Economic value of wool attributes and the 
effect of breeding in wool quality

by Robert Scott

The Merino breed has a meat / wool ratio of which wool 
comprises between 30 to 40 %, but it stays an important factor 

in the sheep enterprise. Furthermore the wool industry is also 
important to the South African economy, contributing over 2 billion 
rand to export earnings, of which the Merino wools total 67 %.

Total world fibre production is still on the increase, but the basis 
of the increase is due to the rise in the production of synthetic 
filament fibre, which is by far the largest category of fibres 
produced. Overall, man-made fibres account for 70% of world 
fibre production, and this share is expected to rise to 76% by 
2017/2018. In contrast, overall world production of natural fibres 
is on the decline of which wool’s share of world consumption 
of textile fibres stand at 1.24% (Cotton – 27.8% and other animal 
fibres a 0.1%). If wool is to compete in the textile market, we as 
producers will have to produce a quality product, with clip 
preparation of nothing less than 100 percent.

It is important for wool growers to be aware of which wool 
characteristics are valuable to buyers, processors and consumers 
and thereby to meet the market. The characteristics of the 
fibre will also determine its end use. For example length and 
vegetable matter are important in determining whether the 
wool is processed in the higher quality worsted system or in the 
woollen system. Approximately 80 % of Merino wool is used 
in the worsted system, which involves the processes required 
to convert the longer wool into woven or knitted fabrics and 
materials. These wools are used in high quality, lightweight to 
medium weight, woven cloths for suiting, fine garments and 
worsted knitwear. The wools which have higher vegetable matter 
(greater than 3 %) must be carbonised which adds considerably 
to the cost of the finished product. Wool not used in the worsted 
system is used in the woollen system. Shorter wools (usually less 
than 50mm), or oddments such as locks, crutching’s, lamb’s wool 

and high vegetable matter pieces are used in the production of 
medium to high quality heavier weight woven cloths normally 
used in overcoats, heavier skirts, socks and blankets. Woollen 
knitwear, such as lamb’s wool sweaters can also be produced 
on the woollen system. They range in quality depending on the 
micron used.

To define wool quality there is simply no clear and easy definition 
but it is of utmost importance that the properties determined by 
genetics or environment ensure a quality end product.

In work done by Dr E Nolan, department of Agricultural and 
Resource Economics at the Sydney University, the following was 
determined: Accounting the price determining factors in greasy 
wool, the wool must be divided into two micron categories 
namely below and above 19.5 micron.

Wool Properties 17.0 to 19.5 micron 19.5 to 25.0 micron
Micron 27% 70%
Tensile Strength 32% 11%
Length 13%  5%
Marketing factors * 12%  6%
% Middle Break  6%  2%
Style  5% <1%
Vegetable Matter  3%  2%
Staple Measurement  2%  2%
Colour <1% <1% 

*Marketing factors are origin (district), lot size, Coefficient of 
Variation etc. (% may not be 100% due to rounding off)

There are also various other factors that determine the quality 
of the wool such as Clean Yield %, number of pigmented fibres, 
contamination factors, Staple Curvature, Elasticity, Plasticity and 
many more.

The genetic or breeding influence on wool quality differs between 
breeds but the difference within the Merino breed is also huge 
regarding the Clean Yield, Fibre diameter, Staple length etc. The 
heritability factor of wool properties is high and within a medium 
term good progress can be made with the correct selection criteria. 
The heritability (h2) of greasy wool or clean wool kilograms, 
amount of follicles, S/P follicle ratio, fibre diameter, staple length 
and crimp ratio are between 0.3 and 0.6. The degree of heritability 
can be divided into 3 categories:
•	 High heritability	 0.30 >
•	 Medium heritability	 0.20 to 0.30
•	 Low heritability	 < 0.20
With selection it must be remembered that wool traits have an 
influence on one another and due to this correlation, selection for 
a specific wool trait could have a negative effect on the other.

Environment factors, for example feeding, have a huge influence 
on wool quality, but progress made genetically is permanent of 
nature. A good example of genetic improvement is the broiler 
industry. A few years back it took 5kg of food to produce 1kg of 

 Robert Scott  
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Newton’s per Kilotex for Merino clips in Graaff-Reinet area

It is also found that the % middle break has a premium of 1 to 2 % 
if below 40 and a discount of 2 to 3 % if above 40

e) Vegetable matter

The type of seed has a big effect with black-jack and steekgras 
more of a discount than burr and seed types like cockle 
heavily discounted.
An average % discount for burr type seed is as follows:

 Seed % 1% 2% 3% 4% 5% 6% 8%
0 -5.5 -6.5 -7.5 -8.5 -10.6 -12.8

	

f) Style

The discount between Top spinner and Spinner is small and 
approximately 0.5 %, between a Spinner and a Good topmaker a 
further 2%, discount and for an Average topmaker between 4 and 
5 % will be discounted.

g) Crimp in Merino wool

The crimp of wool, or the frequency of waves in a wool staple, has 
been a vital part of the selection of merino rams and ewes from 
early days. The question often asked is what is the relationship 
between crimp frequency and its processing potential? I have also 
heard producers wanting to produce a lower crimp frequency 
(under crimped to Deurden standard) to achieve a longer hauteur 
(length of fibre in Tops). Finding by Dr Purvis (Aus) is that there 
is no association between crimp frequency and hauteur.
The heritability of crimp in wool is moderately high (approx. 0.3), 
so selection for crimp will be reasonably effective if one decides to 
change the crimp frequency of the flock.

h) Other

There are many other attributes in wool that must be kept in mind 
such as traits that are going to affect Elasticity, Plasticity, etc.
 “If wool is to compete in the textile market we as producers 
will have to produce a quality product, with clip preparation of 
nothing less than 100 percent.”

Robert Scott, Manager Wool and Training, BKB, P.O.Box 2002, 
North End, Port Elizabeth, 6056. robert.scott @bkb.co.za, 082 774 8763

chicken meat, but with genetic improvement, it presently takes 
less than 2kg of feed to produce that 1kg of chicken meat. Genetic 
improvement is accumulative and progress of between 1 and 2 % 
can be achieved per year. Although this could seem small against 
the results achieved by feeding, it does not have to be repeated 
yearly. The most important value for genetic selection is that the 
person becomes so interested in his/her progress made, that the 
level of general flock management also drastically improves.

With the selection of wool traits, test results are available from 
the Wool Testing Bureau (WTB) namely: mean 
fibre diameter (MFD), standard deviation (SD), 
coefficient of variation (C/V), comfort factor (CF), 
crimps per 25mm (Deurden standard), percentage 
clean yield (Shlumburger Dry) – greasy wool weight 
/ clean fleece weight, length of fibre (SL), tensile 
strength (newtons per kilotex – N/Kt) as well as 
the position of break (tip/middle/base –TMB). 
Further, two wool properties are subjectively valued namely the 
wool crimp definition (quality) and the general appearance, and 
named the Style. The style is then sub-divided into a Top spinner 
(3 style), Spinner (4), Good topmaker (5), Average topmaker (6), 
Inferior topmaker (7) and a Carbonising style.

As an example of what can be achieved by good selection 
principals the following: (It must also be noted that this producer 
did exceptionally well regarding body conformation at flock 
evaluation days) 

Year Style (% of 
fleece line) Micron* % Clean 

yield * 
Tensile 

strength 
(N/Kt) 

2006/07 MF4 = 0% 21.3 59.8 44
MF5 = 67.4%
MF6 = 15.8%

2014/15 MF4 = 53.2% 20.4 66.2 44
MF5 = 30.6%
MF6 = 0%

* average of clip 
 
The effect of breeding and genetic improvement on the wool 
clip is of utmost importance to improve the producer’s income, 
increase the quality of the South African clip and to ensure a 
quality product in the highly competitive textile industry.

Wool attributes and the present market value (2015/16 season) 
can be summarized as follows:
a) Length Micron clean price / kg*

70 mm and longer finer than 17.0 µ = 16351

17.1 to 19.0 = 15252

19.1 to 21.0 = 14104

60 to 69 mm finer than 17.0 µ = 16108

17.1 to 19.0 = 15678

19.1 to 21.0 = 14348

50 to 59 mm finer than 17.0 µ = 15167

17.1 to 19.0 = 14988

19.1 to 21.0 = 14088

40 to 49 mm finer than 17.0 µ = 14679

17.1 to 19.0 = 14159

19.1 to 21.0 = 13839

* = x % yeald = greasy price
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-39.4% -24.4% -16.0% -11.9% -5.5% base -1.8% -2.8%

Dr Nolan – Aus. – 5 year economic value in %, 70 to 80 mm taken 
as base case

 b) Fineness (micron) - SA clean wool price

 Micron’s for Merino clips in Graaff-Reinet area

c) Curvature

Work is being done in Australia on curvature and results are very 
mixed regarding premiums and discounts, and in general very 
small, and do not allow for any general conclusions about the 
effect of curvature on price to be reached.

d) Strength (Nkt)

Discounts on lower Nkt will be greater on finer wools.
% difference per micron:

Micron 42 Nkt 35 Nkt 32 Nkt 28 Nkt

16.0 +2.6 base -2.7 -7.1

17.0 +2.5 -1.7 -3.6

18.0 +1.3 -1.6 -3.4

19.0 +0.9 -1.1 -2.4

20.0 +0.5 -1.0 -1.6

17 18 19 20 21 22 23 24 25

Season 15/16 15981 15637 15094 14368 14162 13985 13613 13031 11444

% diff +12.8 +10.4 +6.5 +1.4 -1.2 -4.0 -8.6 -23.7

17 yr average 9512 8540 7766 7002 6723 6551 6361 5936 5313

% diff +41.4 +27.0 +15.5 +4.1 -2.6 -5.6 -13.2 -26.5
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Donderdag, 3 Augustus 2017, Beaufort-WesDoeltreffende reproduksie 
Dr Frans Jooste

Laparoskopiese inseminasie by kleinvee

Laparoskopiese inseminasie by kleinvee behels die deponering 
van semen direk in die baarmoeder deur twee klein gaatjies in 

die buik van ‘n ooi te maak, die baarmoeder direk te visualiseer 
deur middel van ‘n laparoskoop, en semen deur ‘n klein naald 
in die baarmoeder van ‘n ooi te spuit. Hierdie tegniek work 
hoofsaaklik toegepas om ooie op ‘n vaste tyd te insemineer waar 
estrus (hitte) gesinchroniseer is. Vaste tyd kunsmatige inseminasie 
is ‘n belangrike tegniek in kommersiële reproduksie programme 
om die volgende redes:

a.	 Dit verlaag arbeidsbehoeftes met betrekking tot estrus 
waarneming en aangesien ooie ‘n baie kompakte lamtyd 
het kan arbeid gedurende lamtyd ook baie meer effektief 
aangewend word. Ongeveer 300 ooie kan gemaklik deur ‘n 
ervare operateur op een dag laparoskopies geinsemineer word. 
Aangesien die hittesiklus van ooie gesinchroniseer moet word 
om al die ooie op dieselfde dag op hitte te hê, volg dit dat ooie 
wat dragtig word van die inseminasie almal binne ongeveer 
5 dae van mekaar sal lam. Die ooie wat nie dragtig word van 

die inseminasie tydens die gesinchroniseerde hitte nie, is nog 
steeds redelik goed gesinchroniseer met betrekking tot die 
hittesiklus wanneer hulle weer op hitte kom ongeveer 17 dae 
later. Hierdie ooie word dan dragtig gemaak met opvolgramme 
en die daaropvolgende lamseisoen is ook kort in hierdie ooie. 
Tipies is daar dus twee piektye waar lammers gebore word 
na ‘n gesinchroniseerde hitte. Sewentig tot 80% van ooie lam 
binne een week ongeveer 5 maande na die gesinchroniseerde 
hitte. Na hierdie week se lammers is daar ongeveer 10 dae 
waar lammers nie gebore word nie en dan lam die ooie wat 
dragtig geword het van die opvolgramme ook weer binne die 
volgende week of wat. Lamtyd kan dus baie goed beplan en 
bestuur word. 

b.	 Ongediertebeheer tydens lamtyd kan opgeskerp word 
omdat ooie oor ‘n baie kort tydperk lam of ooie kan geskuif 
word na veiliger kampe of na intensiewe lamhoksisteme om 
lammerverliese te beperk. 

c.	 Die voedingsbestuur en gesondheidsbestuur van ooie kan baie 
meer effektief gedoen word indien ooie gesinchroniseer kan 
word ten opsigte van hul reproduksiestatus. Die byvoeding 
van laatdragtige ooie en ooie met lammers is meer effektief 
omdat die meeste ooie op dieselfde stadium van dragtigheid 
is. Entstowwe en inwendige parasietmiddels kan op die 
regte stadium van dragtigheid toegedien word om optimale 
beskerming te verleen aan die lammers wat gebore moet word.

d.	 Byvoeding/Kruipvoer vir lammers kan meer effektief en 
kostebesparend gedoen word, aangesien die meeste van die 
lammers ewe oud is.

e.	 Vaste tyd kunsmatige inseminasie verseker meer effektiewe 
gebruik van top ramme in teelprogramme. Met natuurlike 
dekking kan ‘n volwasse, vrugbare ram ongeveer 50-
100 ooie dek gedurende ‘n dekseisoen van 35-42 dae. Met 
laparoskopiese kunsmatige inseminasie kan ‘n ram met 
goeie semengehalte gebruik word om ongeveer 200 ooie op 
dieselfde dag te insemineer. Deur gebruik te maak van estrus 
sinchronisering en laparoskopiese inseminasie kan ‘n ram 
gedurende ‘n enkele teelseisoen meer ooie dragtig maak as wat 
dit oor sy leeftyd met natuurlike dekking sou kon doen.

f.	 Laparoskopiese kunsmatige inseminasie fasiliteer die gebruik 
van bevrore semen in teelprogramme. Tydens natuurlike 
dekking deponeer ‘n ram ongeveer 5 000 miljoen spermselle 
diep in die vagina van ‘n ooi, rondom die opening van die 
serviks. Spermselle beweeg dan deur die serviks van die ooi 
tot in die baarmoeder. ‘n Groot klomp spermselle gaan in die 
proses verlore deurdat dit nie deur die serviks kan kom nie. 
Wanneer semen bevries word, word ongeveer 50 miljoen 
sperme in ‘n dosis gevries. Boonop rig die vries en ontdooi 
proses skade aan die spermselle aan en gevolglik is die 
lewensduur daarvan korter. Bevrore semen moet direk in die 
baarmoeder deponeer word met behulp van laparoskopiese 
inseminasie om aanvaarbare bevrugting te verseker. Die 
gehalte van bevrore semen na ontdooiing is te swak om 
deur die serviks tot in die uterus te beweeg en nogsteeds 
aanvaarbare bevrugting te verseker. 

g.	 Sinchronisering van ooie werk goeie rekordhouding en 
seleksie van diere in die hand. Die berekening van indekse 
en Blupwaardes is makliker aangesien daar met eenvormige 
groepe lammers gewerk word. 

Onder:  Dr Frans Jooste besig om ’n ooi laparoskopies te KI.  Die instrument 
in sy linkerhand is die laparoskoop en die instrument in sy regterhand 
deponeer die semen. Die toestel waarop die ooi lê is ’n KI trollie.
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Sinchronisering van estrus

Die natuurlike hittesiklus van ‘n ooi is ongeveer 17 dae lank. Die 
tydperk wat ‘n ooi “op hitte” is, is gewoonlik 1-2 dae. Gedurende 
hierdie tydperk is ‘n groeiende follikel die dominante struktuur 
op die eierstok van ‘n ooi. Hierdie follikel(s) skei estrogeen af 
wat verantwoordelik is vir die tipiese gedragspatrone van ‘n ooi 
op hitte. Dit veroorsaak ook dat die ooi sal staan om gedek te 
word deur ‘n ram. Wanneer die follikel(s) wat verantwoordelik 
is vir die ooi om hittesimptome te wys ‘n sekere grootte of 
volwassenheid bereik, word Luteiniseringshormoon (LH) deur 
die brein van die ooi afgeskei. LH veroorsaak dat die follikel 
(met die volwasse eiersel binne-in) bars, en die eiersel vrystel 
om bevrug te kan word. Hierdie proses (waar die follikel bars en 
die eiersel vrygestel word) word ovulasie genoem. Na ovulasie 
vorm ‘n nuwe struktuur op die eiersel op dieselfde plek waar die 
follikel van tevore was. Hierdie nuwe struktuur skei ‘n hormoon, 
Progesteroon, af en die struktuur staan bekend as ‘n Corpus luteum 
(CL). Die CL se lewensduur is ongeveer 15 dae in ‘n ooi wat nie 
dragtig geword het tydens die voorafgaande hitteperiode nie. Na 
15 dae word die CL vernietig in ooie wat nie dragtig is nie, die 
bloedvlakke van Progesteroon daal, en sulke ooie kom weer op 
hitte. Ooie kan nie op hitte kom solank daar ‘n CL op die eierstokke 
teenwoordig is wat Progesteroon afskei nie. In ooie wat wel 
dragtig geword het gedurende die hitteperiode, stuur die embrio 
‘n boodskap om te verhoed dat die CL vernietig word. Ooie wat 
dragtig is kom dan nie weer op hitte nie omdat die CL aanhou 
om Progesteroon vry te stel. Progesteroon is verantwoordelik om 
die dragtigheid te onderhou - sonder Progesteroon kan ‘n ooi nie 
dragtig wees nie en sal sy weer op hitte kom. 

Wanneer ooie gesinchroniseer word om op dieselfde dag op hitte 

te kom word die natuurlike proses gesimuleer. Ooie ontvang 
‘n intravaginale toestel wat Progesteroon vrystel soos wat ‘n 
CL in die natuurlike siklus sou doen. Hierdie toestel word vir 
ongeveer 14 dae in die ooi gelos en stel Progesteroon oor die hele 
tydperk vry. Geen van die ooie wat behandel is kan gedurende 
die 14 dae wat die behandeling toegedien word op hitte kom 
nie a.g.v die Progesteroon in hulle sisteme. Na ongeveer 14 
dae word hierdie intravaginale toestelle almal op dieselfde tyd 
verwyder en gevolglik val die vlakke van progesteroon in al 
die ooie op dieselfde tyd. Nadat die progesteroon verwyder 
is, begin follikels min of meer op dieselfde tyd ontwikkel in 
al die ooie. Dit veroorsaak dan dat die ooie op dieselfde tyd op 
hitte kom. Dragtige Merrieserum Gonadotrofien (DMSG) is ‘n 
hormoon wat die funksie van LH naboots. Gewoonlik word 
DMSG in sinchroniseringsprogramme gebruik om ovulasie van 
die groeiende follikels te veroorsaak en sodoende vaste tyd KI 
te fasiliteer. 

Dit is belangrik om te onthou dat die natuurlike siklus van ooie 
slegs gemanipuleer word en dat ooie nie kunsmatig op hitte 
gebring word nie. Sinchronisering het geen newe-effekte of 
blywende effekte op die vrugbaarheid van ooie nie. 

Belangrike aspekte om in gedagte te hou vir ‘n 
suksesvolle reproduksieprogram.

•	 Die voedingsstatus en kondisie van ooie is van uiterste belang 
indien ‘n kunsmatige inseminasie program beplan word. 
Dit dra grotendeels by tot die sukses van die program. Daar 
kan nie verwag word dat ooie in swak kondisie goed gaan 
reproduseer nie. Ooie behoort ‘n kondisietelling van 3 tot 
3,5 (op ‘n skaal van 5) te hê ongeveer 6 weke voor daar met 
‘n program begin word. Onthou, sinchronisering en kunsmatige 
inseminasie is slegs ‘n hulpmiddel ten opsigte van reproduksie en nie 
‘n kuur vir swak reproduksie nie.

•	 Begin met prikkelvoeding ongeveer 4 weke voor daar met die 
sinchroniseringsprogram begin word. 

•	 Ooie met uierprobleme (mastitis) en speenprobleme behoort 
uitgeskot te word voor daar met ‘n reproduksieprogram begin 
word. Sulke ooie kan nie hulle lammers grootmaak nie en dit is 
sinneloos om hulle dragtig te maak.

•	 Dit is sinvol om alle lammers te speen wat nog by die ooie is. 
Wanneer ‘n lam aan ‘n ooi soog, word endorfiene in die ooi 
afgeskei wat eierstokaktiwiteit onderdruk. Wanneer lammers 
gespeen word, word hierdie effek verwyder en reproduseer 
ooie beter. 

•	 Doseer en ent ooie voor die aanvang van die reproduksie 
program. Dit is nie raadsaam om ooie te hanteer vir dosering 
en entingsprogramme in die sinchroniseringsprogram of 
tydens vroeë dragtigheid nie. 

•	 Dit is raadsaam om ooie met lang wol te skeer 6-8 weke voor 
daar met die reproduksieprogram begin word. Ooie behoort 
nie tydens die program geskeer te word nie en mag ook nie 
binne 6 weke na KI geskeer word nie. 

•	 Indien jong ooie, wat vir die eerste keer moet lam, in die 
program gaan wees moet daar seker gemaak word dat hierdie 
ooie ten minste 75-80% van hulle volwasse massa bereik het 
wanneer die program begin.

•	 Kontak die veearts wat die reproduksieprogram gaan behartig 
vroegtydig en bespreek die tyd wanneer die ooi geinsemineer 
moet word.

Dr. Frans Jooste (B.V.Sc.,MMedVet(gyn), DipECAR, MRCVS),  
Tel: (+27)83 575 7606, fransjooste@gmail.com

Bo:  Bevrore semen in 
stooitjies.   
Links:  Ramsemen soos 
gesien deur ’n fase-kontras 
mikroskoop op  
200x vergroting. 

 

  

            PRESTASIE en VRUGBAARHEID GETOETSTE  RAMME 
 

Die doelstellings van die klub is :                                                                          
* Om bekostigbare ramme, wat op die veld getoets is, aan die Merinobedryf  te voorsien. 
* Dit sluit Kudderamme sowel as Stoetramme in.                                                                       
* Hierdie klub se ramme is landwyd bekend en kopers kan getuig van suksesvolle resultate.  
* Ramme wat aangebied word, is bekend vir grootte, met goeie gladdelyf boukonformasie,  
    fynwol met goeie hoeveelheid, stapellengte en hoë skoonopbrengs.                            
* Op wolveilings word die hoogste prys gereeld deur ons kliënte behaal.                    Onder die beskerming van die   
                                                                                                                                                         Merinotelers  genootskap 

 
 
 

 

 
 

KONTAKPERSON:     Johan Botes: 082 854 9272   CMW 
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Volhoubare reproduksie en produksie van kleinvee
Giepie Calldo

Die sukses van Kleinveeboerdery 
word bepaal deur die kritiese 

bestuurspraktyke korrek toe te 
pas. Daar moet altyd in die dier se 
voedings- en gesondheidsbehoeftes 
voorsien word. Goeie voeding vir 
jong lammers is verantwoordelik 
vir die reproduksiepotensiaal 
van die ooi oor haar leeftyd. 
Eierselvorming van speen tot eerste 
paring is verantwoordelik vir die 
reproduksietempo en ons meet die 

sukses in daaglikse massatoename 
tot paargewig.

Ander kritiese tye is: 6 maande voor paar; 6 weke voor paar; 14 
dae voor paar tot 3 weke na paar; skandeer 42 tot 60 dae na ramme 
uit is; middel dragtigheid; 6 weke voor lam; lamtyd tot 3 weke 
daarna; 6 tot 9 weke na lam en ook van speenlam  tot jongooi.

Die lammeroes is die boer se opbrengs op sy belegging vir die 
seisoen. Daarom is dit vir elke produsent van groot belang dat 
die ooilam met die hulp van byvoeding so goed as moontlik moet 
presteer ten opsigte van gesonde groei en ontwikkeling.

Die sukses en ekonomie van enige kleinveeboerdery hang af van 
die toestand van die natuurlike hulpbronne en tot welke mate 
die tekorte wat  voorkom, reggestel kan word om in die dier se 
behoeftes te voorsien en die genetiese potensiaal van reproduksie 
en produksie te benut. Dieselfde geld met aangeplante 
weidings en oesreste bestuur. Wat nie altyd besef word nie 
is dat die versorging van lammers, dus die sukses van enige 
reproduksie en produksiestelsel, reeds ses weke voor lam begin. 
72% van die fetusgroei, uierweefselontwikkeling en primere 
wolfollikelontwikkeling vind plaas tot en met geboorte.

Om die genetiese potensiaal van groei en wolproduksie te benut, moet 
in die ooi se groter voedingsbehoefte in die belangrike tye voorsien 
word. Voldoende fetusgroei bepaal die geboortegewig en latere 
liggaamsgrootte, terwyl uierweefselontwikkeling die potensiaal skep 
vir hoër bies- en melkproduksie, wat die geboortegewig sowel as die 
sekondere wolfollikelontwikkeling aanvul.

Gesondheidsbestuur en ‘n inentingsprogram teen bloednier, 
pasteurella, bloutong, klem-in-die-kaak en ensootiese aborsie 
is belangrik. Spoorelementaanvullings en ontwurming 
(mismonsters) moenie agterweë bly nie.

Paargewig van die jongooi

Die paargewig van die jongooi bepaal haar leeftyd 
reproduksietempo omdat eierselvorming slegs van speen tot 
eerste paring plaasvind. Dit word deur ‘n konstante gewigtoename 
bewerkstellig. Die ideale paargewig vir goeie reproduksie en 
produksie moet gemiddeld tussen 48 en 51kg wees. Wanneer 
jongooie op 12 maande gepaar word, moet hul gewig 80% van hul 
volwasse gewig wees. Indien hulle op 18maande gepaar word, 
moet hul gewig 94% van hul volwasse gewig wees.

Genoemde jongooi paargewig is nodig om die produsent 
se reproduksie- en produksiedoelwitte te behaal, naamlik 
135% speen met  4,5 kg wol per teelooi (as 1,35 lammers se 
wolproduksie teruggewerk word na die ooi, is dit 7,6 kg per kop). 
Ooie wat 60 kg weeg se voedingsbehoeftes om 135% lammers 
te speen is sowat 870 kg kos per ooi is, wat die lam se kos tot 
speenouderdom insluit. 

Uitgroei van ooilammers

Dit kos baie om ‘n ooilam tot by paarouderdom te kry, maar daar 
is ook ‘n inkomste van die wolkomponent, wat die koste moet 
dra. Indien op 18 maande gepaar word, is dit 751 dae van die 
ooilam se geboortedag totdat haar lam verkoop kan word – dus 
is die hoeveelheid, gehalte en prys wat die wol behaal belangrik. 
Die doeltreffende uitgroei van enige vroulike dier se koste slurp 
baie van die direkte wins van die boerdery op. Daarom is die 
optimale eierselvorming van die jongooi noodsaaklik, aangesien 
die lewensreproduksie en produksie hierdeur bepaal word.

Die ooi kan op belangrike reproduksietydperke reageer, soos 
6 weke voor lamtyd (meerlinge kan ekonomies ekstra voeding 
ontvang) en lamdag tot 3 weke daarna wat die baarmoeder 
hersteltydperk vir die daaropvolgende paarseisoen se besetting 
en lampersentasie bepaal. Indien natuurlike toestande verswak, 
kanlammers  met kruipvoeding selfs so vroeg as op 60 dae 
gespeen word. Die ooi het dan ‘n rustyd van meer as 4 maande 
voordat weer gepaar word. Dan is herstel is goed, besetting hoog 
en wolproduksie, wat tot 800 g/kop meer kan wees, is ook hoog.

Giepie Calldo

Behoefte- en koste-analise

Om in die lam se behoeftes te voorsien, moet dit is in fases 
ingedeel word. 
•	 Ses weke voor lam tot drie weke na lam:
	 Die voeding moet 68% totale verteerbare voedingstowwe 

(TVV) en 16% proteien bevat.  Behoefte (@ R4-50/kg): Drieling 
– 75kg = R338; Tweeling – 60kg = R270; Eenling – 45kg = R203.

•	 Kruipvoeding 
	 Lamdag tot 100 dae speen (sowat 26,8 kg speengewig) = 

Merinolam - 21,5 kg = R97
•	 Na speen (volgende 42 dae):
	 Kruipvoer verhoog tot 250 g/dag, 42 dae toename 10,5 kg = 

R47;  lamgewig – 142 dae = 32 kg (om by 51kg paargewig uit te 
kom, is 19 kg gewigstoename nodig).

•	 Jongooilek 12 maande paar
	 Byvoeding (222dae) – 188 g/dag; dagtoename – 85 g; 

maandtoemane – 2,6 kg; totale byvoeding = 42 kg = R189; 
ooigewig na 222 dae = 50,9 kg (ooi is nou reg vir paar, spaar 4,6 kg 
lek en wen een lamseisoen ekstra teenoor die 18 maande stelsel.

•	 Jongooilek 18 maande paar
	 Byvoeding (289dae) – 140 g/dag; dagtoename – 63 g; 

maandtoename – 1,95 kg; totaal – 42 kg = R189; ooigewig na 
289 dae = 50,3 kg. Instandhoudinglek tot paar (92 dae) – 50 g/
dag; dagtoename – 30g, maandtoename 1,5 kg, totale kilogram 
- 4,6kg = R21; ooigewig na 92dae = 54,9 kg.

•	 Prikkelvoeding (63 dae, 14 dae voor paar tot 3 weke nadat ram 
uit is):

	 250 g/dag (goeie produksielek): 15,75kg = R71.

Totale koste

•	 Kruipvoeding: 21,5kg => R97
•	 Na speen: 10,5kg => R47
•	 Jongooilek (12 mnd): 42 kg => R189
•	 Jongooilek (18 mnd): 4,6 kg => R21
•	 Prikkelvoeding: 15,75kg => R71
Totaal: 94,35kg @ R4,50 => R425 (12 maande paar is R21 minder)

Wolinkomste

•	 Tydperk van 751 dae
	 Hoeveelheid wol = 8,4 kg @ gemiddeld R101/kg => R850 

(R1,13/dag bruto)
•	 Uitgawes
	 Byvoeding R425 + gesondheid R75 = R500
•	 Wins
	 R850 minus R500 = R350
	 In ‘n swak jaar: Wol 8,4 kg minus 2 kg (23,8% ) = 6,4kg @ R95 

=> R610. Minus uitgawes R500 = wins R110. Dit is ‘n duidelike 
bewys waarom uitgawes op die jongooi altyd die moeite werd is. 

	 Op 751 dae word die goedversorgde ooi se 1,1 lam verkoop, 
dus 33,1 kg @ R28,20 = R934.

	 Wol R350 + vleis (60% verkoop) 19,86 kg @ R28,20 = R560 => R910.

Opsommend

Deur vir die jong diere te sorg is die ekonomie van reproduksie 
en produksie verseker. Die wolinkomste betaal daarvoor. Die 
sogenaamde geharde skape het nie ‘n reproduksie fabriek nie en 
is dus minder ekonomies ten opsigte reproduksie en produksie 
oor die hele leeftyd van die dier.

Giepie Calldo, CMW 082 468 3618, gcalldo@cmw.co.za

Polled Merino rams 
will also be on offer 

merinos
COCKSCOMB

Merino Veld Ram Sale

5 September  
2017, 11:00 

Jansenville showgrounds

Pindy van Deemter	 082 469 3232 
Ray Hobson	 083 278 7235
Wynne Vermaak	 082 876 6833
Marx Strydom  	 083 563 6799
Charl vd Merwe	 (CMW) 082 924 7711 
Cassie Carstens	 (CMW) 082 854 9208

High Quality Wool with 
Exceptional Conformation

From the veld for the veld!
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Praktiese Merino keuring
Pierre Vlok

Tydens keuring of beoordeling van 
Merinoskape word die individuele 

eienskappe en die samestellings daarvan 
se verdienstelikheid ondersoek in 
vergelyking met die “ideale dier”. Ek het 
by ‘n bekende Australiese stoetmeester 
gehoor ons is te geneig om ‘n skaap 
te bespring en dadelik sy wol begin 
oopmaak by beoordeling.

Begin deur die skaap te bekyk van voor, 
van die kant, die ander kant en van agter 
af om ‘n indruk van die bouvorm en 
algemene voorkoms te kry. Die nek moet 
sterk gevorm wees en goed aansluit by 
die voorlyf. Die lyf moet lank, breed en 
diep wees met ’n redelike reguit bolyn 
oor die skof, rug en kruis en goeie sprong 
van rib. Die voorkwart moet breed oor die 
skouer wees met breë diep bors en reguit 
sterk voorbene. Agterkwarte moet breed 
oor die heupe wees, met sterk, wye bene 
en goed gevulde boude en sterk kote. 
Hierdie ram het goeie lengte van lyf, hy 
staan mooi op sy bene, sy toplyn is goed 
en hy maak ‘n goeie indruk. Dit lyk asof 
die skaap mooi gebalanseerd is, en goeie 
wolbedekking het.

Hierdie ram het ‘n mooi sterk kop met 
oop gesig, goeie horingset, breë neus en 
bek, vry van vlekke. Sò ‘n kop dui op ‘n 
sterk konstitusie en hy kan die aanslae 
van die lewe hanteer. Maak sy bek oop en 

kyk dat hy reg byt. Sy oë moenie te veel of 
te min kleur om hê nie. Die gesig moet ‘n 
sagte bedekking hê en daar moenie harde 
vesels wees nie.

Hierna word die skaap se wol beoordeel 
deur dit sistematies te ondersoek. Maak 
die wol voor op die blad oop, want daar 
is die beste wol omdat dit aan die minste 
verwering blootgestel is. Die skaap sit 
en lê altyd op die boude en maag. Die 
rugwol word verweer deur die son en 
weer. Kyk na die kwaliteit van die wol – 
sagte hantering, wit tot ligte roomkleur, 
eweredige en duidelike, diep kartel. Op 
die midrib moet die wol dieselfde lyk 
as wat dit op die blad is. Maak dan die 
wol oop op die boud af. Enige skaap het 
variasie van voor na agter, maar dit moet 
binne perke wees. Agter op die kruis 
tussen die heupbene vertoon wol die 
swakste. Kyk op die rug vir wolverwering. 
Kyk ook die onderlyne en vir goeie 
wolbedekking op die pens. Nou het jy ook 
‘n goeie idee van die skaap se wollengte 
vir die hoeveelheid maande wolgroei, die 
woldigtheid en olievloei.

Laastens word gekyk na die skaap as 
hy stap, om seker te maak dit sal onder 
natuurlike toestande kan gedy. Tydens 
die keuringproses moet opgelet word 
of enige bouvorm, wol of reproduksie 
prulfoute voorkom waarvolgens dit nie 
wenslik is om die dier vir teeldoeleindes 
aan te hou nie. Die voortreflikheid van die 
skaap word bepaal deur die bouvorm en 

woleienskappe. Goeie bouvorm bepaal 
vleisproduksie en reproduksie. Goeie 
wollengte, digtheid en kwaliteit bepaal 
wolinkomste. Volgens hierdie hand-en-
oog beoordeling is goeie balans tussen 
bouvorm- en woleienskappe belangrik 
omdat dit die winsgewendheid van die 
tipe dier bepaal.

Pierre Vlok, BKB Bestuurder: Wol Westelike 
streek, 082 771 6294, pierre.vlok@bkb.co.za

�
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�

PRODUCTION SALE
Tuesday, 31 January 2017

R E G .  S T U D  3 4 0

CONTACT PETER CLOETE TEL: +27 (045) 952-9055   CELL: 082 779 3893
    GARY TRETHEWAY TEL: +27 (045) 839-3358   CELL: 082 371 4280
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The Karoo in Focus 
by Karen Southey

A view from behind photographer Rob Southey’s lens

The serenity of life on a Karoo farm is the dream of many a busy 
city dweller. Perhaps this is why Karoo farmer Rob Southey’s 
photographs, including images of the vast Karoo plains and its 
picturesque scenery, have attracted such a large following – 
especially among those who are in some way connected to the 
Karoo. Rob’s Karoo Photo Tours have made it possible for aspiring 
photographers to experience Karoo farm life while capturing its 
beauty through their own lenses. 

Read about Rob’s journey as a photographer and the stories 
behind some of his spectacular images.

When did your interest in photography start?
I remember borrowing my sister’s “point and shoot” film camera 
as a 13 year old boy when I went hiking in the Drakensberg. One 
had to take photos sparingly with 
film, so it was only when I got a 
digital camera later on that I really 
got going. But what really sparked 
my interest was when I tagged 
along on a weekend photography 
course that my dad attended with 
Bloemfontein photographer Ian 
van Straaten. Besides for Ian’s 
enthusiasm rubbing off on me, I 
saw what he was capable of doing 
using a digital camera with manual 
settings – capturing the stars and the 
Milky Way. That’s when I realised I 
needed to dip into my savings and 
I bought my first camera, a Canon 
DSLR, in 2008. For the first time I 
was really able to become creative 
with my photography.

Who or what has influenced your 
journey as a photographer?
Because I live here in the “sticks” I 
joined an online photo club called 
outdoorphoto.co.za and found it to 
be an excellent forum for learning. 
The photographs posted on the 
site receive comments and crits 
from other members, of whom 
many are excellent, experienced 
photographers. I learnt by studying 
the settings they used in their 
photographs, and through the 
discussion forums, I learnt to take 
criticism constructively. There are 
always advanced guys and beginners 
participating, so while you’re 
learning, you can also teach others. It 
was a really nice way to learn.

Through the site I also made contact 

with many photographers who helped me along the way. Marius 
Potgieter, an East London photographer whose seascapes I 
admired, helped me telephonically and eventually visited me 
with his family in 2009. He taught me a lot about processing 
images – and after that I started competing with him!

In the same year I attended a seascapes photography weekend 
hosted by Hougaard Malan, a photographer who was only 
22 years old at the time. He was determined to turn landscape 
photography into a full-time career and is now one of South 
Africa’s best landscape photographers, guiding photographic 
tours all over the world. Following his work has been a huge 
inspiration to me. 

What kind of photographs do you take?
Landscapes are my main focus and I also enjoy natural 

light portraits.

I have also spent some time at the Mountain Zebra 
Park photographing wildlife and learning more 
about the animal and bird species. I enjoy macro 
photography too – on a lousy day one can spend 
hours among the plants in the garden and be 
amazed at the interesting insects and how closely 
one can capture them.

Do you have a favourite photograph?
Some of my favourites have come out of lightning 
storms with their dramatic light. One specific 
photograph was taken of a hail storm which started 
in Middelburg at 2 pm, moved over Schoombee 

Left:  Rob Southey capturing the Karoo’s beauty
Below:  The dramatic sky of an approaching hail storm

MANOR HOLME
SOUTHFIELD

Merino Studs

Fertile   |   Adaptable   |   Economic   |   Sustainable

          (617)

(149)

Contact:	 Julian 	 049 842 1612, 082 579 0488, julian@adsactive.com
	 Robert 	 048 885 9010, 082 810 4961, rsouthey@vodamail.co.za
	 Stuart	 049 842 1590, 084 905 6050, stusouthey@gmail.com
		  Manor Holme, PO Box 272, Middelburg EC, 5900

See you at Middelburg on 27 January 2017

5 Generations & 100  
years of Merino breeding!
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Photography is usually about catching the light, so I tend to go 
out with that specific purpose in the early mornings and evenings. 
Having said that, there are also many opportunities during the 
day - one just has to be prepared. The best camera is the one that 
you have with you.

Tell us more about your Karoo Photo Tours 
The photo tours started in response to requests from contacts I 
met through photo clubs, who wanted to visit and photograph 
the Karoo, especially the night sky.

In June and July 2014 we hosted our first Karoo Photo Tours – a 
photographer friend Stephan Vorster and I worked together for 
those two months, running seven photography weekends. We 
have recently hosted our 20th Photo Tour.

I enjoy sharing what I’ve learnt over the years and I like to 
promote the Karoo because there is so much beauty to be found 
here, and not many people have explored it. Having seen the 
impact that my photos have on people, I feel confident to invite 
them to come and capture the Karoo for themselves. People love 
the windmills, sheep, koppies, grass and of course the stars.

What is on the schedule of a typical Photo Tour weekend?
Guests usually arrive on Friday after lunch. After getting an 
idea about their expectations and requirements we set off for an 
afternoon drive in time to catch the sunset and have drinks and 
snacks out in the veld.

We then return home to a hearty three course meal, prepared 
by my wife Kelly. After dinner we head out again to capture the 
stars. Guests enjoy this so much that we sometimes only return 
close to midnight. After sleeping for a few hours we set out again, 
with some coffee and rusks, in order to be at a suitable spot half 
an hour before sunrise.

At 10 a.m. we return home for brunch, followed by the processing 
of pictures and some theory, according to the group’s needs. 
I usually process some of my guests’ images while they take 
notes. There is then time for a nap before going out again in 

the afternoon, capturing the Karoo scenery and the sunset. The 
programme is the same as the day before, and mostly guests go 
home after 1pm on Sunday, although they are welcome to spend 
another night. 

What do guests enjoy most about the Photo Tours?
They enjoy the Karoo hospitality, farm life, clear skies and stars, 
and the beauty of the Karoo. We have made many friends, and 
many have returned.

Recently, we have also travelled the back roads to Nieu Bethesda 
in the autumn season, which has been very popular. Guests 
enjoy the beautiful mountainous landscapes with the famous 
Compassberg and the changing colour of the poplar bushes. Nieu 
Bethesda itself is very artistic – the streets and buildings all lend 
themselves to wonderful photography. I hope to expand on these 
trips in the future and maybe spend a night there.

What is your favourite aspect of the Photo Tours?
I enjoy being able to share what I’ve learnt over the years, to 
pass on skills and encourage people. And I enjoy following the 
work of the people I’ve met. I have even managed to continue 
training one guest who visited from Perth – technology has 
made a lot possible! 

Do you have any parting advice for aspiring photographers?
There’s so much information and help out there, particularly on 
the Internet. But I’ve found the best way to learn is practically, 
by working with somebody. You may have limited success by 
reading up and trying a new process, but it is by meeting people, 
sharing information, and doing courses together that you will 
really improve. Join a photo club – there are many in the cities. 
Find people to help you and learn from the professionals.

Rob lives on the farm Lucernedale between Middelburg and Steynsburg 
in the Eastern Cape with his wife Kelly and their three daughters. Rob 
farms with his brother, Stuart, and dad, Julian, who lives at the family 
farm Manor Holme where the Southeys have farmed with Merinos for 
5 generations. Visit Rob’s website at robsoutheyphotography.com or 
contact him at rsouthey@vodamail.co.za

Guests capturing the reflection of the iconic Teebus  
and Koffiebus on a Karoo Photo Tour

Photo Tour guests enjoy a coffee break at a reservoir

Karoo Photo Tours: 

around 4 pm, and by 5 pm it was coming past our farm. I told my 
wife I have to go catch this storm! It was quite exciting because I 
didn’t know which way it was going and we could see and hear 
the hail approaching. I managed to get quite a spectacular picture.

Another one is a lightning shot of a honey locust tree. It’s a 
favourite because I entered a photo competition with it and won 
a weekend for two at Kapama Game Reserve, just in time for our 
ten year wedding anniversary!

How do you market your photographs?
I have a website and a Facebook page, and have held some 
exhibitions. 

My first exhibition was held at an arts festival in Middelburg in 
2010. Since then, I’ve had several exhibitions in towns around 
the Karoo which generated sales and orders, particularly from 
guesthouses. In 2013 a gallery in Oudtshoorn held a ten day 
exhibition at which my photographs were displayed, and they 
sold out within the first three days. With those sales, I was 
able to upgrade my camera! It was always my intention for my 
photography to be a self-supporting hobby, and I have managed 
to keep it that way.

The Facebook page is useful as one can get statistics from the 
page, like how many people have viewed (not “liked”) an image. 
Some of my pictures have reached more than 70 000 views in a 
week. I have 10 000 people who follow my photography on this 
page, so if I load a picture there it is quite visible. 

Many of the people who follow my photos are attached to the 
Karoo in some way or have roots in the Karoo. I am always 
humbled by the following that the Karoo pictures get. 

What has been your biggest achievement?
The recognition in general is encouraging. I’ve had a few front 
covers on Die Burger and an article in its Buite section, which 
attracted quite a lot of new followers to my photography. Farmers’ 
Weekly has featured many of my photographs on their covers and 
in articles. And having successful exhibitions encouraged me, 
because it’s not easy marketing art.

Do you find it easy to combine farming and photography?
Unfortunately I don’t usually carry my camera with me when 
I farm. But one of my favourite pictures, when I did have my 
camera at hand while farming, was captured at first light on the 
way to do crop spraying. I had stopped to open a gate and the 
Merino ewes came to greet me, with the sunrise behind them. 
I entitled the shot “Morning Merinos” (It featured on the cover of 
Merino Focus 2009).

Lightning behind a honey locust tree

Below:  Rob’s first photographic exhibition in Middelburg in 2010
Right:  Merino’s – the lifeblood of the Southeys’ farming operation
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Merino veilings 
hoogtepunte

Wydverspreide droogtetoestande veral vroeg 
en laat in die jaar het ‘n demper geplaas op ‘n 

andersins uitstekende Merino ramveilingsjaar. Verskeie 
rekords is opgestel.
•	 Die meeste veilings in een kalenderjaar: 70
•	 Meeste ramme verkoop in ‘n jaar: 4 309
•	 Hoogste gemiddelde ramprys: R7 655
•	 Omset hoër as R30m: R32,98m

In die eerste veilingseisoen van 2016 (Jan – Mar) het 
41 veilings plaasgevind waar 2 434 ramme verkoop 
is teen ‘n gemiddelde prys van R6 925. Dit is ‘n 11,3% 
prysstyging teenoor 2015. Die Jul – Sep seisoen het 
29 veilings gehad waar 1 875 ramme verkoop is. Die 
gemiddelde prys per ram was R8 602, wat 9,4% hoër 
is as die vorige jaar. Die totale getal ramme verkoop is 
slegs 23 meer as in 2015, maar die gemiddelde ramprys 
het met 10,9% gestyg en die omset met 11.5%.

Die hoogste prys van die jaar was R160 000 en op tien 
veilings was die hoogste prys bo R40 000. Op sewe 
veilings was die gemiddelde prys hoër as R10 000. Die 
gemiddelde getal ramme verkoop per veiling is 62 en 
die gemiddelde omset per veiling was R471 204.

Die wisselvallige Rand wisselkoers het skommelings 
in die wolprys veroorsaak. Op 16 November was die 
Cape Wools markaanwyser R154-70/kg (skoonwol), 
wat 13,9% hoër is as ‘n jaar gelede. Die gemiddelde 
markaanwyser vir die 2016/17 jaar was R150-54 teenoor 
R127-02 die vorige jaar. (11,8% hoër). Die Rand/$ 
wisselkoers was R14-21 op 16 November, dieselfde as 
die ooreenstemmende tyd in 2015.

Tans is produsentpryse vir lam / A-graad sowat R57 
en R45-50 vir skaap / C-graad. Volgens SAMIC maak 
A-klas lammers 85% van formele slagtings uit, C-klas 
9%, AB 4% en B-klas 2%. Vooruitsigte vir die volgende 
jaar is ‘n matige styging in skaapvleispryse.

MERINO VEILINGS 2016 Dag Verk Hoog Gem
Hoëveld veld - Amersfoort 13-Jan 29 27 000 8 291
Hartebeesfontein (Strydom) - Barkly-Oos 15-Jan 93 38 000 7 167
Navar (Fitzhenry) - Indwe 19-Jan 49 10 000 4 276
Bergplaas (S Nel) - Barkly-Oos 20-Jan 48 28 000 6 563
Cooper 20-Jan 46 22 000 7 272
Hoogstede (v Heerden) - Tarkastad 21-Jan 45 24 500 6 867
Oos-Kaap ramklub - Middelburg 21-Jan 41 20 000 5 610
Morriston - Barkly-Oos 22-Jan 41 21 000 4 415
Groep 3 - Graaff-Reinet 26-Jan 46 20 000 6 761
Pine Grove (P Cloete) - Dordrecht 26-Jan 71 36 000 9 514
Geelbek Elite - Middelburg 27-Jan 67 26 000 7 627
Droogfontein (Sauer) - Jamestown 28-Jan 53 16 000 5 858
Jordaan Genetics - Cradock 29-Jan 79 50 000 10 544
Konsortium Felton - Dordrecht 29-Jan 107 17 000 5 806
Kareekrans (Botha) - Somerset-Oos 2-Feb 27 30 000 7 019
Van Pletzen - Jamestown 2-Feb 85 34 000 5 827
Noorsveld - Mount Stewart 3-Feb 10 7 000 3 400
Montevideo (A Jordaan) - Cradock 4-Feb 69 76 000 11 152
Retief Geelbek - Hanover 5-Feb 82 47 000 9 476
Rubicon - Barkly-Oos 9-Feb 31 9 000 5 274
Bethulie veld 10-Feb 39 9 000 4 154
Preiss & Kock - Hanover 10-Feb 55 15 000 5 873
Link - Jagersfontein 11-Feb 56 34 000 6 938
Majobe (Hofmann) - Reitz 13-Feb 35 9 250 4 486
Heuningkrans (Prinsloo) - Smithfield 16-Feb 136 28 000 6 779
Kraankuil - Hopetown 16-Feb 23 7 000 4 378
Victoria-Wes veld 17-Feb 35 11 000 5 120
Charmac (McNaughton) - Graaff-Reinet 18-Feb 54 32 000 8 056
Konsortium - Victoria-Wes 18-Feb 337 80 000 6 170
Phoenix - Graaff-Reinet 19-Feb 30 26 000 6 033
Konsortium Steynsburg 23-Feb 56 38 000 5 604
P’Drino (Jacobs) - Trompsburg 23-Feb 66 23 000 7 500
Fairworld (W v Aardt) - Cookhouse 24-Feb 51 50 000 12 980
Konsortium Marlow - Cradock 24-Feb 56 21 000 5 000
Konsortium Gariep - Springfontein 25-Feb 47 16 000 5 176
Pentagon - Hanover 25-Feb 55 21 000 7 409
Smaldeel Fynwol - Adelaide 25-Feb 27 11 500 5 870
Baviaanskrans (v Aardt) - Cookhouse 26-Feb 39 18 000 7 538
Fanel (Nel) - Excelsior 1-Mar 37 14 000 6 230
Top Tier (Stretton) - Molteno 2-Mar 31 9 000 6 387
Hartebeesfontein (Strydom) - Frankfort 3-Mar 50 20 000 9 370
Oos Vrystaat  - Vrede 14-Jul 44 26 000 8 716
Goedeverwagting (Willemse) - Heidelberg 19-Jul 48 40 000 7 958
Korenhof (Hanekom) - Klipdale 26-Jul 50 31 000 13 730
Oos-Transvaal - Ermelo 26-Jul 35 26 000 8 871
Geelbek Elite - Middelburg 27-Jul 91 36 000 8 742
Montevideo (A Jordaan) - Cradock 28-Jul 76 31 000 8 211
Suid-Kaap - Bredasdorp 28-Jul 73 20 000 7 548
Fourie - Brandfort 2-Aug 51 21 000 7 539
Komarsekraal (D Uys) - Bredasdorp 2-Aug 47 13 500 6 702
Retief Geelbek - Hanover 2-Aug 93 35 000 8 065
Cork (Neuman) - Vrede 4-Aug 69 30 000 12 826
Saambou - Beaufort-Wes 4-Aug 31 40 000 7 968
Charmac (McNaughton) - Graaff-Reinet 9-Aug 57 19 000 6 561
Heuningkrans (Prinsloo) - Smithfield 10-Aug 133 30 000 6 504
Torenskop (B Visagie) - Calvinia 10-Aug 58 16 000 8 547
Nasionaal - Middelburg 12-Aug 78 160 000 23 513
Broodkas trust (Fourie)- Heidelberg 15-Aug 25 10 000 5 550
Pentagon - Victoria-Wes 16-Aug 57 23 000 8 342
Moorreesburg boere 17-Aug 52 32 000 13 404
Noordwes veld - Fraserburg 17-Aug 34 15 000 4 912
Gariep superior genetics - Philippolis 23-Aug 14 12 000 6 179
Majobe (Hofmann) - Bothaville 24-Aug 55 9 000 6 136
Victoria-Wes veld 24-Aug 49 26 000 6 418
Waterkloof (Uys) - Heidelberg 25-Aug 8 5 000 3 188
Hantam - Calvinia 30-Aug 35 23 000 7 543
Konsortium - Victoria-Wes 1-Sep 357 58 000 7 495
Cockscomb - Jansenville 6-Sep 84 44 000 7 776
Phoenix - Graaff-Reinet 7-Sep 32 8 000 4 641
Prestige (van Rooyen) - Noupoort 14-Sep 39 32 000 6 705

70 Total 4 309 160 000 7 655
Jan - Mar 41 2 434 80 000 6 925
Jul - Sep 29 1 875 160 000 8 602

TEL: 049 840 0302
FAX: 086 716 3827

CELL:  076 913 8907
E-MAIL: wellwood@wam.co.za

REGISTERED STUD NO. 232

contact:
ROBERT RUBIDGE
WELLWOOD
GRAAFF-REINET

Performance tested veld rams 
on offer, on Wellwood, March 2017
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Montevideo Merinostoet

Andrew Jordaan & seuns

“Goeie genetika betaal – so maak mens geld!”

Produksie veilings:
Donderdag, 2 Februarie & Donderdag, 27 Julie 2017
en Nasionale veiling, Grootfontein LK, Vrydag 18 Augustus

 

Spekboomberg, Posbus 438, Cradock
Kontak besonderhede:  andrewjordaan3228@gmail.com, 082 8555 604, www.andrewjordaanenseuns.com

Nasionale Merino veiling behaal vier hoogste pryse van die jaar

Die Nasionale Merinoram veiling het op Vrydag, 12 Augustus 
te Grootfontein Landboukollege plaasgevind. Die vier 

hoogste pryse op enige Merinoveiling vanjaar is by hierdie 
prestige geleentheid aangeteken. 78 ramme (19 meer as die 
vorige jaar) van 15 telers is verkoop vir ‘n uitstekende R23 513 
gemiddelde prys per ram.

Andrew Jordaan & seuns van Montevideo Merinostoet, Cradock, 
het die hoogste prys van R160 000 behaal. Die koper was 
Elandsberg plase van Hermon. Montevideo het ook die derde 
hoogste prys van R150 000 behaal vir ‘n ram wat deur Hannes van 
den Heever van Senekal aangeskaf is. Die Jordaans se gemiddelde 
prys vir hul ses ramme was ‘n allemintige R72 000!

Wellwood Merinostoet van Robert 
Rubidge, Graaff-Reinet, het ook 
uitstaande pryse vir sy aanbieding 
ontvang. Die hoogste prys vir ‘n 
Wellwood ram was R155 000, wat 
deur Pat Eustace van Himeville 
gekoop is. Wicus Cloete van Ermelo 
het die tweede hoogste prys betaal 
vir ‘n ram van hierdie stoet, naamlik 
R100 000. Wellwood behaal ‘n 
gemiddeld van R49 900 vir hul tien 
ramme op die veiling.

Ander verkopers wat baie goed 
gevaar het was Henri McNaughton 
& seuns van Charmac, Graaff-
Reinet, met ‘n gemiddeld van R37 
333 vir drie ramme; Andries Pienaar 
& seuns van Trumps Merino’s, 
Hanover, met ‘n gemiddeld van R28 
714 vir sewe ramme; Groep 3 van 
Graaff-Reinet met ‘n gemiddeld van 
R28 600 vir vyf ramme.

  Wellwood Merino’s van Graaff-Reinet 
het die tweede hoogste prys van R155 
000 op die Nasionale Merinoram veiling 
ontvang vir hierdie ram. Van Links: Robert 
Rubidge (verkoper), kopers Sandy & Pat 
Eustace van Himeville, Richard Rubidge 
jnr (verkoper) en  Deon Simons (Wellwood 
stoetmeester).

  Hierdie Merinoram van Montevideo 
Merinostoet, Cradock, het die hoogste 
prys van R160 000 behaal tydens die 
Nasionale Merinoveiling. Van links: JJ 
van der Watt (BKB afslaer), die koper 
Elandsberg plase van Hermon se Merino 
bestuurder, Abraham Cloete, adviseur 
DW Giliomee en eienaar Mike Gregor, 
verkopers Sanria (en voor), Andrew en 
Andrew (jnr) Jordaan.
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Goud vir Geelbek Elite

Die Geelbek Elite ramveiling van 27 Julie 2016 sal nog lank 
onthou word as ‘n hoogtepunt in vele opsigte.

‘n Eerste in die  Merinobedryf, naamlik hul 50ste produksieveiling 
in 25 jaar sedert 1991, het sowat 200 persone gelok. Dít ten spyte 
daarvan dat dit een van die koudste dae van die winter was, met 
sneeu wat met tussenposes geval het.
Binne die veilingslokaal was daar ‘n opgewonde, warm 
feesatmosfeer. Uitstallings wat die geskiedenis van die Geelbek 

Merino uitbeeld, wolitems te koop, keurig versierde tafels, eet- en 
drinkgoed het hiertoe bygedra.
Verrigtinge is deur Pierre Vlok geopen met skriflesing 
en gebed. Die gasspreker, Wolf Edmayer van BKB, het ‘n 
insiggewende praatjie gelewer oor die vinnig veranderende 
besigheidsomgewing en die wolbedryf. Verskeie toekennings is 
gedoen, waarna die feesete en veiling gevolg het. 
Stefan Naude het namens Geelbek Elite ‘n spesiale skenking van 

10 stoetooie en ‘n ram is aan Goodman Ginyigazi 
en ‘n groep opkomende boere van die Queenstown 
area  gedoen. Hy het die wens uitgespreek dat dit 
hierdie boere sal aanspoor om hul Merino’s sodanig 
te verbeter dat hulle later as stoettelers kan registreer.

29 Julie
JJ vd Watt (BKB), Pieter van der Merwe (koper), Eric Naude (verkoper),  

Pierre Rust (koper) en Francois Viljoen (CMW).  
Verkoop 91, gemid. R8 742, hoogste R36 000.

27 Januarie
JJ van der Watt (afslaer), Clift Frewen (koper namens Neusberg 

Merinostoet), Eric Naude (verkoper) en Jeremy Alexander (vashouer). 
Verkoop 67, gemid. R7 627, hoogste R26 000.

Die twee dames wat oor die afgelope 25 jaar 
agter die skerms gesorg het dat alles seepglad 

op veilingsdag verloop: Jennifer en Mariè 
Naude (Eric en Stefan se gades).

Stigterslede van die Geelbek Elite veilings saam met 
gasspreker Wolf Edmayer (naaslinks) is Stefan Naude, 

John Luscombe, Eric Naude en Henri McNaugton.

Goodman Ginyigazi bedank  
die Geelbek Elite telers vir die skenking 

van ‘n ram en 10 ooie. 

GEELBEK ELITE VEILINGS 2016



71M E R I N O  F O C U S  2 0 1 6

Mer ino  Auc t i ons

70 M E R I N O  F O C U S  2 0 1 6

Mer ino  Auc t i ons

Konsortium-merino herskryf weer rekords

Konsortium-Merino se tema vir die jaar 
was “Making History” en baie gepas, 

want:
•	 Hulle duurste ram ooit, vir R80 000, is 

op die Februarie-veiling verkoop 
•	 ‘n SA rekord vir die meeste 

Merinoramme verkoop op een veiling, 

357, word op hul Lenteveiling behaal 
(hul vorige rekord was 245)

•	 Die 357 ramme is by hul 31ste 
produksieveiling op 1 September teen 
‘n gemiddelde prys van R7 495 vir ‘n 
nuwe SA rekordomset van R2 675 750 
verkoop

•	 Konsortium-Merino se 960 ramme 
aangebied  op ses amptelike veilings 
is almal verkoop, teen ‘n gemiddelde 
prys van R6 472 per ram

Konsortium-merino bedank graag elke 
ondersteuner, koper en Merinoboer wat 
hul veilings ‘n vreugde maak.

Konsortium – Suid-Vrystaat, 25 Feb
Jakkie Nel (afslaer), Jan Erasmus (GWK), Philippie Nel (afslaer se seun), 

Neville Grobler (koper) en Cobus Vivier (stoetmeester, Konsortium-Merino). 
Verkoop 47, gemid. R5 176, hoogste R16 000.

Konsortium – Marlow, 24 Feb
Jan Erasmus (GWK), Chrislu du Plessis, Jakkie Nel (afslaer), Billy van 

Zyl (koper, Cradock) en Gaffel du Plessis (hanteerder, eenheidbestuurder 
Konsortium-Merino). Verkoop 56, gemid. R5 000, hoogste R21 000.

Konsortium – Steynsburg, 23 Feb
Jakkie Nel (afslaer), Gaffel du Plessis (eenheidbestuurder, Konsortium-

Merino) en sy seun Chrislu, Johan Botha (koper) en Willie Meyer (hanteerder, 
GWK). Verkoop 56, gemid. R5 604, hoogste R38 000.

Konsortium Felton – Dordrecht, 29 Jan
Ian Sheard (Sheard auctioneers), Claude Cloete (verkoper), Dallas Bradfield 

(koper), Jakkie Nel (afslaer) en Cobus Vivier (Konsortium-Merino).  
Verkoop 107, gemid. R5 806, hoogste R17 000.

Konsortium – Victoria-Wes, 1 Sep
Willie Meyer (GWK), Gawie van Heerden en Vetties Esterhuizen (Konsortium-

Merino), Roelof & Johan (en sy seun Dhavid) Theron (kopers),  
Hannes Esterhuizen (Segard Masurel), Jakkie Nel (afslaer) en  

Andries van Rooy (hanteerder). Verkoop 357, gemid. R7 495, hoogste R58 000.

Konsortium – Victoria-Wes, 18 Feb
Willie Meyer (GWK), Gerio du Plessis (verkoper), Nicolene van Heerden en 

Marica Strydom (namens kopers), Jakkie Nel (afslaer) en Thulane Tatebane 
(hanteerder). Verkoop 337, gemid. 6 170, hoogste R80 000.
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Hoogste gemiddelde pryse

Jordaan Genetics – Cradock, 29 Jan
Hierdie veiling se gemiddeld verbeter met 45,9% teenoor 2015 tot R10 544 
vir 79 ramme verkoop. Foto: Heyns Spershott (koper), Phillie Schoombee 

(BKB afslaer) en Karel Jordaan (verkoper). 

Montevideo – Cradock, 4 Feb
Die Jordaans behaal benewens die hoogste prys van R76 000 ook ‘n hoë 
gemiddeld van R11 152 vir die 69 ramme verkoop. Foto: Chris Troskie en 
Albert Nortje (CMW), Lomé en Hannes van den Heever (kopers), Andrew 

Jordaan en Andrew Jordaan jr (verkopers).

Cork (Neuman) – Vrede, 4 Aug
Die Neumans van Vrede se gemiddelde veilingsprys styg vanjaar met 

37,7% tot R12 826. Hulle totale aanbieding van 69 ramme is verkoop en 
die hoogste prys was R30 000. Foto: Andrew Miller (afslaer), Frans Duminy 

(CMW), Leonard Neuman (verkoper), Kosie en Gerhard de Villiers (kopers) en 
Pieter Nel (BKB, hanteerder).

Fairworld (van Aardt) – Cookhouse, 24 Feb
Willem en Acton van Aardt se veiling behaal jaarliks van die hoogste pryse 
vir hul geneties fynwol ramme. Die veilinggemiddeld was R12 980 per ram 

met ‘n hoogste prys van R50 000 en 51 ramme verkoop.  
Foto: Isobel Terblanche, Willem van Aardt (verkoper) Gert Terblanche (koper) 

en Hans Thomas, (Fairworld stoetmeester).

Moorreesburg boere – 17 Aug
Die Moorreesburg veiling behaal ‘n gemiddeld van R13 403 vir die 52 ramme 

aangebied en verkoop. Die hoogste prys was R32 000. Van links op foto: 
Appie Maritz (BKB afslaer), Eddie Terreblance (bestuurder Schellink plase), 

Eben Schellink (koper), Kleinjan de Villiers (hanteerder) en  
Jan de Villiers (verkoper).

Korenhof – Klipdale, 26 Jul
Hierdie veiling lewer die hoogste gemiddelde prys per ram op ‘n 

produksieveiling hierdie jaar, naamlik R13 500. Die hoogste prys was  
R31 000 en al 50 ramme aangebied is verkoop. Foto v.l.n.r: Andre Wessels 

(koper), Pieter du Plessis (BKB), Dirk en Nicola Hanekom (verkoper),  
Appie Maritz (BKB afslaer) en Sarel Oerson (hanteerder).

 
 

 
 

 
 

It’s still the same GENETICS, only the venue
changed, to Mulberry Grove, Cradock. 

 

 
 
 
 
 

Woensdag 22 Februarie 2017 om 11:00  
60 Genetiese Fynwol Ramme en 500 Ooie 

 

Acton 073 257 8048, Jacques (BKB, S-Oos) 082 446 0780, Leon (BKB, Cradock) 082 374 3192 
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Navrae: 
• Fanie Nel 083 609 4779

• Paul van Biljon (OVK/CMW) 082 333 7973
• Piet Pelser (CMW) 082 564 5790

4de Produksieveiling van Fanel Boerdery op 
Dinsdag 7 Maart 2017 om 11:00 te plaas Weltevrede

40 Merino ramme, 100 Stoor lammers 
100 Jong ooie

Navrae: 
• Fanie Nel 083 609 4779

• Paul van Biljon (OVK/CMW) 082 333 7973
• Piet Pelser (CMW) 082 564 5790

4de Produksieveiling van Fanel Boerdery op 
Dinsdag 7 Maart 2017 om 11:00 te plaas Weltevrede

40 Merino ramme, 100 Stoor lammers 
100 Jong ooie

Navrae: 
• Fanie Nel 083 609 4779

• Paul van Biljon (OVK/CMW) 082 333 7973
• Piet Pelser (CMW) 082 564 5790

4de Produksieveiling van Fanel Boerdery op 
Dinsdag 7 Maart 2017 om 11:00 te plaas Weltevrede

40 Merino ramme, 100 Stoor lammers 
100 Jong ooie

Hoogste veilingspryse
Hiermee fotos van die ses hoogste pryse behaal op veilings gedurende 2016 (uitgesluit diè reeds genoem in voorafgaande 

veilingsbladsye). V = Getal ramme Verkoop, G = Gemiddelde prys per ram en H = Hoogste prys.

Pine Grove (Cloete) – Dordrecht, 26 Jan
David Cloete (verkoper), Gary Trethewey (BKB), Brandon Leer (BKB afslaer), 

G J Wiehahn (koper), Peter Cloete (verkoper) en Doday Stemela (hanteerder). 
V 71, G R9 514, H R36 000.

Hartebeesfontein (Strydom) - Barkly-Oos, 15 Jan
Koos Louw (CMW), Greg Sephton (koper), JJ van der Watt (BKB afslaer) en 

Tink Strydom (verkoper). V 93, G R7 167, H R38 000.

Saambou – Beaufort-Wes, 4 Aug
JJ van der Watt (BKB afslaer), Herman Hugo (verkoper), Johan du Plessis 

(koper) en Corne Nel (BKB). V 31, G R7 968, H R40 000.

Goedeverwagting – Heidelberg, 19 Jul
Pierre Vlok (BKB), Uysie Willemse (verkoper), kopers Sinon, Boetie en Lollie 

de Jager, Appie Maritz, (BKB afslaer) en Ashwin Kleynhans (hanteerder). 
V48, G R7 958, H R40 000.

Cockscomb – Jansenville, 6 Sep
Andre van Zyl (CMW afslaer), Wynne Vermaak en Sean Hobson (kopers), 

Pindy van Deemter (verkoper), Chris Troskie (CMW) en Samuel Saul 
(hanteerder). V 84, G R7 776, H R44 000.

Retief Geelbek – Hanover, 5 Feb
Phillie Schoombee (BKB afslaer), Adri de Klerk (koper), Kleintjie en Willem 

Retief (verkopers). V 82, G R9 476, H R47 000.

PENTAGON MERINO’S

Navrae: Francois Viljoen	 082 811 5428	 fviljoen@cmw.co.za
Corne Nel	 082 410 8898	 corne.nel@bkb.co.za
Oubaas van Heerden	 082 851 6250	 oubaasvanheerden@gmail.com
Johan Bezuidenhout	 082 557 0227	 bez2@webmail.co.za
David vd Berg	 087 310 9939	 tvtielie@gmail.com

Donderdag, 23 Februarie, 
Saaifontein, Hanover

Dinsdag, 15 Augustus, 
Besterskraal, Victoria-Wes

Veilings 2017

Navrae: 
• Fanie Nel 083 609 4779

• Paul van Biljon (OVK/CMW) 082 333 7973
• Piet Pelser (CMW) 082 564 5790

4de Produksieveiling van Fanel Boerdery op 
Dinsdag 7 Maart 2017 om 11:00 te plaas Weltevrede

40 Merino ramme, 100 Stoor lammers 
100 Jong ooie

Navrae: 
• Fanie Nel 083 609 4779

• Paul van Biljon (OVK/CMW) 082 333 7973
• Piet Pelser (CMW) 082 564 5790

4de Produksieveiling van Fanel Boerdery op 
Dinsdag 7 Maart 2017 om 11:00 te plaas Weltevrede

40 Merino ramme, 100 Stoor lammers 
100 Jong ooie
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Foto name van links na regs, aantal verkoop (V), gemiddelde prys (G) en hoogste prys behaal (H).

Hoogste prys ramme

Baviaanskrans (van Aardt) – Cookhouse, 26 Feb
Alfons van Niekerk (koper) en Jacques Loubser (BKB).  

V 39, G R7 538, H R18 000.

Bergplaas (S Nel) – Barkly-Oos, 20 Jan
Agter: Theuns Botha en Sariëth Maree (BKB), Dassie en Stefan Nel 

(verkopers). Voor: DB Nel en Henri Naude (BKB), Phillie Schoombee (afslaer) 
en Hannes Esterhuizen (Afrivet). V 48, G R6 563, H R28 000.

Charmac (McNaughton) – Graaff-Reinet, 18 Feb
Bernard Jonson (BKB), Pen Marx (koper), Ronald McNaughton (verkoper), 

JJ van der Watt (BKB afslaer) en Stephen Davids (hanteerder).  
V 54, G R8 056, H R32 000.

Charmac (McNaughton) – Graaff-Reinet, 9 Aug
Richard Haupt (adviseur), Andre Bothma (koper), JJ vd Watt (BKB afslaer), 

Adie McNaughton (verkoper) en Paul April (hanteerder).  
V 57, G R6 561, H R19 000.

Cooper – 20 Jan
Johan du Plessis (koper), Gerhard Vermaak (verkoper), Uysie Willemse 
(koper), Appie Maritz (BKB afslaer) en Pieter Aucamp (BKB, vashouer). 

V 46, G R7 272, H R22 000.

Droogfontein (Sauer) – Jamestown, 28 Jan
JJ van der Watt (BKB afslaer), Hansie en Johann Sauer (verkopers), 
Willem Venter en Rassie Maritz (kopers), Jan van der Walt (BKB) en 

Masoyi Kotseli (vashouer). V 53, G R5 858, H R16 000.

Fourie boerdery - Brandfort, 2 Aug
JJ van der Watt (BKB afslaer), Boy Mohapi (vashouer), Wouter Vorster (BKB), 

Le Roux Fourie (verkoper), John Kotoyi (vashouer).  
V 51, G R7 539, H R21 000.

Gariep superior genetics, 23 Aug
Danie Strauss (CMW afslaer), Dudriën Coetsee (CMW), Schalk Strauss 

(verkoper) en Gawie Coetsee (koper). V 16, G R6 179, H R12 000.
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Groep 3 – Graaff-Reinet, 26 Jan
Kleintjie Pienaar (verkoper), Louis Lategan (koper), JJ van der Watt 

(BKB afslaer) en April Pieterse (hanteerder). V 46, G R6 761, H R20 000.

Hantam – Calvinia, 30 Aug
Ben Brynard (verkoper), Ean Nel (namens koper Le Roux Fourie), 

Appie Maritz (BKB afslaer), Thinus van Schalkwyk (BKB) en 
Abraham de Wee (hanteerder). V 35, G R7 543, H R23 000.

Heuningkrans – Smithfield, 16 Feb
Eduard Prinsloo (verkoper), JJ vd Watt (BKB afslaer), Christiaan Marincowitz 

(BKB), Eddie Prinsloo (verkoper) en Tshebe Sepaphati (vashouer). Johan 
Rautenbach (koper, Senekal afwesig). V136 , gemid R6 779, H R28 000.

Heuningkrans – Smithfield, 10 Aug
Christiaan Marincowitz (BKB), Eddie Prinsloo (verkoper), JJ van der Watt 

(BKB afslaer), Jochemus en Johannes van den Berg (kopers). 
V 133, G R6 504, H R30 000.

Hoëveld veldram – Amersfoort, 13 Jan
Nico Langeveldt (BKB afslaer), Othardt Klingenberg (koper), Gert Smit 

(verkoper), Richard Haupt (Lamprecht voere), Sunboy Mlanga (hanteerder) 
en Jence Klingenberg (koper). V 29, gemiddeld R8 291, H R27 000.

Hoogstede (van Heerden) – Tarkastad, 21 Jan
Zirk Jordaan (koper), Phillie Schoombee (BKB afslaer), Jack Jordaan (koper), 

Gary Trethewey (BKB) en Sakkie van Heerden (verkoper). 
V 45, G R6 867, H R24 500.

Komarsekraal (Uys) – Bredasdorp, 4 Aug
Lourence vd Colff (BKB), Appie Maritz (BKB afslaer), Jan Hugo (BKB), 

Jan Walters (koper) Errol Arends (hanteerder) en Dirkie Uys (verkoper). 
V 47, G R6 700, H R13 500.

Link – Jagersfontein, 11 Feb
Piet Louw (verkoper), Pierre-Louw Fourie (BKB), JJ van der Watt 

(BKB afslaer), Willem Botha (namens kopers) en Jan Beukes (hanteerder). 
V 56, G R6 938, H R34 000.

Alfabeties volgens veilingsnaam. 
Foto name van links na regs, aantal verkoop (V), gemiddelde prys (G) en hoogste prys behaal (H).

PD Jacobs 051 713 7059 of 072 832 9390  •  Willem Grobbelaar 087 310 4231 of 071 259 1930
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Majobe (Hoffman) – Bothaville, 24 Aug 
Jan Mostert (BKB afslaer), Dirk van Rensburg (koper), Johannes Dyantjie 
(hanteerder), Johann Hoffman (verkoper), Danie de Wet (BKBK), Justice 
Dyantjie (hanteerder), PG Bothma (koper), Jos Hoffman (verkoper) en 

Geelbooi Moahloli (hanteerder). V 55, G R6 136, H R9 000.

Montevideo – Cradock, 28 Jul
Andrew Jordaan (verkoper), Kasper Byleveld (koper), Andrew Jordaan jnr 

(verkoper), Leon van Heerden (koper) en Chris Troskie (CMW). 
V 76, G R8 211, H R31 000.

Navar (Fitzhenry) – Indwe, 19 Jan
JJ vd Watt (BKB afslaer), Mike en Craig Fitzhenry (verkopers), 

Phillie Schoombee en Theuns Botha (BKB). V 49, G R4 276, H R10 000.

Oos-Kaap ramklub - Middelburg, 21 Jan (East Cape)
Andre van Zyl (afslaer), Eben en Jacques du Plessis (kopers), 

Tinus en Triegaardt du Plessis (verkopers) en Fieland Olifant (hanteerder). 
V 41, G R5 610, H R20 000.

Oos-Tvl – Ermelo, 26 Jul
Voor: Mike Kalasy en Paul Botha (afslaers). Agter: Richard Haupt (Lamprecht 

voere), Yence en Othardt Klingenberg (kopers), Naas Steyn (verkoper) en 
Mathys Viljoen (BKB). V 35, G R8 871, H R26 000.

Oos-Vrystaat – Vrede, 14 Jul (East OFS)
Staande: Daan Cronje (BKB), Jan Mostert (BKB afslaer), SW Roeland (koper) 

en Gerhard de Villiers (verkoper). Hanteerders: Jandrè Moll en Pieter Nel 
(BKB). V 44, G R8 716, H R26 000.

P’Drino – Trompsburg, 23 Feb
Andre van Zyl (CMW afslaer), Frikkie Aucamp (CMW), Willem Grobbelaar 

(verkoper), Richard Glennie (koper), P D Jacobs (verkoper) en Jan de Wee 
(vashouer). V 66, R7 500, H R23 000.

Pentagon – Hanover, 25 Feb
Ters Marais (CMW afslaer), Jannie van Straaten (CMW), Corne Nel 
(BKB kopers Roland du Toit, Ralph Koster en Robert Jackson) en 

Oubaas van Heerden (verkoper). V 55, G R7 409, H R21 000.

Alfabeties volgens veilingsnaam. 
Foto name van links na regs, aantal verkoop (V), gemiddelde prys (G) en hoogste prys behaal (H).
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Pentagon – Victoria-Wes, 16 Aug
JJ van der Watt (BKB afslaer), Bennie Steenkamp (koper), Oubaas van 

Heerden (verkoper) en Booi Bomberg (hanteerder). V 57, G R8 342, H R34 000.

Phoenix – Graaff-Reinet, 19 Feb
JJ van der Watt (BKB afslaer), Dolf van Vuuren (koper), Dykie de Villiers 
(verkoper) en Jonathan Jacobs (vashouer). V 30, G R6 033, H R26 000.

Phoenix – Graaff-Reinet, 7 Sep
Andrew Motis (hanteerder), Albert en Leon Eybers (kopers), Gert Jordaan 
(BKB afslaer) en Johann Minnaar (verkoper). V 32, G R4 641, H R8 000.

Preiss & Kock – Hanover, 10 Feb
JJ van der Watt (BKB afslaer), Piet le Roux (namens koper Jannie Venter), 

Reinhardt Kock (verkoper), Bennie Steyn (BKB) en Tom Pendukane 
(vashouer). V 55, G R5 873, H R15 000.

Prestige (van Rooyen) – Noupoort, 14 Sep
Chris van Rooyen (verkoper), Andre van Zyl (CMW afslaer), 

Lloyd Cruickshank (koper) en Jan Abrams (hanteerder). 
V 39, G R6 705, H R32 000.

Retief Geelbek – Hanover, 2 Aug
Jurian & Willem Retief (verkoper), Phillie Schoombee (BKB afslaer), 

Johannes Retief Jnr., Danie Lombard (BKB nms. koper Dries Ferreira), 
Johannes en Kleintjie Retief (verkopers). V 93, G R8 065, H R35 000.

Rubicon – Barkly-Oos, 9 Feb
Henri Naude en Christiaan Marincowitz (BKB), JJ van der Watt (BKB afslaer), 
Van der Wath Schlebusch (koper), Vukile Ntshiwyla (vashouer),Wallis Hardie 

(verkoper), Theuns Botha (BKB) en Peter Hardie (verkoper se seun). 
V 31, G R5 274, R9 000.

Smaldeel – Adelaide, 25 Feb
Francois van Niekerk (verkoper), Alewyn Dreyer (koper), Phillie Schoombee 

(BKB afslaer) en Ben Joubert (BKB). V 27, G R5 870, H R11 500.

Alfabeties volgens veilingsnaam. 
Foto name van links na regs, aantal verkoop (V), gemiddelde prys (G) en hoogste prys behaal (H).
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Suid-Kaap - Bredasdorp, 28 Jul
Hein Vollgraaff (BKB), Thomas en Trevenen Barry (kopers), Jacques 

Neethling (verkoper), Lourence van der Colff (BKB) en Hendrik Filander 
(hanteerder). V 73, G R7 548, H R20 000.

Top Tier (Stretton) - Molteno, 2 Mar
Robbie Stretton (verkoper), JJ van der Watt (BKB afslaer), Cedric Isted 

(koper), Gary Trethewey (BKB) en Yanelisa Ntanliso (hanteerder). 
V 31, G R6 387, H R9 000.

Torenskop (Visagie) – Calvinia, 10 Aug
Jansen van Wyk (Hantam LH),Willie Esterhuyse (afslaer), Eric Louw (koper) 

en Andre Hugo (verkoper). V 58, G R8 547, H R16 000.

Van Pletzen – Jamestown, 2 Feb
Agter: Eddie Prinsloo en Derick Alexander (kopers), Jan van der Walt (BKB), 
Jan Alexander (koper), Niel en Jan van Pletzen (verkopers) en Rudi Upton 

(koper). Voor: Pierre-Louw Fourie (BKB), JJ van der Watt (BKB afslaer), Frans 
Alexander (koper) en Ras van Pletzen (verkoper). V 85, G R5 827, H R34 000.

Victoria-Wes veld, 24 Aug
Olivia en Jan Swiegers (kopers), John Bekker-Smith (verkoper), 

Andre van Zyl (CMW afslaer), Hardie vd Heever (CMW) en Theo vd Merwe 
(vashouer). V 49, G R6 418, H R26 000. 

Alfabeties volgens veilingsnaam. 
Foto name van links na regs, aantal verkoop (V), gemiddelde prys (G) en hoogste prys behaal (H).

Fanel - Excelsior, 1 Mar
Timo Nel(verkoper), Hansie Hattingh (koper), Fanie Nel (verkoper),  
John Melville (CMW), Piet Pelser (CMW), Paul van Billjon (CMW)  

en Andre van Zyl (CMW afslaer). V 37, G R6 230, H R14 000.

Onoortrefl ik vir Balans 

en Kwaliteit.

Ons volgende 
Graaff -Reinet veilings
Ons volgende 
Graaff -Reinet veilings

Dates / Datum
14 Februarie 2017
06 September 2017
Time/Tyd 
Viewing/ Besigtiging: 08h00
Auction/Veiling: 12h00
Venue/Plek
Groenvlei, 
Graaff -Reinet
Enquiries/Navrae
Johann 082 401 0001 
Justin 082 774 6345
Kleintjie 082 823 0648

“Ons doel, as ‘n Wellwood 
dogter stoetery, is om te 

voldoen aan die Wellwood 
tradisie van absolute 

kwaliteit wol, dus is ons 
slagspreuk ‘Balans 

& Kwaliteit’. 

Ons vertrou dat boere 
wat Merino ramme 

benodig, uitsonderlike 
goeie ramme, teen 

mededingende pryse, 
op ons veiling, sal 

kan aankoop.” 
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Nasionale Merino Veldramklub

Merino SA het ‘n platvorm geskep vir alle Merino stoettelers 
sowel as Merino kuddeboere om betrokke te raak en ‘n inset 

te lewer met die verbetering en die uitbou van ons trotse ras.
Tans vind eie ram-prestasietoetsing plaas op grootskaal in klein 
groepies op verskillende plase, wat goed en reg is. Ongelukkig is 
die syfers van sulke groep net beperk tot die eie groep se data. Hier 
is nou die geleentheid om u ramme jaarliks te toets in ‘n groot groep 
bestaande uit ramme van ‘n groot verskeidenheid telers, onder 
gewone kommersiële boerdery toestande, en te evalueer onder 
neutrale bestuur.
Alle ongeskeerde ramlammers wat gebore is in die Lente, maw. 
Augustus, September en Oktober is welkom om ingeskryf te word 
vir die nasionale veldramklub by die jaarlikse Merino Classic 
skou, wat u die geleentheid bied om eers u diere te vertoon tydens 
die skou.
Die nasionale veldramklub sal bestuur word net buite Middelburg 
in die Karoo.
Merino SA nooi almal hartlik uit om deel te neem.

Reëls met inname

•	 Inname vind slegs plaas by die jaarlikse SA Nasionale 
Merinoskou (Merino Classic).

•	 Slegs ongeskeerde lente ramlammers mag ingeskryf word.
•	 Stoet- sowel as kuddeboere is welkom om deel te neem aan  

die toetsfase.
•	 Alleenlik volopbetaalde Merino SA lede se goedgekeurde ramme 

kan op die nasionale veldklubveiling, wat plaasvind saam met 
die Nasionale Merinoveiling, vir verhandeling aangebied word.

•	 Maksimum 12 ramlammers per teler word toegelaat.
•	 Anonimiteit van ramme is van toepassing tot na afsluiting van 

die toetsfase.

Reëls tydens toetsfase

•	 Aanpassingsperiode vanaf inname tot 1 Junie
•	 Eerste skeer op 1 Junie waarna die toetsfase amptelik in 

aanvang neem met die weeg van ramlammers met ‘n 12 uur  
leë pensinhoud.

•	 Ramlammers word ten alle tye in een trop op een lokaliteit 
bestuur.

•	 Wegings vind plaas elke 45 dae om groei te monitor (minimum 
groei van 70g per dag word gewaarborg)

•	 Telers sal op gereelde grondslag vorderingsverslae ontvang.
•	 Tydens eerste keuring, middel Januarie voordat prestasie data 

ingesamel word, sal ‘n algemene wol- en bouvormpunt aan elke 
ram toegeken word, deur drie geakkrediteerde Merino-adviseurs 
wat aangewys word deur die skaap en woldeskundiges 
vereniging van SA. Alleenlik keurders, die projekbestuurder en 
Merino SA bestuurder sal hierdie keuring bywoon.

•	 Toetsafsluiting geskied vroeg in Februarie na 240 dae toetstyd, 
wat die volgende behels: die skeer van ramme, die weeg 
van vagte sowel as die diere self, en die neem van midrib 
wolmonsters. Alle data word gestuur na LNR en SA Stamboek 
sodat Merinoplan lede nie benadeel word nie en teelwaardes van 
betrokke diere bereken kan word.

•	 Na afloop van die toets sal alle prulramme geslag word vir die 
betrokke telers se rekeninge.

Algemeen

•	 ‘n Opedag vir besigtiging van ramme word middel Mei gehou. 
Telers het dan eers die reg om enige ramme te onttrek en/of te 
verwyder uit die groep tydens hierdie geleentheid.

•	 Ramme word op eie risiko ingeskryf en geen terugbetalings 
of eise mag voortspruit uit enige vrektes, siektes en ander 
onvoorsiene gebeure nie.

•	 Silwer meriete ramme word eers aangewys die dag voor die 
nasionale veldklubveiling deur dieselfde paneel van keurders 
wat die aanvanklike keuring behartig het.

Kostes

•	 R700 per ram vir die eerste 13 maande wat insluit 60 dae 
aanpassing, 240 dae toets, en 90 dae vir eerste afrondings fase.

•	 Na die opedag in middel Mei word ramme intensief afgerond 
vir ongeveer 100 dae en veilingsgereed gemaak vir elke teler se 
eie rekening. Dit behoort in die omgewing te wees van 5 sakke 
afrondkorrels per ram.

Nov 2016. Hierdie voorwaardes kan jaarliks volgens behoefte 
gewysig word.

Onder beskerming van Merino SA

2017NASIONALE MERINO RAMVEILING

Vrydag, 18 Augustus 2107
Grootfontein Landboukollege

om 11:00, besigtiging vanaf 08:00

Die prestige Merino ramveiling van die jaar
Navrae: Merino SA. Kantoor - 049 892 4148/9, Bestuurder – 082 571 2742
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Farmers’ Market - What’s the recipe for success?
Karen Southey

On the first Saturday of every month, the quiet farm yard at 
Harmonie on the R56 between Steynsburg and Middelburg 

transforms into a hive of activity. Vendors busily unpack their 
wares while visiting vehicles are greeted by brightly coloured 
flags flapping their greeting in the breeze. Groups of people gather 
socially around tables set out in the large farm shed, pancakes and 
coffee in hand. Sosaties sizzle on braai fires under the watchful 
eyes of men discussing the week’s farming, while the observant 
farmyard hen pecks at the trail of cupcake crumbs left by energetic 
toddlers. A cheerful hum of chatter fills the atmosphere. 

What brings a crowd of people together like this? And more 
importantly, what causes them to return?

Keeping them coming

“Enthusiasm - to sum it up in a single word,” says Klaudia Viljoen, 
who started this farmers’ market together with her husband, 
Charles, in 2011. Although many people told them the market 
wouldn’t be sustainable, she says that it has in fact grown, and 
continues to draw vendors and visitors from further and further 
afield. “We try to accommodate everybody,” she explains, “and 

the participation and support from the whole community is what 
contributes to the market’s success.” 

The heart of this market, Charles emphasises, is that it is a 
gathering place. “Because we live far from each other in the 
Karoo, it’s important for people to get together. People come here 
for an outing. It’s about people getting to know one another. It’s 
about community.” 

Getting started

Having run the local home industry for twenty years, Klaudia has 
always had a passion for making, baking and creating. The desire 
to provide a local outlet for fellow entrepreneurs to sell their 
goods inspired her to start the market. After many phone calls to 
potential vendors, flyers in post boxes and posters in surrounding 
towns’ shop windows, the first market took place in December 
2011. Now, five years later, vendors contact her, she says. And 
advertising is mostly via word of mouth, WhatApp and Facebook.

Something for everyone

Visitors and vendors alike enjoy the laid-back, social atmosphere 
at the market. 

Stalls sell a variety of locally made products: handmade crafts and 
soap, seasonal fruit and vegetables, deli products, freshly baked 
goods, market must-haves like coffee and pancakes, and of course 
tasty lunchtime food like sosaties off the braai. Klaudia and 
Charles also sell their own meat products, including frozen meat 
cuts, produced and packaged at the abbatoir on their son’s farm, 
as well as sausage, mince, patties, biltong and droëwors. 

Klaudia emphasises that everybody is welcome. “Even children 
entrepreneurs have had successful candyfloss and popcorn sales,” 
she says, adding that what makes the market worthwhile for her 
is seeing the success and enjoyment of others. “After one market 

Top: Brightly coloured sheep greet  
visitors at the monthly market

Above: Charles and Klaudia Viljoen with their 
granddaughter on a market day at Harmonie 

Farmers’ Market near Steynsburg.
Right: Vendors and visitors enjoy the 

 laid-back, social atmosphere

day, a lady from the local retirement home made R300 profit at 
her stall. She told me with joy that it had been the best day of 
her life,” Klaudia remembers. “Then I knew that this market was 
worth my while.” 

Daring to be different

Each market is unique, Klaudia says, remembering one freezing 
winter’s day when they thought nobody would arrive at the 
market. But the cozy fire, steamy coffee and pancakes made for 
one of the most memorable markets. A range of activities like a 
fun walk, an auction, demonstrations by vendors, Bingo, and live 
performances by local artists have accompanied various markets. 

“We often try to give away something at the market,” Klaudia 
says, adding with a laugh that people love the words “for free”. 
Poplar shoots, flowers and even puppies have been handed out 
cost-free at the market. “It attracts customers and usually only 
costs us a bit of effort,” she says, adding that the giving adds to 
her enjoyment of the market. Another aspect of the open-hearted 
atmosphere of the market is the support vendors receive from one 
another. “Whether it’s promoting one another’s goods, creating 
new opportunities for others, or even just praising someone’s 
handiwork – the market is an up-building experience for 
everyone,” Klaudia says.

Money matters

“Running a market like this isn’t going to make us rich,” Charles 
says with a smile. But it is clear that that is not their reason for 
doing it. “We just provide the venue, and the changes we have 
made over the years, we don’t consider to be the market’s expense 
– else it would never be financially worthwhile.” 

Improvements like building a large awning under which braaiing 
and socialising happen on summer market days, sprucing up the 
shed, and adding kitchen facilities, are seen as adding value to 
their property. “We keep the costs of the market low, and want to 
ensure that people come to enjoy the day, that it is worthwhile for 
everybody.” And new ventures that complement the market have 
arisen from the improvements to the venue, like hosting functions 
and offering Sunday lunches – the latter which has become 
another popular outing for the local community.

Klaudia says that this farmers’ market is the only one of its kind 
in the area, and she maintains that having a positive outlook is 
the biggest factor in keeping it going. “Your attitude affects the 
atmosphere of the market,” she says. And her positive, giving, 
enthusiastic attitude is clearly one of the key attributes causing 
customers and vendors to return to the market time and again.

Karen Southey, karensouthey@gmail.com, 083 299 0266

Keen to start a market in your own area?

•	 Klaudia shares some tried and true tips she  
discovered over the years:

•	 You don’t need a lot of money, but a suitable venue  
and toilet facilities are vital.

•	 Food is a bestseller, especially that which can be  
enjoyed at the market.

•	 Products for sale must be cheaper than elsewhere  
and of an excellent quality.

•	 Keep the costs of stalls for vendors low.
•	 Never postpone or cancel a market –  

it creates uncertainty.
•	 Attract customers by doing something different:  

exhibit something; invite someone interesting;  
give something away for free.

•	 Enthusiasm and a positive attitude are essential!

Below: The farm homestead at Harmonie on the R56 between  
Steynsburg and Middelburg, home of the Farmers’ market
Right & below right:  Improvements to the venue created  

new opportunities like hosting functions
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Karoo Flavours…feeding Donna’s hungry children
by Linda Henderson

For most Karoo farm children, boarding school is a non-
negotiable reality that looms like a big scary ogre in the 

dark. At a too early age they have to bid their carefree, shoe-
less days goodbye as they exchange their toys for pencils and 
books. Armed only with a tuckbox and paltry pocket money to 
cure homesickness at the tuckshop, our kids bravely face the 
onslaughts of education many kilometres from home with very 
few home comforts. 

For a six year old this prospect can be very daunting. Unlike their 
peers in the city, they have to fight their own battles and dig their 
own trenches without parental advice or comfort to survive the 
demands of growing up in the rough and tumble of boarding 
school life. For some the efforts of mom’s baking skills offer 
some comfort and racing to the tuckbox after an uncomfortable 
encounter is often the only plaster they can count on so far 
from home.

Boarding school food, although it has improved by leaps and 
bounds since my first exposure to, is by design not effective 
against homesickness. (Even today my recollections of boarding 
school menus call up images of tasteless depravity and 
soulless comfort!)

Our daughter, Donna, like 
many of her peers, spent many 
happy and successful years 
at the Union High School in 
Graaff-Reinet and while she 
revered her schooldays, her 
longing for home cooked food 
often emerged in conversations 
with her cousins. “One day we 
must start a company called 
Soul Food. We will make our 
mother’s food and sell it to 
the hungry children far away 
from home,” is a conversation 
I remember overhearing 
often as they discussed their 
future dreams.

And then life happened. 
Donna’s dreams dissolved before she could give them wings 
when her life ended in a tragic cycle accident at the age of 
twenty four.

Years later, when my husband, Blair, and I moved from the farm 
to Steytlerville to make space for our son Ross, we decided to 
walk this journey for her. (After all you cannot live in Steytlerville 
and not be busy!) Armed with recipe books that date back several 
generations and knowledge of meat that comes from years of 
living off the land, we gingerly set about recreating Donna’s idea 
of heaven.

The problem about dreams is that they are often very impractical 
and ethereal and sometimes just not feasible. Where to start in a 
country that has so many competitive fast and convenience food 

outlets? Where would I find Donna’s hungry children? What 
would I feed them? I wondered. Why would people buy my food 
if they could make their own? Would it even pay, considering the 
distances from the market and the small profit margins on food? 
There were so many unanswered questions and so many doubts, 
but I felt I owed Donna a stout 
effort before throwing in the towel.

After some thought it made sense to 
utilise the natural resource - meat - 
from our area and to add value to 
it by converting it to comforting 
ready-made meals that could be 
frozen and reheated for easy use. 
The hungry children’s mothers, 
who have no time to make time 
consuming nutritious meals, would 
be my customers! Those hungry 
children also attend university and 
they have grandparents who live on 

Donna, our cuisine inspiration

Right: Rolled venison fillet in the making
Below: Rolled venison sirloins  

with pepper sauce

 Merino’s 
Stoet nr: 492, Sedert: 1933

“Deurstaan die toets van tyd”

Produksie Veiling: 
15 Augustus 2017, te Calvinia

BERTIE VISAGIE                           
Huis: 027 341 2142
Sel:   082 890 7296
e-mail: paardekraal@hantam.co.za

ANDRE HUGO                                 
Huis: 027 341 2834
Sel:   082 596 1746 
e-mail:  andre.daleen@gmail.com
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or concoctions as I believe the meat has its own unique flavour 
and should only be enhanced by fresh herbs and real spices, 
creams or yogurts, where applicable. We make our sauces with 
fresh tomatoes and as many fresh ingredients as possible.

Calculating costs and working out profits is quite a daunting task 
and remains a big obstacle when you consider the long distances 
from the market and the competition from the big corporates.

To persue the mass market is not my aim and I have found that 
there is a market for people out there who enjoy quality and don’t 

mind paying a bit extra to get it. I have found that clients will come 
back after a pleasant experience, but you will struggle to get them 
around a second time if their first flavour exposure was not good.

My two stalwart assistants, Fereda and Marilyn, are an 
indispensable part of the small successful team. Together we have 
tried and experienced several flavour combinations and cooking 
styles, some with very, very strange results! (A word of caution 
to fellow chefs: don’t trust all the recipes you pick up on the 
internet. I’m sure there is evil intent in folk who share their best 
kept secrets!)

Our menu now includes soups, desserts and several meat and 
chicken dishes in flavours from mild to strong. The meals are 
all oven ready or cooked and ready for micro-waving. They are 
packaged into 3 portion sizes: family size, two-man portions or 
single helpings.

We supply several commercial outlets and clients often leave their 
containers here to be filled with the goodies that can take them 
through several meals a month. Our services are also popular 
with mothers who have to feed their independent but hungry and 
incapable of cooking university children!

We have reached quite a few hungry children and I hope that this 
goes some way to fulfilling Donna’s dream.

For more info visit our website at karooflavours@igen.co.za

Linda Henderson, hendersonproperties@igen.co.za, 083 299 1785.
Above left:  Fereda and the bowl cutter have a good understanding!

Above right: Marilyn with fresh spinach from the garden

their own who don’t feel like cooking…! Suddenly I felt inspired 
and trusted that I would find enough customers to feed.

I know from previous experience that transforming inspiration 
into action can be quite daunting. I also realised that the once 
spirited body was getting a bit long in the tooth for this. Common 
sense should have reduced my enthusiasm but the re-collection of 
a dream unrealised and a challenge unmatched prompted me to 
trudge ahead.

There were several obvious obstacles to overcome. I realised that 
my market lay beyond the immediate economy. Steytlerville is 
180 km from the nearest market. Skilled and trained labour to 
transform the product from raw to cooked is not plentiful. In 
addition the envisaged product has several limitations. To reach 
the market it has to be cooked and frozen with a successful 
defrosting and re-heating cycle that will not affect the quality of 
the product or influence its flavour. 

Although the market is populated by other entrepreneurs with 
similar visions we hold the advantage that the meat is sourced 
locally and most of it comes directly from the farm (with kind 
considerations on price from my son). Adding value to the 
chain seemed to make economic sense. So, armed with several 
unanswered questions but a resolute promise to Donna to find 
and to feed her hungry children, I set about transforming a small 

outbuilding on our property in Steytlerville into something that 
resembled a commercial kitchen. I painted it grey and hoped it 
would inspire my culinary passions!

Buying the equipment for a kitchen and products for an untested 
market was another freefall into faith. It was the egg and chicken 
scenario. Without the equipment I couldn’t make the food and 
with no secure market it was a huge fiscal risk. My friends looked 
in polite but muted disbelief as the kitchen started taking shape.

How to control and manage a 80 liter steam pot and what to do 
with a bowl cutter kept me awake and on my knees for several 
days. I still see my newly employed chef running out of the 
kitchen when the 80 l monster released its steam for the first 
time! But fortune smiled on us as I set about teaching my staff the 
rudimentary skills of cooking.

Initially we started with the recipe possibilities for minced 
venison, the cheapest available red meat, and for the first couple 
of months we layered it between pasta, stuffed it into tubes or 
covered it with white sauce and cheddar. We explored many 
flavour possibilities including curry, chillies and several up to 
then slightly foreign spices including cardamom, fenugreek and 
star aniseed. We were determined to add flavour to our dishes.

The mutton I could source from my son was the culled Merino 
ewes that had done their reproductive best. It suited my concept 
of slow roasting perfectly since I felt that lamb was too expensive 
to rework into product. So we set about turning mutton into 
Indian Curries, Moroccan slow roasts and Karoo casseroles.

Not every recipe is suitable for freezing and reheating, so 
the family had to endure several trials before dishes became 
marketable items!

Donna, like a cuisine guardian angel, played her role. Every time 
I had to choose between enriching the sauce with either yogurt or 
cream, I could hear her whisper “….Yogurt mom, it’s healthier!” 
I think I saw her flinch when we had to add 500g of butter to the 
authentic Indian Butter Chicken recipe. We have since altered the 
recipe and I think she would have approved!

Karoo food is about using real food. I don’t use premixed spices 

Left:  Home grown spinach cannelloni with rich pasata sauce
Below left: Asian Butter chicken with green beans, chillies and dhania
Below: Three cheese chicken lasagne

Est. 1936 Stephan NelBergplaas Merino Stud
www.bergplaasmerinostud.co.za

Auction 24 Jan 2017

Celebrating 80yrs & Four Generations of Experience!

Proven. Predictable. Productive.
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Anne Fabre-reeks bring Merinowol se ware kleure uit
deur Fredalette Uys

Danksy ’n boervrou en ’n 
Fransman se passie vir 

Merinowol en die behoefte om 
weer terug te keer na natuurlike 
vesels, is die unieke eienskappe van 
Suid Afrikaanse Merinowol weer 
hoogmode en groot nuus, danksy 
die Anne Fabre-reeks.

Anne Fabre wolprodukte is handgemaakte items, gemaak van 
suiwer Merinowol. Die produkreeks het ontstaan nadat Annette 
Vogel, ’n boervrou van Smithfield,  haar gemeenskaplike passie 
vir wol en wolprodukte saam met Fabrice Rebouillat, ’n Fransman 
en gastehuiseienaar op Smithfield, begin ontwikkel het. Hulle het 
die onderneming aanvanklik in 2013 as ’n stokperdjie begin, en 
van daar af het dit gegroei tot ’n volhoubare onderneming met 
baie potensiaal. Alle Anne Fabre-wol word met die hand gespin 
en met die hand gekleur. Die wol is geskik vir brei- en hekelwerk. 

“Ons fokus op handgemaakte artikels van suiwer Merino-wol. 
Daar is vandag ’n terugkeer na handwerk en na die verlede se 
manier van doen.  Ons poog om getrou te wees aan die oorsprong 
van die produk en niks kunsmatigs te gebruik nie.”

Anne Fabre vorm ook ’n volgende skakel in die waardeketting 
en ontwerp verskeie produkte soos truie, komberse, serpe, 
handskoene en ander artikels wat die wol se besonderse 
kenmerke vertoon. 

“Dit is trots Suid-Afrikaanse Merino-produkte, baie mense word 
in die vervaardigingsprosesse bemagtig, wat trots en opgewonde 
is oor die produkte wat hulle maak – elke produk met sy eie 
unieke storie.”

’n Groter doel

Vir Annette gaan die reeks nie net oor haar passie vir die wol nie, 
maar kan sy ook daardeur sommige vrouens in haar omgewing 
bemagtig om’n inkomste vir hulself te genereer.

“Ek is passievol oor werkskepping en om mense se vaardighede 
te ontdek en ontwikkel. Wanneer enige persoon iets nuuts aanleer 
en daardeur ’n inkomste kan verdien, kom daar outomaties trots 
en menswaardigheid en sin in daardie persoon se lewe.”

Saam met Annette en Fabrice is daar tans ’n span van twintig 
spinners en breiers betrokke. Agt is plaaswerkers se vrouens, wat 
hul inkomste met hul brei- of spinwerk aanvul.

Merino of niks

Annette se persoonlike verhouding met Merinowol het 
aanvanklik begin op die plaas waar haar man, De Wet, met 
Merino’s boer. Annette en Fabrice kies Merinowol omdat dit ’n 
vesel met ongelooflike eienskappe is. 

“Ons eie plaaswol word verwerk tot ’n egte organiese reeks. 
Gewaste, gekamde wol word ook aangekoop en verwerk. Slegs 
18-20 mikron wol word gebruik om te verseker dat die produkte 
sag en van goeie gehalte is. Dit is ’n natuurlike vesel, is hernubaar, 
die wolvesels vang hitte vas en kan jou warm of koel hou, is sterk 
en elasties, vogabsorberend, vuilwerend en bio-afbreekbaar.”

Unieke produk

Anne Fabre bied ook ’n unieke ervaring vir die koper aangesien 
alle prosesse met hand gedoen word. 

Links:  Annette (links) Vogel  en Fabrice Rebouillat, trots voor hul produkte
Heel links onder: Annette se dogters, Melissa Vogel (links) en Margot  Marais, 
vertoon van die wol en wolprodukte.
Onder:  Van die dames wat die produkte produseer, van links, Mamiki Moahloli, 
Siena Debesha, Sarah Moahloli en Theresia Setona 
Onder links:  Tradisionele spinwiele wat met die voet getrap word, word gebruik

“Die wol vertel ’n storie van sy eie aangesien dit totaal anders is as 
masjienvervaardigde wol, en geen massavervaardiging plaasvind 
nie. Die produksieproses, van die skaap se lyf tot die lieflike sagte 
bol handgespinde natuurlike breiwol, is ’n groot werk, maar ’n 
ontsettende bevredigende proses.”

Volgens Annette het sy en Fabrice aanvanklik self agter die 
spinwiel gesit om die vesels van die Merinowol in breiwol 
te omskep, maar het hulle mettertyd begin om mense uit die 
omgewing op te lei. Tans is daar ses vroue wat met tradisionele 
spinwiele spin.

“Dit is ’n fyn kuns, wat tyd neem om te bemeester en elke spinner 
kan voorwaar trots wees op haar vaardigheid.”

Die kleurproses word ook met die hand gedoen en ’n pragtige 
reeks kleure is beskikbaar. Die wol is kleurvas en omdat dit met 
die hand gedoen word is die kleure lewendig en besonders.

Verspreiding

Annette is steeds besig om die verspreiding van die reeks uit 
te brei, en verkoop reeds van hul produkte op haar tuisdorp 
Smithfield, by Nick’s Place, asook by markte en skoue in 
Bloemfontein. Die reeks is ook landswyd beskikbaar by verskeie 
winkels wat Anne Fabre produkte verkoop. Verder is dit by die 
aanlynwimkels Yarn in a Barn en Woolhogs beskikbaar, asook 
op hul Facebookblad, www.facebook.com/merinofashion. ’n 
Webwerf is ook in wording.

Liefde met die eerste oogopslag

Annette vertel opgewonde van die uitstekende terugvoer van 
haar kliënte. “Een vrou het spesiaal teruggekom na ’n mark om 
te vertel hoe knus en warm haar serp haar tydens ’n besoek aan 
China  gehou het, waar die temperatuur tot -14°C gedaal het. 
Hierdie wol is ook so gewild dat verskeie breiers wat Anne Fabre-
wol ontdek, nie weer met enige ander soort wol wil brei nie.”

Cape Wools woeker in die Suid-Afrikaanse klaskamer
Fredalette Uys

Dorpsjapies en skoolkinders regoor Suid-Afrika kry nou die 
geleentheid om in die klaskamer te leer van wol en waar 

dit vandaan, danksy nuwe e-werkaarte wat Cape Wools in 
samewerking met E-classroom ontwikkel het.

“Een van ons grootste doelwitte is om die Suid-Afrikaanse 
wolbedryf te bevorder en ons het besef die manier om dit te doen, 
is om skoolkinders van wol te leer en hulle so daaraan bloot te 
stel,” verduidelik Nicole Pienaar, uitvoerende assistent van 
Cape Wools.

“Ons het die behoefte in die skoolkurrikulum identifiseer en 
het as gevolg daarvan hierdie projek begin om skoolkinders aan 
wol bloot te stel.” Volgens Pienaar is dit dus die doelstelling van 
Cape Wools, om leerders al van skoolvlak nuuskierig te maak 
oor die wolbedryf, en is die e-werkskaart dus ’n waardevolle 
toekomstige belegging.
 
Aanlyn klaskamer

Die werkskaarte is reeds van die begin van 2016 beskikbaar, en is 
tot dusver baie suksesvol, met meer as 20 000 van die werkskaarte 
wat reeds afgelaai is, en meer as ’n miljoen Suid-Afrikaanse 
leerders wat reeds meer van wolprodukte weet aan die einde van 
vanjaar se skooljaar. 

“Die projek is suksesvol aangesien dit ‘n behoefte in die leerplan 
vul deur die gebruik van tegnologie en veral om leerders bewus 
te maak van die wolbedryf.”

Pienaar verduidelik dat die maatskappy vir E-classroom 
genader het om die werkskaarte te ontwikkel om by die huidige 
Kurrikulum en Assesseringsbeleidsverklaring (KABV) of CAPS in 
te pas. E-classroom is ook verantwoordelik vir die verspreiding 
van die inligting deur hul digitale platforms aan beide 
onderwysers en leerders.

Deur middel van hierdie werkskaarte, met wol as ’n tema, leer 

leerders verskeie vaardighede aan soos lees en spel en om 
kreatief te wees, saam met hul skaapvriende, in verskillende 
aktiwiteite vir vakke soos tale, lewensvaardighede, skeppende 
kuns en sosiale wetenskappe. Vir die Cape Wools projek, is daar 
werkskaarte beskikbaar in beide Afrikaans en Engels vir leerders 
van graad R tot Graad 7.

E-classroom is ’n aanlyndiens wat ondermeer gratis werkskaarte 
vir verskeie vakke van graad R tot graad 12 vir Suid-Afrikaanse 
skole bied. Die werkskaarte is vir enige onderwyser in Suid-
Afrika bekombaar, word ook ondermeer deur die Departement 
van basiese onderwys ondersteun, en bied ’n verskeidenheid van 
werkskaarte aan om die wersklading van onderwysers ietwat 
ligter te maak.

Om toegang te kry hoef onderwysers slegs ’n profiel te skep om te 
kan inteken, en die platform is beskikbaar vir beide die web asook 
vir jou selfoon (e-classroom.co.za; google play).

Fredalette Uys, fredalette@gmail.com, 082 335 7185
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Quotes from Satanic Mechanic

Kosie, the Merino hanslam, features quite prominently in this 
book as a tame to lively and mischievous companion to Henk, 
his owner. Some scenes with Kosie:

Henk was going to spend the night. We had discussed where Kosie, his 
lamb, was going to sleep. The lamb was a gift from Henk’s uncle Koos, 
the sheep farmer, and was not meant to be a pet. But although Henk 
loved roast lamb, he didn’t have the heart to do that to Kosie. In his 
own house, the lammetjie slept in the kitchen, but Henk agreed it was 
time the lamb learnt to be an outside animal, and it would sleep in the 
little hok behind the house with my chickens.

Henk’s lamb butted at his thigh with its little horns, and he fed it a 
piece of rocket. He wasn’t bottle-feeding Kosie any more.

I looked down to see the lamb pushing his little horns against me. 
‘Nee, Kosie,’ I said. 
‘Ag, Kosie, voetsek,’ said Henk. 
The lamb bleated. 
‘Voetsek,’ said Henk again. 

But instead of going away, he hopped onto the bed like he was a 
mountain goat and started butting against Henk’s arm with his head. 
‘Blikemmer,’ swore Henk. ‘It’s his bedtime. I usually give him a snack 
now and put him to bed.

And

‘Oh, no,’ said Ricus. ‘These are all Merino sheep. I farm them for their 
wool.’ 
‘Oh. But don’t you also …?’ 
‘Some farmers do. But for me, they’re like pets. No, the sheep here all 
live a good long life. And I could do with another ram. I’ll buy him 
from you. In a year or two, the Kolonel won’t be able to keep up with 
all the ewes.’ 
‘You promise you won’t kill him?’ 
‘I could say I won’t harm a hair on his head, but that wouldn’t be true; 
I’ll shear all his wool off every year when the weather is right.’ 
‘What do you think, Kosie?’ said Henk. 
Kosie rubbed his head against Henk’s hand, then danced off into the 
veld to join a ewe for breakfast; they nibbled on a grey-green shrub 
behind the yellow Combi van. 

Tannie Maria & the Satanic Mechanic

In last year’s Merino Focus, Sally Andrew’s book, Recipes for 
love and murder, about a Karoo tannie and featuring a Merino 

lammetjie, was introduced. “Recipes” won Sally Andrew the 
2016 Nielsen Booksellers’ Choice Award at the Sefika gala event 
in Cape Town on 30 August. The prize earns her the bragging 
rights for the book South Africa’s booksellers most enjoyed 
reading, promoting and selling. Other shortlisted titles were: 
Death by Carbs by Paige Nick, Ikarus by Deon Meyer, Immer Wes 
by Irma Joubert, Little Suns by Zakes Mda and Sweet Medicine by 
Panashe Chigumadzi.

On 12 October, Sally launched her second book in this series, 
Tannie Maria & the Satanic Mechanic, at Kalk Bay books. More 
than 100 guests were treated to an interview with Sally by 
Elmari Rautenbach, well-known journalist and editor of 
mainstream magazines.

Sally gave interesting insight into what goes into writing a 
bestseller. She first writes 
a synopsis with a plot and 
certain elements to develop 
towards the climax. It takes 
her about one year to write 
the book and another year for 
editing, rewriting and editorial 
feedback, which is a long, fun 
process for her. Sally is already 
busy with a draft for the next 
book in the series. 

The main character in Satanic 
Mechanic is again Tannie Maria, 
and with other characters from 
her first novel as well as various 
new characters, provide for 
light-hearted reading with a 

serious side. The “cool guy” is a mechanic with overall who loves 
snakes, especially Esmerelda.

Sally Andrew’s style of writing appeals to a wide variety of 
readers. She loves to use some Afrikaans words and phrases to 
add flavour in describing scenes. Although Recipes has been 
translated into fourteen languages already, Afrikaans is not one 
of them. “Afrikaanse mense is so tweetalig, hulle verkies om die 
boek in sy oorspronklike formaat te lees,” says Sally.

Sally will be at the 2017 Woordfees in Stellenbosch for an 
interview and food demo.

“Tannie Maria and the Satanic Mechanic” is available in bookstores and as an 
ebook. 74 chapters, 350 pages. For more information: www.sallyandrew.com

Below:  Sally with Mechanics Overall, Cake and Snake
Below right:  Sally Andrew was interviewed by Elmari Rautenbach at 
the launch of “Satanic Mechanic”.   Bottom right:  Sally’s red vellies

Andrea Nixon
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Fatima’s Lamb Livers and Rice 
(Serves 4)
•	 1⁄3 cup sunflower oil or 5 T ghee 
•	 1 onion, chopped 
•	 1 tomato, chopped 
•	 ½ green pepper, deseeded and chopped 
•	 1 green or red chilli, chopped, or ½ t 

chilli powder 
•	 grated zest of 1 medium lemon 
•	 juice of 1 medium lemon 
•	 1½ t ground coriander 
•	 3 T chopped fresh coriander or Italian 

parsley 
•	 salt and ground black pepper to taste 
•	 500g lamb liver, cut into thin strips 

Heat the oil or ghee in a frying pan and fry 
the onion until soft and light brown. Add 
the tomato and simmer over a medium 
heat. Add the green pepper, chilli, lemon 
zest and juice, ground and fresh coriander 
or parsley, and salt and pepper. 
Stir in the liver and cook until tender. 
After 10 minutes, take out a piece of 
liver and test for tenderness. Serve with 
Somalian rice. 

Somalian rice 
½ cup olive or sunflower oil 
•	 1 stick cinnamon 
•	 ½ t ground cumin 
•	 2 cloves garlic, chopped 
•	 2 whole cloves 
•	 3 cardamom pods 
•	 1 chicken stock cube or 2 t chicken 

stock powder 
•	 ¼ t ground nutmeg 
•	 ¼ t saffron 
•	 1 small onion, thinly sliced 
•	 2 cups basmati rice, rinsed until the 

water runs clear
•	 1¼ litres chicken stock or water 
•	 ½ cup frozen peas 

Garnish 
•	 1 small onion, chopped 
•	 2 T butter or ghee 

Heat the oil in a saucepan and add 
the cinnamon, cumin, garlic, cloves, 
cardamom, chicken stock cube or powder, 
nutmeg, saffron and sliced onion. Fry 
until the onion is translucent. 
Add the rice and stir-fry for 3 minutes. 
Add the liquid chicken stock or water 
and the peas, and steam-boil until the 
liquid has reduced. 
For the garnish, fry the chopped onion in 
the butter for about 2 minutes and then 
sprinkle over the rice. 

Tip
You can also use goat, cow or sheep liver.

Venus Cake
“Amazing cake, tastes out of this world”
(Serves 10–12)
•	 1½ cups freshly brewed hot strong coffee 
•	 3 cups (380g) all-purpose flour 
•	 2½ cups white sugar 
•	 4 t bicarbonate of soda 
•	 ½ t salt 
•	 1 cup (110g) Dutch cocoa powder 
•	 11⁄3 cups sunflower oil 
•	 1½ cups buttermilk 
•	 3 eggs 
•	 1 t vanilla extract 
•	 approx. 9 T crunchy peanut butter 
•	 approx. 3 T apricot jam 

Coffee-chocolate icing 
•	 1½ t instant coffee granules 
•	 180g dark baking chocolate, broken 

into pieces 
•	 60g butter 
•	 3 T milk 

Topping 
•	 1 t instant coffee granules, crushed to a 

fine powder 

Get your coffee started. Make it lekker 
strong. Preheat a convection oven on the 
fan setting to 180ºC. Grease two 20-cm 
cake tins and line the bottoms with baking 
paper. 
Sift the flour, sugar, bicarbonate of soda, 
salt and cocoa into a large bowl and whisk 
thoroughly by hand or with an electric 
mixer. This mixes them together and lets 
in air. 
Gently add the oil, followed by the 
buttermilk and then the eggs, one at 
a time, mixing thoroughly after each 
addition. Stir in the vanilla extract. 
Put the hot coffee in a jug and add it to the 
mixture, pouring it down the side of the bowl. 
Divide the batter between the two tins 
and bake for 20 minutes, then turn down 
the temperature to 160ºC and bake for 

a further 25–35 minutes, or until a knife 
inserted into the centre of a cake comes 
out clean. 
Allow to cool for at least 20 minutes before 
removing from the tins, then let the cakes 
cool completely on a wire rack. Once cool, 
if the tops of the cakes are bumpy and 
crusty, you can use a bread knife to cut 
them flat. (It is important the cake that 
will form the bottom layer is flat.) 
Spread a generous layer of peanut butter 
on the bottom cake-layer and top it with 
a comfortable layer of apricot jam. Put the 
second layer of cake on top. 
To make the icing, melt the ingredients 
– except the teaspoon of crushed coffee 
– together in a double boiler. (You can 
also melt them in a mug inside a bowl 
of boiling water.) Use a fork to mix the 
ingredients thoroughly. 
Allow to cool and thicken, then spread the 
icing on the top and sides of the cake. 
Allow to cool some more (you can even 
pop the cake in the fridge for a while), then 
sprinkle over the teaspoon of coffee powder. 

Tips 
•	 Dutch (or Dutched or Dutch-processed) 

cocoa is more alkaline than plain (it has 
a pH of 8; normal cocoa has a pH of 5) 
and has a different texture and flavour. 
But if you use plain cocoa the cake is 
still delicious. 

•	 Your dark chocolate should be about 40 
per cent cocoa; 70 per cent will be too 
dry and bitter. 

•	 If you like a neat cake, you can cut the 
upper crust off both layers, then turn 
the top layer upside down, so it has a 
very flat top. If you like a pretty cake, 
garnish with apricot slices or cherries. 

•	 For the best texture, it is important 
to let the cake layers cool completely 
before icing. I know this is hard to do, 
because you will be impatient to gobble 
up this amazing cake.

Venus cake served at the launch of Sally Andrew’s new book
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Crocheting a Ladies’ Sweater
by Elsanne McNaughton

Fantasy Pattern Size:

to fit bust 82/86 cm [32 ¼”/33 ¾”], 92/97 cm
[36 ¼”/38 ¼”] and 102/107 cm [40 ¼”/42 ¼”].

Directions for the smallest size, with larger sizes in parentheses. If 
there is only one figure, it applies to all sizes. All measurements are 
in centimeters (cm). For approximate size measurements in inches, 
simply multiply by 0.3937 (or divide by 2.54).

Materials: 	 18 x 50 gram Balls of African Expressions 
Harmony. 

	 4-5 mm [US size 6-8] straight needles
	 and 40 cm [16”]circular needle, or size to obtain 

gauge and 1 small button.

Basic pattern: 	 on WS rows, *k4 p1; rep from *.
	 On RS rows, knit the knit sts and purl the purl sts.

Fantasy pattern: 	see chart. Only RS rows are given; on WS 
rows work sts as they appear. Rep rows 1-32 
throughout for patt.

Note: sts for the raised cables are increased on the 5th row and 
decreased on the 17th row of each repeat. These sts are not included 
in st counts and if sts are count over any of these 13 rows, count the 
cluster as 1 st. Disregard the empty spaces on chart rows 1-3 and 
19-31 as they are there so the rest of the pattern lines up
on the chart.

Nub: 	 [(k1, yo) 3 times, k1] in same st = k7 sts. Turn.P7, 
turn. K7tog = 1 st rem.

Gauge: 20 sts and 31 rows in basic patt and fantasy patt, stretched 
slightly in width= 10 cm [4”].

Chain selvedge: on RS rows, slip edge st purlwise with yarn in 
front at beg and end of rows. On WS rows, knit edge st tbl at beg of 
row and knit edge st at end of row.

METHOD

Back: 
with straight needles, cast on 87(97/107) sts. Begin with a WS row 
as foll: edge st, k2, *p1, k4; rep from * to last 4 sts, p1, k2, edge st.

Work in established patt until piece measures 42(40/38) cm [16 
½”(15 ¾”/15”)], ending with a WS row. To shape armholes, bind 
off 3 sts at beg of next 2 rows, 2 sts at beg of next 2 rows, then 1 st at 
beg of next 6 rows = 71(81/91) sts.

At the same time, when piece measures 44 cm [17 ¼”], beg fantasy 
patt for sizes 82/86(92/97) cm only: edge st, 4 sts in rev St st, 10-
st rep of chart to last 6 sts, first st of rep, 4 sts in rev St st, edge st. 
For size 102/107 cm, work edge st, 4 sts in rev St st, sts 6-10 of rep, 
work 10-st rep to last 11 sts, work sts 1-6 of rep, 4 sts in rev St
st, edge st.

Cont in patt as established until 52 rows have been worked. 

To shape shoulders, bind off 5(6/8) sts at beg of next 6(2/4) rows, 
then 0(7/9) sts at beg of next 0(4/2) rows = 41 sts rem. Piece should 
measure 63 cm [24 ¾”]. Place rem sts on holder for neck.

Front: 
work front same as for back. 

Sleeves (both alike): with straight needles, cast on 97 sts. Begin 
with a WS row as foll: edge st, k7, *p1, k7; rep from * to last st, edge 
st. Work 2 more rows as established. Cont in fantasy patt, working 
7 sts in rev St st instead of 4 between ribs. At the same time, on 5th 
row, foll 14th row, then foll 50th row, dec 1 st each end, 1 st in from 
edge sts, and 1 st on each side of raised cable st = 61 sts; 12 sts dec on 
each row, and 4 sts rem in rev St st between raised cables and nubs.

Cont in fantasy patt and at the same time, inc 1 st each end, 1 st in 
from edge sts every 14th (8th/6th)

Measurements:
69(77/85) sts. Work new sts in rev St st. Cont even until piece 
measures 47 cm [18 ½”], ending with a WS row. To shape cap, bind 
off 3 sts at beg of next 2 rows, 2 sts at beg of next 4 rows. Dec 1 st 
each end every RS row 14 times. Bind off 2 sts at beg of next 4 rows, 
then 3 sts at beg of next 2 rows = 13(21/29) sts. Bind off rem sts. 

With straight needles and RS facing, pick up and k97 sts along cast 
on edge. Knit 1 WS row. Next row (RS), bind off as you work, edge 
st, k1, *nub, k2; rep from * to last 2 sts, k1, edge st.

Finishing: 
block pieces to measurements, cover with a damp cloth and allow to 
dry. Sew shoulder seams. Sew in sleeves. Sew sleeve and side seams.

Collar: return held neck sts to short circular needle = 82 sts. Adjust 
sts so 20 back sts are on right needle and 21 back sts on left needle. 
Join yarn and work back and forth with a RS row, (k1, p1) in first st 
work to 1 st before  shoulder seam, k2tog, work to 1 st before next 
shoulder seam, k2tog, work to last st, (k1, p1) in last st, make 1 = 83 
sts. Next row (WS), edge st, p1, work in patt to last 2 sts, p1, edge st.

Work 19 more rows in established patt, or until collar measures 8 
cm [3 ¼”], end with a WS row.

Next row (RS), edge st, *nub, p2, nub, p1, nub, p1, nub, p2, nub; rep 
from * to last 2 sts, nub, edge st. Knit 1 WS row. Bind off all sts. Fold 
bound off edge to inside along last nub row, then sew to WS.

Make a button loop at upper edge of collar at edge of slit. Sew 
button to collar opposite button loop.

Classically Adaptable & Naturally Blended
Knit with freedom - Blended and Worsted for 
the ultimate knitting experience
http://www.africanexpressions.co.za

BAVIAANSKRANS
50 MERINO, POENSKOP
40 DORMERS
300 MERINO OOIE

NAVRAE:

JULES 083 654 8931
JACQUES(BKB) 082 446 0780

 MERINO RAMVEILING
VRYDAG 24 FEBRUARIE 2017 @ 12:00
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Algemene Jaarvergadering

Merino SA Honorary membership
At the Merino SA Annual General Meeting held on 11 August, two Merino stalwarts were the recipients of honorary membership  

from the Society. Adrian McNaughton, Merino SA vice-president, introduced them by means of giving a short CV of each.

Robin Slater

After his studies at Grootfontein 
Agricultural College, Robin worked 
for Billson & Coutts, Merino stud 
breeders’ society, BKB (Graaff-
Reinet), NWGA / SA Wool board and 
Oorlogspoort boerdery. Since 1994 he 
does private advisory work.

Some highlights of his career were: 
The Merino Breeders tour to Australia 
in 1969; Award for contribution to the 
Merino breed; Attending two world conferences; Assisting in 
importation of Merino rams for four studs; Judging at the Perth 
royal show and twice judging the SA championships; Award as 
Sheep and wool expert for 1988; Serving the wool industry and 
associating with many dedicated producers and colleagues.

In his acceptance speech Robin said “My time at the Merino 
studbreeders association laid the foundation for my whole career. 
I gained experience at ram sales, stud inspections and seeing all 
the different breeders in the country.”  To him the Merino is a 
truly wonderful breed that withstood the challenges of change.

“Ek wil die president, raad en telers van die vereniging alles 
sukses toewens. Ek bedank my vrou en familie wat baie opoffering 
gemaak het sodat ek my passie kon uitleef.”

Julian Southey

After matriculating, Julian did 
National service in the SA Air 
Force, winning the Sword of 
honour. Thereafter he graduated 
from Rhodes University with a 
B.Comm. degree and also met 
his future wife, Trish. Since then 
they have operated as a team in 
every aspect of their business and 
community life, and are privileged 
to have their two sons, Robert and 

Stuart and their families, growing their Merino business with them.

During holidays working under his father Bob, Julian gained 
experience and developed a genuine love of Merinos. They were 
founder members of the Performance Testing Scheme and the 
Karoo Veld Merino Club as well as the first Young Ewe Project. 
His ten years on the Board of Merino SA was incredibly rewarding 
and a privilege that culminated in five years as President.

Julian quoted from Prov. 3:5 as his wish for the council and 
members. “Do not rely on your own insight and understanding. 
In all your ways know, recognise and acknowledge Him, and He 
will direct and make straight your paths”. He thanked his wife for 
sacrifices to enable him to be involved with the Merino breed, and 
said that it is a huge honour to receive the award.

National sheep farmer of the year

Julian Southey receives the National sheep farmer of the year prize  
from Isak Staats of BKB. Photo: Mlungisi Louw

Merino SA past president, Julian Southey, received the prestigious 
“National sheep farmer of the year” award at a gala dinner held on 
16 November in Bloemfontein. Julian farms in the Middelburg EC 
district with his two sons, Robert and Stuart. He strives for high 
fertility in his Merino flock and maintains a weaning percentage of 
well over 100%. The other two finalists were Nicholas van der Merwe, 
Merino farmer from Colesberg, and Lodie van Reenen, Clocolan. 
Hendrik van Pletzen, Voermol’s technical manager, describes the 
finalists as focussed on the future, innovative and motivated.

In his speech, Southey said “I want to acknowledge the great team 
behind us: our families, staff on the farm, financiers and the technical 
support we get from people like the sponsors of this event.”

Merino SA wishes to congratulate the Southey family and is 
proud of this well-deserved achievement.

Opkomende Merinoboere

Clive Bruce is die plaasbestuurder namens 30 lede van die 
Richmond (Noord-Kaap) opkomende boere kooperasie op 

die plaas Merweville.

Clive vertel: “Die munisipaliteit het die plaas van 7 023 hektaar van 
Louis vd Merwe gekoop. Aanvanklik het die groep boere die grond 
gehuur teen R1/skaap/jr. In 2005 het die Landbou departement ‘n 
halfmiljoen rand, vee en ‘n trekker bewillig. My oorlede pa het eers 
hier geboer tot ek vyf jaar gelede by hom 
oorgeneem het. In 2012 het die National 
Empowerment Fund (NEF) ‘n R3,6m lening 
goedgekeur vir koop van die grond, maar 
hulle skryf voor dat geld vir infrastruktuur 
ontwikkeling gebruik moet word.”

Mnr Daan vd Merwe van Beaufort-Wes 
tree van die begin af as mentor op vir die 
boerdery. Normaalweg word met 1 100 
Merino ooie geboer, maar weens droogte 
is daar tans net 630. Tot onlangs is Afrino 
ramme gebruik, maar om meer en beter wol 
te produseer, koop Clive nou Merinoramme 
op die Phoenix veiling. Bruce doen self alle 
aankope en betalings en neem alle besluite 
op die plaas met leiding van sy mentor. Hy 
het vier plaaswerkers in diens.

“Dit is ‘n verkeerde konsep om so baie klein aandeelhouers op 
‘n plaas te hê. Maar ek sien ‘n blink toekoms met my Merino 
boerdery, mens moet net luister na jou mentor en ervare mense se 
advies,” se Clive.

Elliot April van Nartjieskuil, Nelspoort, se situasie is soortgelyk aan 
Clive Bruce s’n. Hy boer teen ‘n salaris vir ‘n groep van 35 ander 
lede in Murraysburg wat winsdeling kry, en net twee hom op die 

plaas van 3 520 hektaar help. Die groep 
bestaan vanaf 2007 en Daan vd Merwe is 
ook hier die mentor.

Elliot sê: “My skoonpa was eers die boer 
tot ek by hom oorgeneem het. Ek geniet 
die boerdery al is daar soms ongedierte 
probleme. Ons paar in November en April 
en boer net met Merino ooie. Ou ooie en 
speenlammers word by Beaufort-Wes 
abbatoir bemark. Ek sal enige jong boer 
aanmoedig om te boer”

Corne Nel (BKB, Beaufort-Wes) het onlangs 
betrokke geraak by hierdie twee boere. 
Albei praat met lof van hoe hy hulle help 
met ramaankope en klas van hul ooie.

Clive & Yvonne Bruce, Elliot April en Corne Nel.

Verdienstelikheid toekennings

Tydens die Algemene jaarvergadering van 
Merino SA is verdienstelikheidstoekennings aan 
Pierre Vlok (BKB) en Gawie van Wyk (NWKV) 
oorhandig in erkenning vir besondere dienste aan 
die Merinobedryf van Suid-Afrika. Merino SA 
president het die oorhandigings gedoen.

Robin Slater and Julian Southey received Honorary 
membership certificates from Merino SA

Gawie van Wyk Pierre Vlok
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IWTO Wool Round Table

Teen einde November het Merino SA raadslid, Stephanus van 
den Heever, die “IWTO wool round table” as jong leierboer 

in die Merinobedryf op uitnodiging van BKB bygewoon, en as 
spreker opgetree.

Stephanus gee ‘n kort opsomming van die verrigtinge en sy 
indrukke: “Biella, in die Noorde van Italië, is ‘n tradisionele 
wolverwerkersdorp. Die geleentheid is deur die voorsitter, Peter 
Akroyd van die UK geopen wat gaste en borge bedank het. 
Die eerste oggend van die kongres is professors van verskeie 
Europese universiteite die sprekers oor projekte en navorsing 
van die gebruike en eienskappe van wol. Voorbeelde is motor- en 
vliegtuigbinneruime waar wol klank demp en vuurwerend is.”

“Die feit bly bestaan dat wol duur is en die gebruik daarvan steeds 
beperk. Sprekers versoek ondersteuning vanaf die wolbedryf 
wêreldwyd vir meer praktiese programme by universiteite 
met betrekking tot wol. Ons hoor ook van Woolres – ‘n nuwe 
besigheid wat die gebruik van wol in die opruiming van groot 
oliestortings ondersoek.”

Stephanus sê verdar dat die AWI (Australiese produsente 
organisasie) verduidelik het hoe hulle kantore oopmaak in die 
Ooste om mense opleiding te gee oor hoe om wolklere te was 
en te hanteer. Hulle wys ook bemarkingsmateriaal wat hulle in 
Australië gebruik om wolverkope te probeer stimuleer.
“Ek is nie so seker of dit produsente se plig is om bemarking 
aan die eindverbruiker te befonds nie. Verder bevraagteken ek 

die sukses van hierdie oefening aangesien die publiek mode 
koop en nie wol nie. Die Australiese wolbedryf krimp steeds,” 
sê Stephanus.
Die dag word afgesluit met ‘n paneelbespreking wat die vraag 
hoekom is daar nie meer jong mense betrokke in wolproduksie is 
nie – van plaas tot verwerker - probeer beantwoord. “Dit lyk asof 
kundiges nie regtig n oplossing vir hierdie probleem sien nie, todat 
Klaas Steger van Sudwollegroup (die grootste wolverwerkers ter 
wêreld) almal herhinner dat vergoeding meestal bepaal of jy die 
werk aanvaar of nie. En dat dit elke individuele wolbesigheid 
se werk is om te sorg dat hulle geld maak om jong mense werk 
te gee.”

“Op die tweede dag doen ek voordrag om te verduidelik wat 
dit behels om met Merino’s te boer in die Karoo, en probeer 
‘n positiewe indruk skep” sê Stephanus. “Hierna doen 
jong fynwolprodusente van Australië en Nieu-Seeland ook 
voorleggings. Hulle produseer superfynwol (14.5m) en kyk 
toenemend na ander produksie opsies soos kruisrasse en bees 
aangesien die premie op fynwol nie meer bestaan nie.”

Van den Heever vertel verder dat die “European Outdoor 
Group” ‘n voorlegging gedoen het oor buitelug toerusting. Hulle 
sê ondermeer dat wol nie so ‘n fantastiese produk is soos die 
wolbedryf dink nie. Sintetise materiaal hou langer, lewer beter 
prestasie, en wol is slegs die beste as dit kom by higiëne (reuk 
afweer). Maar hulle sê daar is moontlikheid vir groei in die 
gebruik van wol, dus moet die IWTO met hulle saamwerk om die 

moontlikhede te ontgin. Aanvaarbare praktyke 
in die produksie van wol is van kernbelang 
indien wol in die toekoms in hoë volume 
verkope van sportdrag wil hê. Hier is spesifiek 
na mulesing in Australië verwys.

Voor die kongres ten einde loop, doen die 
AWI ‘n voorlegging oor gradering gegee 
aan wol m.b.t. die impak op die omgewing 
in die produksie daarvan. Dit word gedoen 
deur privaat maatskappye wat spesialiseer 
in omgewingsgradering. Die IWTO wys op 
faktore wat verkeerdelik in ag geneem is en dat 
gradering beter sal wees sou dit reggestel word.

Stephanus se algehele indruk van die kongres 
is: “In ‘n gunstige maar nie groeiende wolbedryf 
bevind Suid-Afrikaanse produsente hulself 
in ‘n goeie posisie teenoor ander lande. 
Die ondersteuning en samewerking met 
ander rolspelers in die bedryf is van belang, 
maar moenie ‘n finansiële las raak op die 
produsent nie.”

Bo heel links:  Biella, Italië, waar die IWTO wool round 
table gehou is, met ‘n uitsig oor die sneeubedekte berge
Bo links:  Stephanus van den Heever doen sy voordrag 
oor “Uitdagings en geleenthede van wolboerdery – ‘n 
Suid-Afrikaanse perspektief”
Links:  Tien Suid-Afrikaners het na die kongres die 
“Zegna Baruffa spinning mill” in Biella besoek. Hulle 
is van derde van links na regs: Dalena White, Louis de 
Beer, Stephanus en Lene vd Heever, Geoff Kingwill, 
Tink Strydom, Diederick Vermeulen, Eduard Prinsloo en 
George de Kock. Wolf Edmayer (BKB) afwesig.
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Ongewone sukses

Abraham Kruger van die plaas Rietfonteinpoort in die 
Colesberg distrik is nie sommer net nog ‘n gewone boer nie. 

Op 81-jarige ouderdom behartig hy nog self die boerdery. Hy het 
as boerseun in die Venterstad distrik grootgeword, maar in 1963 is 
die plaas uitgekoop vir die bou van die Gariepdam. Hy boer reeds 
55 jaar met Merino’s.

Hy is eerstens bekend as Simmentaler beesteler. In 1970 het hy 
die beste tipes ingevoer van Duitsland en daarna vir 36 jaar groot 
sukses op skoue en as teler behaal. Hy vertel met entoesiasme oor 
hoe sy pad gekruis het met Ron Nolan van Kanada, eienaar van 
die grootste Simmentaler kudde in die wêreld. “Lang storie kort, 
ek het ‘n uitvoerfasiliteit op die plaas gebou. Die beste vyf koeie 
het hier gestaan, is elke twee maande gespoel, gevries en Kanada 
toe uitgevoer – hy gee die koeie, ek gee die bul, en ek moet sorg 
dat hy die beste in die wêreld is,” sê Abraham.

Hy blaai deur ou veilingkatalogusse en wys fotos, een van ‘n 
bul wat hulle geteel het en hy as halwe aandeelhouer vir ‘n 
wêreldrekordprys van R3m. verkoop het. “Ons praat genetika en 
teling. Uit daardie oogpunt, wat is die belangrikste by in ‘n byekorf?  
Natuurlik die koningin, daarom glo ek aan die ‘Queen bee’ beginsel, 
dit gaan oor die vroulike kant van teling. Jy kry gewoonlik een kalf 
per koei per jaar, ons het 15 gekry met embriospoeling. Maar in die 
Merinowêreld kry jy dit nie,” is sy opinie.

Abraham is opgewonde oor die Nasionale Merino Veldramklub* wat 
in 2017 begin word en waar hy gaan ramlammers inskryf. “Die effek 
van tipe sal uitkom. Seleksiedruk en volhoubaarheid is die geheim 
tot sukses,” merk hy op. En hy kan met reg hierdie mening huldig, 

as bees- en skaapteler. In 2005 het hy die bekende ram “Dawid”, 
‘n silwerram met uitstekende syfers, van Stefan Naude gekoop en 
daarna nog van die heel beste ramme by dieselfde telers aangeskaf. 

Abraham gaan wys ‘n trop van 450 wisselooie in die kraal, gereed 
om geskeer te word. “Op agt maande skeer hulle A-lengte van die 
veld af al dit is droog, en hier is nie gannaleegtes nie. Hulle kry nie 
voer nie, net P6 om die fosfaattekort aan te vul,” sê hy. Hy wys ook 
met trots wisselramme wat hy self teel en laat Funta, sy regterhand 
arbeider, ‘n paar vashou. Piet Venter van BKB Colesberg, Abraham 
se jarelange skaapadviseur en vertoueling, maak die wol oop – 
indrukwekkend.

Binne die netjiese skuur is Alfred, die bestuurder van die skeerspan 
en klasser, se manne besig om te skeer. Hulle skeer al 15 jaar hier 
en die vagte word met die witkant na bo op die sorteertafel gegooi 
vir afrand en sorteer. Onder die skêr uit let mens die goeie kondisie 
en bouvorm van die skape op.

Met die groetslag vertel Abraham: “Volgens my persoonlikheids-
analise is my sterkpunt ‘Intuisie’ – dit is ‘n eienskap. Daarom kan 
ek water aanwys en mense binne ‘n minuut opsom. Dit geld vir 
diere ook, as ek ‘n skaap sien kyk ek na sy kop en weet hoe goed 
hy is.”

Abraham Kruger is die bewys daarvan dat ervaring kom met 
ouderdom en sukses deur deur dinge nie op die gewone manier 
te doen nie.

Abraham Kruger: 082 854 4139, toverberg1@gmail.com
* Sien bladsy 86 vir Nasionale Veldramklub inskrywings

Hoogstede Merino’s

Veilingsdatum 26 Januarie 2017
Tarkastad Skougronde

STOET NOMMER  968

I.P. VAN HEERDEN
Hoogstede, Tarkastad, 5370

Tel: 045 846 9451, 082 856 1885

1	 Stefan Naude,  
Piet Venter en 
Abraham Kruger

2	 Wol van een van  
die ramme 

3	 Wisseltand ramme 
op Rietfonteinpoort

4	 ‘n Groep ooitjies 
met 8-maande wol 
gereed vir skeer

5	 Wol word met die 
witkant na bo op die 
sorteertafel gegooi
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4 5



109M E R I N O  F O C U S  2 0 1 6

Mer ino  News

108 M E R I N O  F O C U S  2 0 1 6

Mer ino  News

tydperk vir almal betrokke, maar Kareestomp se boerdery moes 
aangaan. Dit was in hierdie tye wat ek en Pit baie in diepte 
besprekings oor die boerdery en sommer oor alles in die lewe 
gehad het. Hy het verskeie kere aangedring dat ek asseblief 
vir hom moes belowe dat ek nie druk op sy seun JP (wat toe in 
Johannesburg gewerk het) sal plaas om te kom boer nie. Ek het 
hieraan voldoen, alhoewel ek en JP gereeld mekaar gekontak het. 
Pit is in Februarie 2010 oorlede.

Toe, op `n aand skakel JP my om te sê hy kom boer! Ek was baie 
bly om dit te hoor, want hy het self die besluit geneem. Nou boer 
JP en het reeds sy stempel op die boerdery afgedruk. Waar sy Pa 
op lande water gelei het, is daar nou spilpunte opgerig (iets wat 
Pit nog in die vooruitsig gehad het) en hy voel sterk daaroor dat 
daar nie te veel water gepomp moet word nie. Hy het besluit dat 
hy die paringstydperk baie wil inkort om die algemene bestuur 
van die boerdery te vergemaklik. Dus is daar in die Lente vanjaar 
112 ramme binne 10 dae aangekoop (meer as gewoonlik). Tans 
is daar by Kareestomp boerdery van Aberdeen 196 beskikbare 
Merino ramme.

Oom Smittie, Pit & JP en hul Kareestomp Merino`s

deur Garth Cloete

JP Smit van Kareestomp boerdery en Garth Cloete

As ek dit reg het, het Oom Smittie sy ondervindings en 
kennis van die Merinoskaap in Murraysburg as `n WGA 

verteenwoordiger, met `n motorfiets as voertuig, begin. Dit is 
natuurlik ook hier waar Oupa Kriel (die groot gees van WGA) 
hom oortuig het dat hy die beste verteenwoordiger is wat hulle 
het. Soos almal wat ooit op `n stadium vir WGA gewerk het weet, 
het Oupa Kriel natuurlik dieselfde tegniek met oortuiging op 
almal gebruik. Alhoewel dit eers later geblyk het, was ons almal 
eintlik minder betaal as in die res van die wolbedryf!

Sover my kennis strek het Oupa Kriel en Oom Smittie later 
saamgespan, en verskeie boerderye in die Karoo saam onderneem. 
My ontmoeting met Oom Smittie was eers in die tagtigerjare 
deur my vriendskap met sy seun Pit, en toe was hy nie juis meer 
baie betrokke by die boerdery nie. Maar ek was deeglik bewus 
dat Pit alles met betrekking tot die boerdery deeglik met sy Pa 
bespreek het.

Pit het probleme met sy Merino`s ondervind omdat hy gedurig in 
die somer baie tyd moes spandeer aan “gate  was” en het dikwels 
hierdie probleem betreffende tipe skaap met my bespreek. Die 
middels teen wurm investering of  “Blow fly strike” was ook 
seker nie so doeltreffend soos die wat nou beskikbaar is nie. Pit 
het besluit ek moes hom neem na boere wat met alternatiewe tipes 
Merino’s boer, en dit is toe so gereel. Die eerste ram aankope was 
in 1990 gedoen, van Geelbek telers. Die koper het nog nooit in die 
25 jaar van ram aankope saam gegaan tydens die week of paar 
dae wat dit my neem om die aankope te doen nie. Ek moes dit 
alleen aandurf met die koper se instruksies, en hierdie prosedure 
word nog steeds so toegepas.

Pit het tot `n groot mate sy Pa se paringspraktyk toegepas, wat 
was om die ramme in Oktober by die ooie te sit en eers in Mei 
weer uit te haal. Oom Smittie het gevoel hy wil nie te veel met 
die natuur neuk nie. Pit het baie groot sukses met sy Merino`s 
behaal. Hy het verskeie produksieveilings gehou, met baie jong 
Merino`s op die veiling. Die een wat seker die beste onthou sal 
word was 28 Februarie 2006: 8 500 kleinvee (wat in 49 minute 
verkoop is) en 250 beeste. Hy het ook die plase Vaalvlei (1988) en 
Poukop (1992) aangekoop.

Ek dink nog `n hoogtepunt vir Pit was sekerlik toe hy in 2003 `n 
wolskeersel van 493 bale wol gelewer het. Die gegewens hiervoor 
was: 66,402 kg. netto wol, gemid. mikron 20.9, skoonopbrengs 
63%. Vaglyne se mikron was 21.1 en skoonopbrengs 68.33%. 
Geskeer: 11 000 groot ooie met 11 maande wol en tweede skeersel 
6 000 jong skape met 8 maande wol, asook 200 ramme met 11 
maande wol en 50 jong ramme met 6 maande wol.

Basie Claassen (BKB), Pit Smit en Garth Cloete by die 493 bale wol  
wat Kareestomp in 2003 gelewer het

Pit het baie vir my gesê dat sy moeilikste boerderyjare was 
van 1991 tot 1993, met ernstige droogte en hoë rentekoerse. In 
September 2008 het Pit ernstig siek geword met die gevreesde 
siekte, kanker. Hierdie was `n baie moeilike en traumatiese 

Windplaas waarhede
Vrae aan Jan Hendrik Kuyler, bestuurder Noblesfontein windplaas

1.	 Hoeveel turbines is daar, oor hoeveel hektaar en hoe vêr 
uitmekaar staan hulle ?

	 41 Turbines. Totale oppervlakte van paaie en platvorms is 12 ha. So 
400 m uitmekaar.

2	 Hoe lank is een vlerk en wat is sy massa? Kan die vlerke 
verstel word om verskillende wind sterktes te hanteer?

	 50 meter en weeg 7 ton. Ja die lemme se hoek verstel hidrolies  
na gelang van die wind spoed ten einde optimale kragopwekking  
te verseker.

3.	 Hoe hoog is elke toring en wat is sy massa?
	 Die “hub” is op 85 m. Totale gewig ongeveer 82 ton.

4.	 Wat is die volle span van beide vlerke, plus die “hub”?
	 105 meter

5.	 Wat is die massa van die hele eenheid soos dit nou daar staan?
	 186 ton.

6.	 Hoe diep en sterk is die fondasie?
	 2,5m diep x 15m deursnit. 44 ton staal, 320 m3 beton.

7.	 Hoeveel krag produseer elke eenheid?
	 2 Megawatt teen vol kapasiteit. 82 megawatt vir die hele fasiliteit. 

Eskom beperking is egter 73,8 MW.

8.	 Hoe kom julle bo indien iets reggemaak moet word?
	 Toegerus met hyser en hyskraan en leer.

9.	 Soos die eenheid nou daar staan, wat was die koste per 
eenheid vir die firma wat dit opgerig het?

	 Afhangend van die siviele werke wat benodig word om tot by die 
beplande posisie te kom, so in die orde van R49 m. per eenheid 
(m.a.w. 41 x 49 = R 2,009 m. op Noblesfontein).

10.	 Hoe lank behoort elke eenheid te kan krag produseer? (die 
lewens verwagting)

	 20 jaar.

JP en Garth by die 196 Merinoramme
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Jongooi skoudag - Philipstown

Op Woensdag, 20 Julie 2016 is ‘n besonder goeie Merinodag 
aangebied op die plaas Vrede van Diederick Vermeulen in 

die Philipstown distrik. Ses Merinoklubs het deelgeneem aan 
die eerste “Interskou kompetisie tussen Jongooiklubs”, naamlik 
Philipstown, Kraankuil, Middelburg, Noupoort, Britstown en 
Modern Merino (Hanover, Philipstown, Colesberg).

‘n Vol en interessante program het honderde kuddeboere, 
stoettelers en belangstellendes gelok. Die dag is amptelik 
afgeskop deur gasspreker Louis de Beer van Cape Wools, wat ‘n 
rooskleurige toekoms vir wolprodusente voorspel. Hierna het die 
ses voorsitters van die jongooiklubs kortliks oor hul klubs gesels. 
Gawie van Wyk van NWKV het vervolgens elke klub se agt 
ooitjies beoordeel en deurentyd interessante kommentaar gelewer 
aan die toeskouers om die ring.

‘n Indrukwekkende uitstalling van topgehalte ramme deur dertien 
stoettelers het baie aandag geniet. Skougangers kon tussendeur 
die verskeidenheid verkoopstalletjies, waaronder wolprodukte 
van NWKV, besoek. Le Roux van Vuuren van Kokkedoorfaam het 
‘n kosdemonstrasie aan ‘n groot gehoor aangebied. Daar was ook 
‘n verskeidenheid eet-, drink- en soetgoed te koop aangebied.

Na die beoordeling van die ooitjies het Guillaume Strydom ‘n 
skeerdemonstrasie gelewer en dr Frans Jooste het ‘n insiggewende 
praatjie oor skaapbestuur en reproduksie gelewer.

Links:  Die dames om die tafel, kloksgewys 
vanaf links voor: Chantelle Vorster, Yolandi 
Erasmus, Aletta Erasmus, Rina Marais, Helma 
Jansen van Vuuren, Danel du Plessis, Luchelle 
du Plessis, Yolandi du Plessis, Karen Southey, 
Narda Potgieter, Verna de Villiers, Amber 
Lombard en Adel van der Merwe. 
Onder heel links:  Giepie Calldo besig met 
beoordeling van die ooitjies
Onder middel:  Agter: Quinton Fouche, Boeta 
Vorster, PJ Slabbert, Ras van Pletzen, Jacques 
du Plessis. Middel: Eben du Plessis, Michael 
Hayward, Jannie Moolman, Tinus du Plessis. 
Voor: Theuns Victor, Stefan Erasmus en Stuart 
Southey.
Onder regs:  Michael Hayward en Stuart 
Southey doen dataverwerking
Heel onder regs:  Boeta Vorster en PJ 
Slabbert weeg die vagte noukeurig

Middelburg Jongooi Merinoklub

Op 16 November is hierdie klub se jaarafsluitingsfunksie gehou. 
Vanjaar is dit op Beskuitfontein, met gasheer Stefan Erasmus en 

sy vrou Yolandi. Die werf is ‘n miernes van mense en bedrywighede, 
van klublede en besoekers, tot borge, gades en kinders.

Eerste aan die woord is Stefan wat almal welkom heet, waarna 
Giepie Calldo die 72 jong ooitjies volgens die hand-en-oog 
metode begin beoordeel. “Hierdie ooitjie is mooi vol in die boude 
en diep van lyf, sy sal lammers goed kan grootmaak. Die wol 
het besonderse sagte hantering, kyk die mooi duidelike kartel!” 
is van sy opmerkings terwyl hy kommentaar lewer oor elke dier. 
Uiteindelik plaas hy die sewe bestes in volgorde.

Intussen het die dames hul eie program met demonstrasies, o.a. 
die maak van mojitos en geurige kruiebotter. Dis vir die klublede 
belangrik dat hul beter helftes en kinders moet betrokke wees by 
hul Merino aksies en mekaar sosiaal beter leer ken.

Die ooitjies word intussen geskeer, en daar is nie ‘n tekort aan 
helpers nie. Cor Uys is sommer wolopteller en –gooier, PJ help 
met weeg van vagte, Michael en Stuart voer alle data in op die 
rekenaar, Werner tipeer die wol en ‘n heel paar ander manne help 
met wol afrand en loswerkies. Daar is ook tyd om alles te bekyk 
en lekker te gesels oor Merinosake.

Die klub is in 2013 begin met sewe Middelburg jong boere. 

Tans is daar 12 lede, van wie een ‘n “gasteler” is, vanjaar Ras en 
Diederick van Pletzen. “Die hoofdoelwit van ons klub is vir boere 
in die distrik wat ‘n liefde het vir kwaliteit wolskaap om hul 
nuutste genetika op ‘n klein, informele basis te toets,” sê Stefan. 
Hy verduidelik verder: “Ses ooitjies per deelnemer se Aug/
Sept lammers word Maart die volgende jaar ingeskryf, elke jaar 
op ‘n volgende lid se plaas. Dit verseker dat die ooitjies dan vir 
die volgende agt maande onder dieselfde toestande getoets en 
vergelyk word. Omdat ses ooitjies so ‘n nietige steekproef is, is die 
jaarlikse wenners nie van noemenswaardige belang nie. Maar oor 
jare begin tendense, beste tipes en praktyke tog identifiseer word.” 

Die groep doen ook proewe oor verskillende byvoeding, jassies, 
ens. Maar die groot waarde lê vir hulle in die drie geleenthede per 
jaar wat 12 Merinoboere ‘n dag saam spandeer, waar die wysheid 
van die ouer geslag en die optimisme van die jonges gedeel word. 
“Die gasheer benut dan ook sy kans om groot werfskoonmaak te 
doen om nie by sy medeboere af te steek nie!” voeg Stefan by.

Toe al die bedrywighede, insluitend die prysuitdeling, tot ‘n einde 
kom, brand die braaivleisvure al hoog sodat almal verder lekker 
kan kuier na ‘n besonder gesellige en interessante Merinodag.

Enkele uitslae van vanjaar se ooitjies is (gemiddeld vir die groep):
Begingewig – 34.4 kg, eindgewig – 63.1 kg na 8 maande, vaggewig 
– 3.7 kg, veseldikte 19.2 µ en skoonopbrengs – 75.6 %

1	 Gawie van Wyk (NWKV) verduidelik die meriete van elke jongooitjie tydens 
beoordeling.

2	 Indrukwekkende ramme is uitgetal deur 13 stoettelers
3	 Die wengroep ooitjies van Modern Merino
4	 Een van die uitstallers was Lorraine Fourie van Philipstown met haar 

weefraam 
5	 Merinosake word gesels deur JP en Stephanus van den Heever, Corne 

Nel, Oubaas van Heerden, Pikkie vd Heever en Bennie Steyn.

1

2 3

4 5



113M E R I N O  F O C U S  2 0 1 6

Mer ino  News

112 M E R I N O  F O C U S  2 0 1 6

Mer ino  News

Kraankuil Jongooiklub

Sewe Merinoboere het in 2008 bymekaargekom  en weens hul 
gedeelde belangstelling in wolskape, besluit om ‘n jongooiklub 

te stig.  Die lede is: Nico Bezuidenhout (Paauwpan), Flip Louw 
(Stillewoning), Andries Wiid (Kraankuilsdam), Charlie Louw 
(Vanwyngaardspan), Stevie en Willem Zwiegers (Helderpan en 
Sandfontein), Louis Fourie (Plooysdam) en Kurt Krog (Kalkbult).
Elke Februarie skryf elke lid ses wisselooitjies (eerste paring) in 
om aan die kompetisie deel te neem. Die jaarlikse jongooi inname 
en bestuur word tussen die lede roteer. Daar word ook elke jaar ‘n 
gasteler genooi wat die ramme vir paring voorsien.
Ons eerste inname was op 28 Februarie 2008 te Kraankuilsdam 
met oom Ben Marais (Perdeput) as gasteler. Hierdie inname het 
later ‘n langtermynprojek geword waartydens die ooie onder 
voerkraaltoestande elke 8 maande lam!  Jaarlikse gastelers vanaf 
2009 was: David vd Berg (Pentagon Merino’s), Frans Marx (FEM 
Dohne), Kleintjie Retief (Geelbek Elite), Reinhard Kock (Preiss 
& Kock), Gawie van Heerden (Konsortium-merino), Pentagon 
Merino’s, Trumps Merino en Van Straatens.

Program

Na die inname word die ooitjies gepaar vir ses weke, waarna die 
projek vir agt maande loop sodat die ooie kan lam. Elke boer bestuur 
die projekooie soos met sy eie boerdery. Party gebruik lamhokke, 
party gee lek, ander nie, sommige gebruik kruipvoerhokke, ens.

Een maand voor die afsluiting van die projek word midribmonsters 
geneem en ontleed om elke ooi se wolmikron, skoonopbrengs 
en wollengte bepaal. Een week voor die skou word alle ooie en 
lammers finaal geweeg. Tydens ons Skoudag is daar ‘n
•	 “Buiteskou”: Hand-en-oog beoordeling deur twee 

onafhanklike skaap-en-wol beoordelaars. Die beste sterk-, 
medium- en fynwolooie (drie plasings) word geplaas waaruit 
‘n Grootkampioen ooi aangewys word.

•	 “Binneskou” - Afskeer van wol, weeg & tipeer vag en dataver-
werking. Werner Olivier (BKB, PE) stel ‘n saamgestelde pryslys op 
wat benewens die getoetste waarde ook tipe, styl (60, 70, 80 mm 
en tipe 4, 5 of 6) en pryse van die jongste veiling vir elke mikro-
nkategorie in ag neem. Hierdie wolprys word in die rekenaarpro-
gram gebruik vir die bepaling van elke ooi se wolinkomste.

Elke lam se gewig word ook aan sy ma se nommer gekoppel en 
ingelees. ‘n Laminkomste vir elke ooi word vasgestel volgens 
huidige stoorlamprys en totale inkomste per ooi is dan die wol- 
plus laminkomste. Elke ooi ding dus individueel en per groep van 
vyf ooie mee volgens inkomste. Daar is ook pryse vir swaarste 
vag, swaarste lam gespeen en ander.
By die Buiteskou word 12 pryse toegeken en met die Binneskou 
30 pryse. Klublede is baie dankbaar vir al die borge se ruim 
bydraes. Tydens die 2014 skou het die pryswaarde by die R70 000 
kerf gedraai!

Produksieveiling

Vanaf 13 Maart 2012 bied die Jongooiklub ‘n jaarlikse produksieveiling 
aan. Van ons lede se stoorlammers, surplus ooilammers, dragtige ooie 
en boerooie word aangebied - jaarliks sowat 3500 in totaal. Op die 
Februarie 2016 se  5e produksieveiling is 2 500 stoor- en ooilammers 
asook 1 000 dragtige ooie aangebied. Vanjaar is daar ook 40 Ramme 
van die onderskeie Merino-tipes aangebied. So stel ons ook van ons 
genetika aan die bedryf beskikbaar.
Hierdie klub is uniek deurdat a) verskillende wolrasse /  tipes 
(Geelbek Merino’s, Dohne Merino’s en Rubicon Merino’s) op 
een veiling aanbied word en b) ooie lam tydens die toetsfase om 
reproduksie by inkomste in ag te neem.

Nico Bezuidenhout, Tel: 053 663 7000, Sel: 083 377 5003, 
paauwpan@albieswireless.co.za.

Adviseurskursus

Hierdie jaarlikse kursus in Junie beslaan 2½ dae en was vir 
die sesde agtereenvolgende jaar te Groenvlei gasteplaas in 

die Graaff-Reinet distrik aangebied. 17 Kursusgangers het dit 
bygewoon. 

Teorie lesings behandel Merinobestuur en beoordeling oor 
ondermeer wol- en bouvorm, prulfoute en metodiek van 
beoordeling. Dit word opgevolg met praktiese demonstrasies en 
besprekings asook praktiese beoordeling van ooi- en ramgroepe. 
Die Merinoplan word volledig behandel, waar aspekte soos 
prestasietoetsing, BLUP en die interpretasie van resultate aandag 
geniet. Studente lê eksamens af in die teoretiese en praktiese 
afdelings om te kwalifiseer as Merino adviseurs.

Saans word die dag se bedrywighede om die vuur in die 
onthaalsaal bespreek. Die gasvrou, Lynne Minnaar, het weereens 
die kursusgangers op etes en verversings van hoogstaande 
gehalte trakteer. Johann Minnaar en die Phoenix Merinotelers 
het hul Merino’s en fasiliteite beskikbaar gestel, wat sorg dat 
die praktiese opleiding en eksamens seepglad verloop. Vanjaar 
het Corne Nel en Adie McNaughton by die span aanbieders 
aangesluit en hulself baie goed van die taak gekwyt.

Omdat hierdie ‘n intensiewe kortkursus is, onthou die wat dit 
bywoon die kursus altyd vir die goeie kennis en ondervinding 
opgedoen, die yskoue weer, uitstekende gasvryheid en 
vriendskappe gebou tussen mense met gemeenskaplike belang in 
die ras. Die kursus word sterk aanbeveel vir Merinotelers wat dit 
nog nie bygewoon het nie. Heel bo, bo en links: Teoreties en praktiese lesings en demonstrasies 

tydens die kursus
Onder links: Agter: Charl van der Merwe, Adriaan Engelbrecht, Jean Human, 
JG du Toit, Hannes Carstens, Herman Maartens, Chris Curtain,  
Nico von Wielligh, Roche Jongkind, Bennie van Niekerk en Paul van Biljon.
Middel: Carl Miles, David Cloete, Peter Cloete, Rudolph Smith, Theuns Botha 
en Le Roux Nel.
Voor: Kursus aanbieders Danie Vorster, Corne Nel, Adrian McNaughton,  
Piet Venter en Giepie Calldo.
Onder regs: Johann en Lynne Minnaar ontvang elk ‘n blyk van  
waardering van Adrian McNaughton (Merino SA vise-president, middel)  
vir hul gasvryheid
Heel onder regs: Dit is 
duidelik wie van die drie nie 
‘n Merinoboer is nie… middel 
winter sonder langbroek!

1	 Lede van die Kraankuil klub met voorsitter Nico Bezuidenhout 
staande heel links

2	 Kraankuil Jongooiklub ooie
3	 Van die projekooie met hul lammers 1

2   3
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LAINGSBURG WOLBAALDRA KOMPETISIE

1-3	 Op Saterdag, 9 April 2016 is ‘n 
interessante Merinodag gehou te 
Laingsburg. Daar was ondermeer 
uitstallings van Merino’s, demonstrasies 
van skaapskeer, wolgooi en -afrand, en 
inligting oor roofdierskade by skape 

4-7	 Die grootste opwinding was egter 
die Wolbaaldra kompetisie, waar 
deelnemers ‘n baal van 100 kg wol 
40 meter ver moes dra (20 meter, 
omdraai en terug). Vir die meeste 
was dit ‘n groot prestasie om die 
baal net ‘n entjie of die hele afstand 
te dra. Verskeie tegnieke is hiervoor 
gebruik.

	 Hierdie sterk manne het almal die 100 kg baal Merinowol 40 meter vêr gedra
8	 Staande: Josef Welkom, Nico Duma, William Letsee, Pieter Gouws, 

Christiaan van der Vyver, Sakkie Visagie, Kobus Stadler, Tommie Calldo en 
PF Theron. Hurk voor: Alfred Jonas, Hannes Carstens en Andre Smith

	 Die wenner van die kompetisie was PF Theron met die vinnige tyd van 
15.3 sekondes,  Pieter Gouws slegs ‘n breukdeel van ‘n sekonde stadiger 	
(15.7 sek) en Hannes Carstens derde in 18.3 sekondes!

9	 Van links: Giepie Calldo (CMW, organiseerder van die Merinodag), 
Johan Botes (CMW beampte), Pieter Gouws (tweede), Andries le Roux 
(tydhouer), PF Theron (wenner) en 
Hannes Carstens (derde)

10	 Die wisseltrofees vir die Wolbaaldra 
kompetisie, geskenk deur Merino 
SA en CMW. Sovêr vasgestel 
kon word is hierdie die enigste 
kompetisie van sy soort wêreldwyd, 
en word beplan om dit ‘n jaarlikse 
instelling te maak.

NAMPO

1	 Hierdie persone was behulpsaam by die Merinostalletjie deur besoekers in te 
lig en skape te vertoon. Van links: Giepie Calldo (het al vier dae entoesiasties 
Merino’s demonstreer en -gesels), Jan Joubert (BKB, Vrystaat man van 
die jaar), Chris Curtain (CMW), Reinhardt Kock (Preiss & Kock Merino’s, 
verskaf skape vir demonstrasie en praat lekker oor die ras), Eduard Prinsloo 
(Heuningkrans Merino’s, verskaf skaap vir vertoon en gesels met opkomende 
en Lesotho boere in hul taal) en Jean Human (CMW)

2	 Springbok besoek Merino. Bakkies Botha (voor) Springbokslot by Eddie 
Prinsloo, Reinhardt Kock en Danie Vorster

3	 CMW personeel as besoekers en helpers by die Merino’s: James de Jager, 
Giepie Calldo, Jean Human, Hannes Carstens, Jaco Saaiman, JG du Toit en 
(voor) Chris Curtain

4 & 5	 Toekomstige verbruikers en produseerders van Merinoprodukte
6 & 7	 Goeie Merinowol word uitgestal en promosie-items te koop aangebied
8	 Hendriëtte Stafford van Ramsem tydens haar besoek aan die Merinostalletjie
9	 Jules van Aardt van Baviaanskrans Merinostoet by die voorbladfoto van hul ramme by Nampo

Uitstallings
Merino SA was gedurende die jaar betrokke by verskeie Landbou uitstallings, demonstrasies en inligtingsdae. By hierdie geleenthede 
kry Merino’s op gepaste wyse blootstelling aan ‘n wye verskeidenheid mense waaronder die oningeligte publiek, skoolleerlinge, 
opkomende en potensiële boere en telers.

SANDRINGHAM

1	 Die Merinostalletjie by Sandringham Agri Ekspo met Human, Marthy en Uysie Willemse (Merino SA 
raadslid), Giepie Calldo (CMW), Jannie Fourie (NWKV) en Adriaan Geldenhuis as bemanning

2	 Skoolkinders word vertel van Merino’s en wol
3	 Jannie Fourie demonstreer ‘n Ofda-meter vir die bepaling van veseldikte

1
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WILDSFEES, KIRKWOOD

Merino SA het saam met NWKV Oos-Kaap ‘n uitstalling gehou 
van Merino’s en wolprodukte tydens die Kirkwood wildfees. ‘n 
Beraamde meer as 40 000 mense besoek jaarliks die fees.

1	 NWKV personeel by die stalletjie: 
Kobus Grobler, Juan Venter en HB 
& Grania van der Walt

2 & 3	 Wolprodukte by die uitstalling
4 & 5	 Van kinders tot volwassenes 

het dit geniet om nader kennis te 

maak met lewende Merino’s
6	 Chris Curtain, Hannes Carstens  

en Roche Jongkind van CMW  
het die Merino’s vertoon en  
Pindy van Deemter (regs) het  
die ramme verskaf

1 2

3

4 5

7

6 9

8

10

1 2 3

4 5 6



117M E R I N O  F O C U S  2 0 1 6

Mer ino  News

116 M E R I N O  F O C U S  2 0 1 6

Mer ino  News

FacebookWOOL WEEK, PORT-ELIZABETH

The Cape Wools Wool Week was held at Walmer park / DF Malherbe 
high school in Port Elizabeth at the end of March. Thousands of 
visitors were treated to exhibitions and demonstrations of various 

wool related products and activities. Giepie Calldo, Chris Curtain, 
Roche Jongkind, Hannes Carstens and Philip Duminy (all CMW) 
were the keen helpers at the Merino stall. Pindy van Deemter, 
Johan du Plessis and Chatty Lindsay provided the Merinos for the 
Wool week.

Merino exhibition
4	 Philip Duminy with one 

of the Merino ewes 
5	 Hannes Carstens with 

a poll ram
6	 The long wool Merino 

ewes on display

Wool products
10	 Part of the world record attempt to knit the world’s 

largest blanket, with Christian and Ane Labuschagne
11	 Hinterveld	
12	 Seagard Masurel
13	 Karoo moon
14	 Core merino

Designer clothes
7	 House of Monatic wool suit	
8	 Jenny le Roux hand woven wool coat
9	 Hendrik Vermeulen Couture merino wedding dress

Demonstrations
1	 Robert Scott (BKB) explains qualities of wool: 

wrinkle resistance, absorbancy, insulating 
properties, dye affinity, heat and flame resistance, 
easy to handle and durability, to the audience at a 
wool shearing demonstration

2	 Sheep dog demonstration
3	 Filting of wool for making of garments
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Merino Plan
BLUP:  Wol- en Bouvormpunte word soos voorheen toegeken 
deur Merino Adviseurs (1 tot 9). Die verwerkte resultate word 
nou per indeks uitgedruk i.p.v. ‘n syferwaarde en geen simbole 
word verskaf nie. 

Daar is met Stamboek ooreengekom dat Merino SA vanaf 
Januarie 2017 die diens sal lewer om veilingkatalogusse te 
genereer.  Die teler stuur ‘n lys met elke lot- en diernommer asook 
aantekeninge aan Merino SA. Stamboek verleen toegang aan die 
Genootskap en die nuutste en korrekte data word direk vanaf 
Logix in katalogusformaat opgeneem en aan die teler gestuur vir 
kontrole. Skakel Me. Esme Vosloo by die Merino SA kantoor om u 
katalogus te laat genereer.

BLUP Silwer toekennings: Medium- en sterkwolramme kry oor 
die algemeen ‘n minus simbool vir veseldikte. Daar was dus ‘n 
beperking volgens ‘n eienskap wat nie ‘n groot bydrae tot die 
ekonomiese waarde het nie. Daarom is VD van die 50e na 70e 
persentiel verander. 

Nasionale Veldramklub:  Die projek is goedgekeur en die eerste 
inname sal teen einde April 2017 tydens die Merino Classic in 
Bloemfontein wees. Sien voorskrifte agter in Veilingsafdeling. 

Jongooiprojekte het die afgelope jare weer in gewildheid 
toegeneem en word ten volle ondersteun deur Merino SA. Hierdie 
projekte word volgens elke klub se bestuur gereel en is normaalweg 
vir deelname deur stoet- of kuddeboere op uitnodiging.

Merino SA reik sertifikte uit aan ramme wat aan die volgende vereistes voldoen
Merino SA issues certificates to rams that comply with following conditions

BLUP silwer meriete / BLUP silver merit

VTW Liggaamsmassa	 min.	 +0.9001	 (50)	 EBV Body weight (BW)	 was  0.922
VTW Skoonvagmassa	 min.	 -0.0033	 (60)	 EBV Clean fleece weight (CFW)	 was -0.006
VTW Veseldikte	 max.	 +0.3375	 (70)	 EBV Fibre diameter (FD)	 was -0.126
VTW Stapellengte	 min.	 +0.0441	 (60)	 EBV Staple length (SL)	 was  0.439
Rel. Ekon. Waarde (REW)	 min.	 +R23.38	 (20)	 Relative economic value (REV)	 was R 25.19

(Die persentiel word in hakies aangedui / the percentile is given in brackets) en / and
•	 Graad van voortreflikheid: Wol- en bouvorm punte van minstens 105. Prulfoute: Geen.
•	 Visuele beoordeling: ‘n Bo-gemiddelde standaard soos deur Merino adviseurs bepaal.
•	 Prestasiedata: Verwerk en gestoor deur SA Stamboek
•	 Degree of excellence: Wool- and conformation scores of at least 105. Culling faults: None.
•	 Visual appraisel: An above average standard as determined by Merino advisers.
•	 Performance data: Processed and stored by SA Stud Book.

Silwer meriete /  Silver merit 

a. Gemete eienskappe / Measured traits	
Seleksie indeks %	 Top 20% REV	 Selection index %
Liggaamsmassa indeks (LM)	 Min. 100	 Body Weight index (BW)
Skoonvagmassa indeks (SVM)	 Min.   85	 Clean fleece weight index (CFW)
Veseldikte indeks (VD)	 Max. 110	 Fibre diameter index (FD)
Toetsgroep grootte	 Min.   20	 Test group size

b. Subjektiewe eienskappe / Subjective traits	
	 Graad van voortreflikheid / Degree of superiority    -	 Bo-gemiddeld / Above average
	 Prulfoute / Culling faults    - 	 Geen / None
	 Inspeksie / Inspection    -	 Minstens / at least 2 Merino advisers
Aanwys van Silwer ramme: Slegs met finale keuring, geen ander ramme op later stadium nie
Aansoekvorms moet volledig ingevul, deur die adviseurs geteken en aan Merino SA versend word
Minimum GDT indeks van 100 is slegs van toepassing op Veldramklubs wat dit verkies en is nie verpligtend nie.
Appointment of Silver rams: Only at final inspection, no other appointments at a later stage
Application forms must be completed with all required details, signed by the advisers and sent to Merino SA
A minimum ADG index of 100 only applicable to Veld ram clubs who prefer to apply it and is not compulsory
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The CMW National BLUP Sire Rating
Based on the National Merino BLUP Evaluation

Analysis date: 8 November 2016
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The CMW National BLUP Sire Rating
Based on the National Merino BLUP Evaluation

Analysis date: 8 November 2016
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The BKB Ltd. Merino Venture Sire Rating
A product of the Merino Plan

Analysis date: 8 November 2016

Rank
Ram ID Sire ID

BS
Estimated Breeding value (EBV) Grade

Stud Yr Seq Stud Yr Seq BW CFW FD SL TWW REV REV 
Rep W Acc C Acc

1 801 14 3020 801 12 3017 2 1,10 = 0,61 * -1,00 * 12,13 * 1,72 + 78,0 * 84,0 129 64 117 66

2 765 15 0243 765 13 0206 2 3,90 * 0,61 * -0,39 + 7,40 * 2,17 + 74,8 * 77,2 112 42 109 43

3 237 15 0059 232 12 0218 2 1,05 = 0,69 * -1,11 * 2,10 + -0,06 = 73,4 * 70,9 117 53 108 55

4 1923 14 0005 1864 10 0146 2 3,83 * 0,77 * 0,58 - 7,19 * 1,13 + 72,1 * 69,6 139 63 146 64

5 801 14 3017 801 12 3017 2 1,75 + 0,54 * -0,10 = 9,55 * 3,50 * 69,1 * 82,3 125 64 132 66

6 765 15 0060 765 13 0206 2 3,99 * 0,48 * -1,06 * 0,83 = 1,52 + 67,6 * 66,7 113 33 110 34

7 801 14 8140 801 12 3017 2 4,08 * 0,40 * -0,92 * 10,89 * 2,46 * 67,4 * 70,8 126 64 128 66

8 237 15 0494 232 12 0218 2 0,15 - 0,72 * 0,22 - 6,88 * 1,33 + 66,4 * 72,5 122 53 108 55

9 801 15 6023 801 12 3017 2 1,18 = 0,51 * -0,99 * 7,10 * 1,37 + 65,8 * 69,9 116 62 109 64

10 1922 15 0138 1922 13 0001 2 3,08 + 0,55 * -0,25 + 6,10 + 1,92 + 65,2 * 68,1 116 58 137 60

11 801 15 6007 801 12 3017 2 2,74 + 0,42 * -0,75 + 11,60 * 2,22 * 63,8 * 68,8 115 62 119 63

12 1832 15 0507 1832 12 0671 2 1,20 = 0,49 * -0,82 * 11,34 * 1,31 + 63,5 * 67,3 125 60 122 62

13 888 14 0121 801 12 3017 2 1,16 = 0,43 * -0,80 * 6,53 * 2,51 * 62,0 * 71,6 115 51 105 52

14 801 15 6145 801 14 3336 2 1,08 = 0,43 * -0,33 + 6,04 + 3,76 * 61,9 * 77,7 120 57 128 58

15 1923 14 0006 1864 10 0146 2 5,88 * 0,57 * 0,24 - 6,48 * 1,13 + 61,9 * 55,2 144 63 140 64

16 1864 14 0040 1864 12 0097 2 3,25 + 0,53 * -0,64 + -1,04 - 1,07 + 61,9 * 60,3 108 57 118 59

17 888 14 0130 801 12 3017 2 0,85 = 0,48 * -1,12 * 6,21 * 0,79 + 61,7 * 63,7 127 54 109 55

18 855 15 0428 855 13 0217 2 1,69 + 0,49 * -0,34 + 2,36 + 2,67 * 61,2 * 70,5 110 55 133 57

19 765 15 0172 765 13 0206 2 3,08 + 0,60 * 0,19 - 1,40 = 1,60 + 61,2 * 62,5 114 33 112 34

20 237 15 0298 232 12 0218 2 0,46 - 0,71 * 0,24 - 7,36 * 0,22 = 60,9 * 61,1 127 52 114 54

21 888 14 0120 801 12 3017 2 1,09 = 0,45 * -0,61 + 6,76 * 2,51 * 60,9 * 70,7 115 51 105 52

22 801 15 6243 801 14 4005 2 4,86 * 0,37 * -0,60 + 4,01 + 2,88 * 60,9 * 64,6 119 58 126 60

23 1757 15 0083 1757 13 0506 2 0,61 = 0,46 * -0,95 * 4,19 + 1,76 + 60,8 * 68,0 113 58 109 59

24 952 15 0069 952 13 0017 2 2,83 + 0,54 * -0,69 + 4,00 + 0,23 = 60,5 * 55,8 111 55 118 57

25 952 15 0019 952 11 0184 2 3,67 * 0,62 * 0,48 - 3,23 + 1,40 + 60,4 * 59,5 127 61 110 63

26 1923 14 0052 1864 10 0146 2 2,42 + 0,55 * -0,23 + 9,16 * 0,96 + 60,1 * 59,7 110 63 148 64

27 801 14 3008 801 12 3017 2 1,06 = 0,52 * -0,08 = 11,02 * 2,04 + 59,9 * 67,5 124 64 117 65

28 1757 14 0037 1757 12 0260 2 5,47 * 0,23 + -1,16 * 3,86 + 3,29 * 59,8 * 64,3 130 59 117 61

29 1305 14 0682 232 10 0392 2 1,96 + 0,55 * 0,59 - 7,70 * 2,74 * 58,6 * 67,6 127 54 104 56

30 799 14 0639 799 12 0076 2 0,42 - 0,61 * 0,28 - 14,42 * 1,06 + 58,5 * 62,7 116 58 111 60

31 1864 14 0288 1864 10 0146 2 2,83 + 0,73 * 1,14 x 3,60 + 0,71 + 58,3 * 55,9 152 60 155 62

32 801 15 7061 801 13 6034 2 3,83 * 0,56 * 0,94 x 13,33 * 2,19 * 58,3 * 60,9 125 58 111 59

33 1864 15 0079 1864 13 0184 2 2,64 + 0,55 * -0,07 = -0,30 - 1,42 + 57,9 * 59,3 127 58 150 59

34 855 15 0405 855 13 0141 2 4,24 * 0,47 * -0,47 + 4,48 + 0,74 + 57,1 * 51,9 136 56 132 57

35 1923 14 0067 1864 10 0146 2 4,58 * 0,58 * 0,10 = 4,61 + 0,11 = 56,7 * 47,7 127 62 146 64

36 888 14 0262 801 12 3017 2 1,53 + 0,42 * -0,27 + 5,20 + 3,03 * 56,6 * 68,0 121 51 107 52

37 855 14 0100 855 11 0117 2 4,87 * 0,35 * -0,72 + 1,46 = 2,02 + 56,3 * 56,0 114 62 114 63

38 914 14 0129 801 12 3017 2 2,81 + 0,32 * -1,13 * 10,04 * 1,44 + 56,3 * 57,4 118 64 113 65

39 801 15 4207 801 12 3017 2 4,56 * 0,27 + -1,31 * 5,48 + 1,54 + 56,2 * 54,1 122 63 117 64

40 855 14 0003 855 11 0117 2 2,24 + 0,44 * 0,07 = 4,16 + 3,12 * 55,8 * 66,1 106 60 107 61

41 1864 14 0039 1864 12 0097 2 4,10 * 0,52 * -0,08 = -0,74 - 1,07 + 55,8 * 52,5 131 57 129 59

42 237 15 0405 232 12 0218 2 0,74 = 0,54 * -0,18 + 4,17 + 1,18 + 55,7 * 59,8 111 52 120 54

KEY:
Rank	 Official ranking (Econ. value)
Stud	 Reg. Stud no.
Yr	 Year born
Seq.	 Sequence no.
BS	 Birth status
BW	 Body weight
CFW	 Clean fleece weight
FD	 Fibre diameter
SL	 Staple length
TWW	 Total weaned weight
REV	 Relative economical value (R/c)
REVRep	 REV including reproduction
Grade	 Wool, conformation & Accuracy

Venture sire rating
An official list of young, promising rams is published as the BKB Venture sire rating. The list is compiled according 
to REV and include information on rams born only during 2014/15. The BLUP accuracy of these rams are relatively 
low as no progeny information (reproduction records) is available yet. The figures are thus based on information 
from these rams’ grand parents, parents and siblings. Only figures of rams with wool- and conformation scores 
of six and more are published. Breeding values of these rams will change over time as more information becomes 
available. Data processed and stored by SA Studbook. See Merino SA list of breeders in this issue for contact details.

The BKB Ltd. Merino Venture Sire Rating
A product of the Merino Plan

Analysis date: 8 November 2016

Rank
Ram ID Sire ID

BS
Estimated Breeding value (EBV) Grade

Stud Yr Seq Stud Yr Seq BW CFW FD SL TWW REV REV 
Rep W Acc C Acc

43 1832 14 0538 801 12 3017 2 2,52 + 0,28 + -1,04 * 7,77 * 2,61 * 55,6 * 63,0 116 65 107 66

44 801 15 6238 801 14 4005 2 3,73 * 0,30 * -0,93 * 3,00 + 2,40 * 55,3 * 59,1 105 58 117 59

45 1922 14 0049 1864 10 0146 2 5,68 * 0,37 * -0,23 + 4,94 + 2,27 * 55,1 * 54,3 135 63 153 64

46 801 14 7153 801 10 7046 2 4,22 * 0,24 + -0,81 * 2,76 + 3,57 * 55,1 * 63,5 107 65 108 66

47 1922 14 0013 1864 10 0146 2 3,78 * 0,49 * -0,15 + 5,95 + 0,93 + 55,1 * 51,7 134 63 141 64

48 801 15 4239 801 12 3017 2 2,67 + 0,39 * -0,89 * 7,33 * 0,95 + 54,9 * 53,9 118 64 112 65

49 801 14 8262 801 11 3312 2 1,47 + 0,41 * -0,39 + 5,82 + 2,36 * 54,8 * 63,1 128 64 121 65

50 1768 15 0306 1559 12 0465 2 1,87 + 0,54 * -0,08 = -0,10 - 1,16 + 54,7 * 56,4 113 57 111 59

51 1934 14 7219 1934 11 9242 2 2,70 + 0,62 * 0,92 x 5,71 + 1,35 + 54,4 * 55,4 115 61 133 62

52 1864 15 0056 1864 13 0121 2 3,65 * 0,59 * 0,16 = -0,09 - 0,32 = 54,4 * 48,4 136 57 128 59

53 765 14 0481 1305 11 0020 2 1,65 + 0,49 * -0,19 + 9,41 * 1,02 + 54,2 * 55,7 134 60 127 61

54 801 14 6216 801 13 4016 2 3,80 * 0,33 * 0,14 = 2,85 + 4,37 * 54,2 * 67,3 121 59 125 60

55 237 15 0282 232 12 0218 2 4,11 * 0,40 * -0,50 + -1,47 - 1,78 + 54,1 * 54,1 115 54 121 55

56 888 14 0243 801 12 3017 2 2,78 + 0,25 + -0,48 + 5,75 + 4,36 * 54,0 * 69,2 108 54 110 55

57 1922 15 0088 1922 13 0001 2 3,45 * 0,40 * 0,01 = 2,11 + 2,92 * 54,0 * 60,8 128 58 140 60

58 1922 14 0085 1864 10 0146 2 3,06 + 0,44 * -0,49 + 4,05 + 0,99 + 53,8 * 52,2 129 62 136 64

59 1864 15 0167 1864 13 0184 2 3,41 * 0,51 * 0,26 - 2,12 + 1,61 + 53,4 * 54,0 117 55 104 57

60 801 15 8055 801 14 2106 2 2,95 + 0,70 * 1,62 x 6,05 + 0,97 + 53,2 * 51,8 116 58 117 60

61 914 14 0363 801 12 3017 2 2,27 + 0,32 * -0,75 + 9,13 * 2,02 + 52,8 * 57,8 122 64 124 65

62 1832 15 0553 1832 12 0717 2 2,79 + 0,52 * 0,02 = 3,98 + 0,70 + 52,4 * 50,1 128 61 120 62

63 855 14 0099 855 11 0117 2 2,40 + 0,42 * -0,20 + 3,81 + 2,02 + 52,4 * 57,1 114 62 108 63

64 1864 14 0230 1864 12 0097 2 0,70 = 0,49 * -0,51 + 5,47 + 0,46 = 52,2 * 53,0 120 58 125 59

65 1864 14 0136 1864 10 0146 2 1,28 = 0,54 * 0,26 - 2,27 + 1,48 + 52,2 * 56,7 140 62 136 64

66 801 15 6107 801 14 3336 2 2,37 + 0,24 + -0,46 + 7,07 * 4,19 * 52,2 * 67,4 108 59 116 61

67 1923 15 0061 1923 13 0093 2 4,76 * 0,53 * 0,60 - 5,82 + 0,95 + 52,2 * 46,9 126 58 127 59

68 801 14 4005 801 12 3017 2 5,96 * 0,24 + -1,05 * 4,47 + 1,54 + 52,1 * 47,2 106 72 113 73

69 1864 15 0187 1864 13 0222 2 2,57 + 0,47 * -0,41 + -0,07 - 0,75 + 52,0 * 50,3 135 57 126 58

70 237 15 0125 232 12 0218 2 1,25 = 0,49 * -0,33 + 1,12 = 0,87 + 51,7 * 53,3 105 54 104 56

71 888 14 0163 801 12 3017 2 0,45 - 0,33 * -1,06 * 6,84 * 1,50 + 51,6 * 57,9 125 51 117 52

72 801 14 7117 801 10 7046 2 2,13 + 0,29 + -0,18 + 9,36 * 3,94 * 51,5 * 66,0 125 65 118 66

73 801 14 8120 801 12 3017 2 3,39 * 0,32 * -0,89 * 4,13 + 1,45 + 51,4 * 51,4 121 64 120 65

74 801 15 8237 801 11 7111 2 1,95 + 0,25 + -1,10 * 9,16 * 2,11 + 51,0 * 57,1 124 62 111 63

75 799 14 0504 799 12 0076 2 2,76 + 0,47 * 0,04 = 8,05 * 0,99 + 51,0 * 50,0 124 56 116 58
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Stoet Ram ID Geregistreerde teler / stoet Indeks Sel. 
ind. % Datum Sert. Nr.no. LM SVM VD

225 225 14 0013 T de W Potgieter 107 112 101 104,4 26/01/2016 3031
225 225 14 0008 T de W Potgieter 118 132 109 108,0 26/01/2016 3032
225 225 14 0203 T de W Potgieter 123 108 105 108,5 26/01/2016 3033
1759 1759 14 0885 Stefan Naude 111 126 106 105,9 27/01/2016 3034
1757 1757 14 0491 Eric Naude 117 110 99 111,7 27/01/2016 3035
1757 1757 14 0037 Eric Naude 119 130 96 118,0 27/01/2016 3036
1757 1757 14 0107 Eric Naude 122 114 94 117,0 27/01/2016 3037
1856 1856 14 0151 H McNaughton & Sons 105 120 98 109,0 18/02/2016 3038
765 765 15 0002 JA de Villiers 120 113 96 115,4 17/08/2016 3039
765 765 15 0058 JA de Villiers 117 109 109 106,5 17/08/2016 3040
765 766 15 0058 JA de Villiers 123 134 96 121,0 17/08/2016 3041
914 914 15 0129 JN Kotze 108 123 105 107,5 17/08/2016 3042
914 914 15 0185 JN Kotze 112 106 95 110,3 17/08/2016 3043
914 914 15 0360 JN Kotze 106 125 98 110,0 17/08/2016 3044
447 447 15 0009 H McNaughton & Sons 112 122 102 109,9 09/08/2016 3045
447 447 15 0019 H McNaughton & Sons 112 112 102 107,9 09/08/2016 3046
447 447 15 0145 H McNaughton & Sons 109 124 96 110,9 09/08/2016 3047
1856 1856 15 0100 H McNaughton & Sons 113 152 98 117,1 09/08/2016 3048
1759 1759 S15 0134 Stefan Naude 126 105 99 109,9 27/07/2016 3049
1759 1759 S15 0098 Stefan Naude 119 115 97 109,6 27/07/2016 3050
3172 3172 15 0134 Eric Naude 114 101 98 108,1 27/07/2016 3051
1832 1832 15 0673 B Brynard 100 113 96 105,1 30/08/2016 3052
2336 2336 15 0077 PJ le Roux 116 108 98 111,3 17/08/2016 3053

Silwer Meriete Ram Toekennings

Ram ID Bynaam Stoet Verwagte Teelwaardes (EPD) Telling Getal Nage- 
slag Datum Sert. 

noREW LM SVM VD SL LMS W B stoete
1864 10 0146 DR R van Pletzen 52.48 * 4,74 * 0,494 * 0,34 - 4,92 + 1,21 + 149 149 3 307 Nov-16 361
855 12 0150 Hansie J Sauer 41.19 * 4,01 * 0,316 * -0,20 + 7,12 * 0,73 + 136 133 3 149 Nov-16 360
801 12 3017 Kaliber Komarsekraal 67,78 * 3,16 + 0,450 * -1,40 * 14,53 * 0,77 + 9 8 6 236 Nov-15 359

2323 08 0931 Jood Grootfontein LBK 38.36 * 7.09 * 0.123 + -0.88 + 11.48 * 1.64 + 9 9 4 141 May-12 350
1832 07 0598 Vuurwarm B Brynard 22.19 * 4.84 * 0.230 + -0.22 = 6.50 * 4.41 * 9 9 7 442 May-12 351

1305 06  0485 AJ van As Broers 19.85 * 3.51 * 0.272 * -0.36+ 3.93 + 7.56 * 9 9 3 218 May-12 352
1832 08 0759 Fondasie B Brynard 27.18 * 4.41 * 0.228 + -0.36+ 9.07* 4.41 * 9 9 3 138 May-12 353
1757 05 0304 Flintoff Eric Naudé 20.83 * 4.69 * 0.028= -0.30+ 8.37 * 2.08+ 8 9 4 288 May-12 354

952 10 0261 Bravo JC Hanekom & Sons 59,05* 2,77+ 0,408* -1,02+ 4,12+ 0,05= 9 9 4 196 Nov-13 355
855 09 0029 Basics J Sauer 42.84 * 0,69 = 0,189 + -0,71 + 11,62 * 1,88 + 8 8 5 328 Nov-13 356

1832 09 0508 Vyfstêr B Brynard 31,06 + 3,06 + 0,124 + -1,05 * 3,79 + 0,06 = 9 9 4 357 Nov-13 357
1415 07 0675 Moord FT Poggenpoel 60,64 * 5,24 * 0,120 + -1,53 + 3,51 + 2,38 * 2 2 5 286 May-12 358

2016  ~ “Die Merinoplan”

BLUP Silwer Meriete toekennings
Stoet Ram ID Gereg. teler / stoet Verwagte teelwaarde (EBV) REW Datum Sert. 

No.no. LM SVM VD SL
1757 1757 14 0037 Eric Naude 5,65 37,000 -1,22 4,06 77,94 27/01/2016 566
1757 1757 14 0107 Eric Naude 5,53 0,140 -1,13 1,85 45,38 27/01/2016 567
855 855 14 0016 J Sauer 2,93 0,280 -0,88 4,30 46,00 28/01/2016 568
855 855 14 0052 J Sauer 2,23 0,379 -1,18 1,65 59,49 28/01/2016 569
855 855 14 0106 J Sauer 2,79 0,254 -0,83 3,54 47,78 28/01/2016 570

AFKORTINGS		
	 Ram ID	 Ram identifikasienommer
	 Gereg. Teler/stoet	 Sien ledelys vir kontak info.
	 LM	 Liggaamsmassa (kg)

	 SVM	 Skoonvagmassa (kg)
	 VD	 Veseldikte (mikron)
	 SL	 Stapellengte (mm)
	 REW	 Relatiewe Ekonomiese Waarde (Rand)

	 Datum	 Sertifikaat uitreikingsdatum
	 Sel. Ind. %	 Seleksie indeks %
	 Sert. No.	 Sertifikaat nommer
	 EPD	 Estimated Progeny Difference

Goue Meriete Ramtoekennings

Goue meriete status word aan ‘n ram toegeken na ‘n lang proses 
waar baie hoë standaarde gestel word en is erkenning van 
uitsonderlike prestasie. Indien die ram of semen beskikbaar is, 
word besonderhede aan lede verskaf vir gebruik in die bedryf, 
vir genetiese vordering.
Die BLUP Merino vaarrangorde lys soos beskikbaar op LOGIX 
gedurende einde April en einde Oktober van elke jaar word as 
verwysing gebruik vir toekenning van Goue Meriete status.
Goue ramme moet voldoen aan die volgende:
•	 In minstens twee deelnemde BLUP stoeterye gebruik wees
•	 Minstens 60 getoetste nageslag hê
•	 Ten minste 25 getoetste nageslag per deelnemende BLUP  

stoet hê
•	 Ten minste 60% van die lammers wat gespeen is, met ‘n 

minimum ouderdom van 270 dae en minimum gemiddelde 
ouderdom van 300 dae, as getoetste nageslag hê

•	 Vir ‘n minimum van 2 van die 4 produksie eienskappe in die 
beste 10% (*) van die Merino ras wees, met geen eienskappe in 
die onderste 40% van die ras (- of x) nie.

•	 Vir ‘n maksimum van 1 van die 4 eienskappe minstens 
rondom die gemiddelde (=) vir die ras wees.  

•	 ‘n Relatiewe Ekonomiese Waarde in die beste 10% (*) van 
die Merino ras hê. ‘n Goue ram moet dus minstens twee * 
simbole, maksimum een = simbool en geen – of x simbole hê.

•	 Vir Lam Massa Speen (TWW) minstens rondom die 
gemiddelde (=) vir die Merino ras geleë wees. 

•	 Verwagte Teelwaardes vir Wol & Bouvorm eienskappe moet 
minstens 105 wees

AFKORTINGS		
	 Ram ID	 Ram identifikasienommer
	 Stoet	 Sien ledelys vir kontak info.
	 REW	 Relatiewe Ekonomiese Waarde (Rand)
	 LM	 Liggaamsmassa (kg)
	 SVM	 Skoonvagmassa (kg)
	 VD	 Veseldikte (mikron)
	 SL	 Stapellengte (mm)
	 LMS	 Lam Massa Speen
	 W	 Wol
	 B	 Bouvorm
	 EPD	 Estimated Progeny Difference

Merino Development Committees 2016/17 ~ Under the auspices of Merino S.A.

Merino Clubs 2016/17 ~ Under the auspices of Merino S.A.

Merino Group Breeding Schemes 2016/17 ~ Under the auspices of Merino S.A.

Merino Veld Ram Clubs 2016/17 ~ Under the auspices of Merino S.A.

Veld Ram Club Registr. Venue Chairman Contact no. Secretary Contact no. e-mail

Bethulie K23 Bethulie I J C Jacobs 082 789 6223 rekwes@vodamail.co.za

Cockscomb K22 Jansenville Pindy v Deemter 082 469 3232 pindy@igen.co.za

Eastern Free 
State K6 Vrede Stefan Fourie 

(PJ) 058 8410748 Paul Zietsman 083 393 8220 boompiealleen@zippnorth.co.za

Hantam Veld 
Merino K19 Calvinia Ben Brynard 027 341 2576 Thinus v 

Schalkwyk 082 825 3887 ben@hantam.co.za

Highveld & 
Mpumalanga

K4 & 
K21 Volksrust Richard Haupt 081 011 8288 Richard Haupt 081 0118288 richard@lampbrechtfeeds.com

North West K3 Fraserburg Pieter le Roux 082 390 6699 Elmar le Roux 082 638 5330 eselfontein1@gmail.com

Victoria West K10 Victoria West Bokkies Venter 087 751 9863 Moediehi Venter 087 751 9863 moediehiventer@hotmail.com

* Only active organizations listed

MDC Councillor Contact No. Chairman Contact No. Secretary Contact No.

Region 3 Abrie Marais 083 454 9336 Roelf Jacobs 083 704 0740 Annemie Lubbe 082 829 8510

Merino Club Councillor Contact No. Chairman Contact Secretary Contact No.

Calvinia Merino Club Francois vd Merwe 082 557 3849 Francois vd 
Merwe 082 557 3849

Grootrivier Merino Club Stephanus vd Heever 082 781 3463 Andre van Zyl 084 587 7660 Piet Venter 082 772 4546

Eastern  Cape Merino Club Jako Meyer 082 878 5207 Tinus du Plessis 087 550 1519 Stuart Southey 084 905 6050

Nuweveld Merino Club Francois vd Merwe 082 557 3849 Charl Visagie 073 699 5018 Elmar le Roux 023 7418743

Sandveld Merino Club Abrie Marais 083 454 9336 Jorrie Jordaan 083 289 3644 Lizette Jordaan 056 343 1144

Smaldeel Merino Club Jako Meyer 082 878 5207 Francois v 
Niekerk 083 395 2663 Ben Joubert 082 772 2591

Breeding Group           c/o P O Box Town Postal code Tel. no. Cell no. e-mail

Onderkraai Pieter de Wet 20 Aliwal Noord 9750 087 550 1076 083 457 8457 pdewet@yahoo.com

Renosterberg Stuart Southey 262 Middelburg 5900 049 842 1590 084 905 6050 stusouthey@gmail.com

Winston John Miller 88 Cathcart 5310 045 843 1736 083 659 8269 johnno@hazeldean.co.za

Winterberg Alun Davies 238 Adelaide 5760 046 684 0522 084 631 9830 alun@bosberg.co.za

Winterberg Measured G S Levey 101 Tarkastad 5370 045 848 0000 082 857 9674 fairview.levey@gmail.com
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Accredited Merino Advisers 2016 ~ Under the auspices of Merino S.A.

Surname Name Co. PO Box / 
Address Town Code Tel. Cell e-mail

Region 1:  Mpumalanga & East Griqualand
Faber Connie CMW 1095 Carolina 1185 017-8431145 079 504 9715 cjfaber@cmw.co.za
Geldenhuys Hennie CMW 618 Vrede 9835 082 854 9214 hcgeldenhuys@cmw.co.za
Haupt Richard Privaat 213 Volksrust 2470 017-7351288 081 011 8288 richard@lamprechtfeeds.com
Jordaan Niel BKB 232 Ermelo 2350 082 772 5041 niel.jordaan@bkb.co.za

le Roux JP CMW Privaatsak 
X9013 Ermelo 2350 082 853 4817 jpleroux@cmw.co.za

Nel Le Roux BKB 220 Standerton 2430 076 994 0026 leroux.nel@bkb.co.za
Viljoen Matthys BKB 113 Volksrust 2470 082 772 4542 matthys.viljoen@bkb.co.za

Region 2:  North Eastern Free State
Cronjé Danie BKB 328 Vrede 9835 058-9132939 082 565 6924 danie.cronje@bkb.co.za
de Wet Danie BKB 15 Frankfort 9830 053-8131101 082 772 4537 danie.dewet@bkb.co.za
Groenewald Hugo Privaat 515 Frankfort 9830 082 564 7205 groenewaldhugo@yahoo.com
Kleynhans Robbie CMW 525 Wesselsbron 9680 057-8992294 082 779 6495 rkleynhans@cmw.co.za

Mabuda Tobilizwi CMW 08 Dumisani 
Makhaya place Kokstad 4700 082 853 4950 tmabuda@cmw.co.za

Michau Bertie CMW 908 Reitz 9810 083 682 0584 bmichau@cmw.co.za
Saaiman Jaco CMW 216 Frankfort 9830 071 673 0745 jsaaiman@cmw.co.za
Vlok Jacques CMW 621 Harrismith 9880 072 795 8327 jvlok@cmw.co.za

Region 3:  North West-, Central- & Southern Free State
Aucamp Frikkie CMW 86 Trompsburg 9913 051-7137032 082 854 9453 pfaucamp@cmw.co.za
Aucamp Janneman Molatek 444 Sweizer-Reneke 2780 0823150916 aucampj@tsb.co.za
Coetzee Niko CMW 74 Brandfort 9400 051-8211411 084 521 1411
de Jager Henri BKB 2724 Bethelem 9700 079 499 4555 henri.dejager@bkb.co.za
du Plessis Karel BKB 1988 Kroonstad 9500 082 826 3244 karel.duplessis@bkb.co.za
du Preez Adriaan CMW Maraisstraat 51 Kroonstad 9499 079 872 2373 aidupreez@vodamail.co.za
Fourie JT CMW 218 Ladybrand 9745 082 854 8620 jtfourie@cmw.co.za
Hartley Evan CMW 397 Zastron 9950 079 880 2988 eohartley@gmail.com

Joubert Jan BKB 37593 Langenhoven- 
park 9330 051-5233699 082 573 4980 jan.joubert@bkb.co.za

Lubbe Annemie BKB 178 Wolmaransstad 2630 082 374 2656 annemie.lubbe@bkb.co.za

Marincowitz Christiaan BKB 79 Dewetsdorp 9940 028 826 0668 christiaan.marincowitz@bkb.
co.za

Melville John CMW 32049 Fichardt Park, 
BFN 9317 051 422 4589 082 854 8795 jhmelville@cmw.co.za

Munnik Jan BKB 94 Senekal 9600 058-4813342 082 772 4553 jan.munnik@bkb.co.za
Nel Pieter BKB 68 Senekal 9600 076 078 9849 pieter.nel@bkb.co.za
Pelser Piet CMW 476 Bultfontein 9670 051-8532696 082 564 5790 pcpelser@cmw.co.za
Pretorius Ben CMW 709 Senekal 9600 058-4814073 082 854 8601 bpretorius@cmw.co.za
Smit Rudolph BKB Skoolstraat 8 Bultfontein 9670 082 772 2059 rudolph.smit@bkb.co.za
Strauss Danie CMW 115 Philippolis 9970 072 585 4028 dbstrauss777@yahoo.com
van den Berg Mike BKB 29732 Danhof 9301 051-4362748 082 772 2596 mike.vandenberg@bkb.co.za
van Heerden Gerald Private 43512 Heuwelsig 9332 082 880 6126
Vivier Cobus Konsortium 28 Dewetsdorp 9940 051-5410103 082 444 4388 viv@konsortium-merino.com

Region 4:  Eastern Grassveld of the Eastern Cape
Coetzer Thinus CMW 33 Molteno 5500 083 655 6115 tcoetzer@cmw.co.za
Frost Graham CMW 291 Barkly East 9786 045-9749228 082 854 9929 mglfrost@cmw.co.za
Joubert Ben BKB 168 Adelaide 5760 087 702 8519 028 772 2591 ben.joubert@bkb.co.za
Louw Koos CMW 5 Barkly East 9786 045-9710862 071 673 5255 jjlouw@cmw.co.za
Lumsden Stephen CMW 130 Burgersdorp 9744 051-6531213 082 854 9300 sclumsden@cmw.co.za

Surname Name Co. PO Box / 
Address Town Code Tel. Cell e-mail

Miles Bazil Private Garcia St 6 Queenstown 5320 045-8395969 083 622 1975
Naudé Henri BKB 186 Barkly East 9786 045-9710004 082 374 3193 henri.naude@bkb.co.za
Sauer Johann Private 68 Jamestown 9742 045-9421024 071 525 8018 johan.sauer@vodamail.co.za
Trethewey Gary BKB 632 Queenstown 5320 045-8393358 082 371 4280 gary.trethewey@bkb.co.za
van der Walt Jan-Harm BKB 16 Jamestown 9742 051-6530840 082 376 6178 jan.vanderwalt@bkb.co.za
van Straaten Kotie Privaat 163 Molteno 5500 045-9671010 082 854 3904
Viedge Andrew Private 165 Barkly East 9786 045-9749261 082 417 6519 andrew@advit.co.za

Region 5:  Eastern Midlands of the Eastern Cape
Aucamp Abrie Privaat 760 Cradock 5880 048-8812499 076 231 1802 aaucamp1@telkomsa.net

Botha Theuns BKB Van Reenen-
straat 46 Middelburg 5900 082 887 5614 theuns.botha@bkb.co.za

Coetzee Braam Konsortium 603 Cradock 5880 048-8814895 082 441 4111 braam@konsortium-merino.com
de Jager Johannes CMW 34 Somerset-Oos 5850 082 498 9866 jjdejager@cmw.co.za
du Plessis Leon BKB 304 Cradock 5880 082 374 3192 leon.duplessis@bkb.co.za
Frewen Clift Private 507 Middelburg 5900 049-8422464 079 015 1010 clift@vodamail.co.za
Lombard Danie BKB 27 Middelburg 5900 049-8422065 082 463 8822 danie.lombard@bkb.co.za
Loubser Jacques BKB 354 Somerset-Oos 5850 042-2432073 082 446 0780 jacques.laubscher@bkb.co.za
Miles Shaun BKB 168 Adelaide 5760 039-7575309 082 772 4539 shaun.miles@bkb.co.za
Smalberger Smallie Private 27 Middelburg 5900 049-8421997 082 871 4614

Stapelberg Luané CMW Andries Pretorius 
straat 14 Graaff-Reinet 6280 076 821 6711 lstapelberg@cmw.co.za

Uys Cor CMW 554 Middelburg 5900 049-8423283 082 469 7517 cjuys@cmw.co.za
van den 
Heever Hardie CMW 685 Cradock 5880 072 641 5642 gjvdheever@cmw.co.za

van der Watt JJ BKB 304 Cradock 5880 048-8813811 082 772 2060 bemark.cradock@bkb.co.za
van Heerden Willie Dept Agric P/Bag X529 Middelburg 5900 049-8421113 079 159 8742 willievh@daff.gov.za
Venter Juan NWKV 141 Middelburg 5900 049-8026767 079 693 1953 juanv@daff.gov.za
Willows Gary CMW 36 Adelaide 5760 046-6841487 082 497 8234 gwillows@cmw.co.za

Region 6:  Western Midlands of the Eastern Cape
Botha Andy CMW 409 Stutterheim 4930 082 854 9217 abotha@cmw.co.za

Calldo Giepie CMW Bus 3314, 
Noordeinde Port Elizabeth 6056 041-4067500 082 468 3618 gcalldo@cmw.co.za

Carstens Cassie CMW 84 Willowmore 6445 044-9231795 082 854 9208 cjcarstens@cmw.co.za

Cloete Garth Private van der Stel 
St 10 Graaff-Reinet 6280 049-8922861 082 821 9946 gbcloete@gmail.com

Francis Garry CMW 908 Reitz 9810 076 401 6315 gefrancis@cmw.co.za
Hayward Louis BKB 135 Steytlerville 6250 049-8359023 082 825 3886 louis.hayward@bkb.co.za
Jonson Bernard BKB 194 Graaff-Reinet 6280 049-8910402 079 5495115 bernard.jonson@bkb.co.za
le Roux Okkie BKB 198 Humansdorp 6300 042-2960649 082 378 1573 ockie.leroux@bkb.co.za

Pienaar Kleintjie BKB 95 Somerset 
Street Graaff-Reinet 6280 049-8925524 082 823 0648 kleintjie.pienaar@bkb.co.za

Potgieter Theo Private 472 Graaff-Reinet 6280 049-8910530 072 356 8940 tdwp@mweb.co.za
Smit Toit Private 1 Mc Cabe St Graaff-Reinet 6280 049 8910593 076 767 1627
Stefan Bester BKB Zuurvogelstraat 11 Aberdeen 6280 082 772 4536 stefan.bester@bkb.co.za

van der Mewe Charl Privaat 4 Nico Swart 
singel Humansdorp 6300 084 708 2485 mrcharlvandermerwe@

gmail.com

Venter Vink Segard 
Masurel 7488 Newton Park 6055 041 451 0481 082 798 3836 vink@segardmasurel.co.za

Vivier Piet Private 14 Keithsingel Broadwood 6070 041-3673132 082 468 3617 pwvivier@cmw.co.za
Vorster Wouter BKB 198 Humansdorp 6300 076 078 1179 wouter.vorster@bkb.co.za

Region 7:  Eastern Region of the Northern Cape
Fourie Marnitz CMW Posbus 415 De Aar 7000 053-6317020 082 491 5183 smfourie@cmw.co.za
Groenewald Pieter BKB 85 Modderrivier 8700 082 322 6945 pietergroenewald@telkomsa.net
Kitching Elna BKB 109 De Aar 7000 082 774 8765 elna.kitching@bkb.co.za
Nel Izak CMW 326 Colesberg 9795 082 854 8609 ifnel@cmw.co.za
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Surname Name Co. PO Box / 
Address Town Code Tel. Cell e-mail

Steyn Bennie BKB 109 De Aar 7000 082 772 4548 bennie.steyn@bkb.co.za
van der 
Westhuizen Joe BKB 109 De Aar 7000 053-6310849 082 771 6156

van Niekerk Bennie CMW 493 Prieska 8940 076 695 1666 bvniekerk@cmw.co.za
Venter Piet BKB 98 Colesberg 9795 051-7530757 082 772 4546 piet.venter@bkb.co.za
Viljoen Francois CMW 67 Richmond 7090 082 811 5428 fviljoen@cmw.co.za

Region 8:  Western Region of the Northern Cape
Botes Johan CMW 352 Beaufort Wes 6970 023-4152569 082 854 9272 tjbotes@cmw.co.za
Brink Hannes Private 57 Fraserburg 6960 023-7411991 076 044 6075
Calldo Tommie Privaat 39 Victoria-Wes 7070 053-6211056 082 853 3270 tjcalldo@cmw.co.za

Coetzee Keith BKB 95 Williston 8920 0533912-
1740 082 825 3889

de Klerk Adri BKB 57 Fraserburg 6960 023-741033 082 825 3892 bkbadrideklerk@gmail.com
Giliomee D W Privaat 29 Sutherland 6920 023-5719802 071 054 1573 dewegiliomee@gmail.com
Lombard Martin CMW 309 Calvinia 8190 071 686 2777 mlombard@cmw.co.za
Nel Corné BKB 388 Beaufort Wes 6970 023-4143211 082 410 8898 corne.nel@bkb.co.za
Olivier Jan BKB 957 Malmesbury 7299 082 096 4449 jan.olivier@bkb.co.za
Paulsen Annes CMW 142 Sutherland 6920 023-5711122 082 770 0265 apaulsen@cmw.co.za
Steenkamp Bennie BKB 144 Victoria-Wes 7070 053-6210074 082 786 1539
van 
Schalkwyk Thinus BKB 274 Calvinia 8190 082 825 3887 thinus.vanschalkwyk@bkb.co.za

van Wyk Gawie NWKV 54 Carnarvon 8925 053-3823000 083 270 3161 nwkvcarnavon@hantam.
co.za

van Wyk Jansen Hantam LH 103 Calvinia 8190 027-3411749 072 612 4412

Region 9:  Southern- and Western Cape
Aucamp Pieter BKB 618 Kleinbrakrivier 6503 044-8741652 082 825 3890 pieter.aucamp@bkb.co.za
Burger Hans Private Eikelaan11 Piketberg 7320 022-9131352 071 208 7090 hansburger@vodamail.co.za
Cilliers Jan Privaat 156 Riversdal 6670 028-7133142
Coetzee Dudriën CMW Loedolfstraat 45 Malmesbury 7300 082 852 5996 dcoetsee@cmw.co.za
de Klerk Michael Private 670 Hartenbos 6520 082 773 9514 michael.deklerk@pfizer.com
de Wet Johan CMW 800 Caledon 7230 028-2121865 082 853 4851 jbdewet@cmw.co.za
du Plessis Pieter BKB 193 Riviersonderend 7250 028-2611521 082 823 0673 pieter.duplessis@bkb.co.za
Duminy Philip CMW 585 Mosselbaai 6500 076 821 6040 pcpduminy@cmw.co.za
Du Toit JG CMW 541 Swellendam 6740 076 223 0687 jgdtoit12@gmail.com
Engelbrecht Cecilia BKB Suiderstraat 4 Moorreesburg 7310 082 579 6893 cecilia.engelbrecht@bkb.co.za
Hattingh Hennie BKB 85 Caledon 7230 028-2123106 082 786 1534 hennie.hattingh@bkb.co.za
Hugo Frans CMW Bus 541 Swellendam 6740 028-5142223 082 854 9468 fdhugo@cmw.co.za
Hugo Jan BKB 403 Moorreesburg 7310 022 433 3507 082 771 5848 jan.hugo@bkb.co.za
James Len Private 307 Ceres 6835 023-3122258 082 808 5756 lenjames@telkomsa.net
Kinghorn Des Private Schneird St 96 Franskraal 7220 083 340 7718 kinghorn@isat.co.za
Louw Kobus BKB 25 Swellendam 6743 082 576 1699 kobus.louw@bkb.co.za

Louw Whitey Overberg 
Agri 38 Bredasdorp 7280 028-4242046 084 606 1050 whitey@isat.co.za

Maritz Appie BKB 3 Paarl 7625 082 825 3895 appie.maritz@bkb.co.za
Matthysen Simon BKB 44 Riviersonderend 7250 0828253875 simon.matthysen@bkb.co.za
Myburgh Riaan CMW 123 Moorreesburg 7310 022-4333663 082 853 4618 rmyburgh@cmw.co.za
Nel Ean BKB 739 Bredasdorp 7280 0824527757 ean.nel@bkb.co.za
Olckers Pierre CMW 696 Riversdal 6670 028-7132283 082 854 8622 wpolckers@cmw.co.za

vd Westhuizen Lambert CMW Eikelaan11, 
Posbus 617 Piketberg 7320 022-9131352 082 633 1341 plvdwesthuizen@cmw.co.za

Vlok Pierre BKB 169 Napier 7270 082-4521588 082 771 6294 pierre.vlok@bkb.co.za
Vry Morne CMW Meulstraat 10 Porterville 6810 082 554 0676 mvry@cmw.co.za

Only active Merino advisers listed
List does not incluede sheep & wool officials who have not qualified as 
Merino advisers

Advisers excluded from list if details changed / unreachable and 
Merino SA not notified
Please contact Merino SA to enquire about names not on the list

Die gras is nie groener nie…
Myan Subrayan

Ja, as jy na die TV luister of die koerante lees sal jy miskien kan 
sê dat dinge in Suid- Afrika nie lekker is nie. Veral met al die 

misdaad  in Suid-Afrika, is daar rede vir mense om te dink dat 
hierdie land nie meer vir hulle is nie. Ek stem saam met jou dat 
dinge in Suid-Afrika verander het, maar jy moet ook weet dat God 
nooit verander nie. Mense dink as hulle na ŉ ander land gaan, sal 
al hulle probleme verdwyn. Maar dit is eenvoudig nie waar nie. 
Wys vir my ŉ land in hierdie wêreld wat geen probleme het nie? 

Ek het vir amper twaalf jaar in Nieu-Seeland gewoon en ek 
was ook in Australië en Engeland waar ek gesien het hoe Suid-
Afrikaners daar woon. Die meeste van die mense wat ek in 
hierdie lande ontmoet het, praat van die ‘goeie ou dae’ wat hulle 
in Suid-Afrika gehad het. Nou, in hulle nuwe land, moet hulle 
harder werk, en miskien is die salaris wat 
hulle kry meer as wat hulle in Suid-Afrika 
verdien het, maar alles is duurder in die 
nuwe lande, veral as dit ŉ ‘eerstewêreld 
land’ is.

As die Here nie vir jou gesê het dat jy moet 
emigreer nie, moet dit nie doen nie. Ja, in 
Suid- Afrika het ons probleme, maar ek sê  
“eerder die duiwel wat jy ken as die een 
wat jy nie ken nie!” Miskien was jy, soos 
ek, ŉ slagoffer van geweldsmisdaad, en het 
jy mediese advies gekry dat jy buite Suid-
Afrika moet woon. In daardie geval stem ek 
saam met jou. Maar moenie dink dat daar 
geen misdaad in die buiteland is nie.

Ek het 25 jaar in Suid-Afrika gewoon voor 
ek na Nieu-Seeland gegaan het en daar 
is nooit by my huis ingebreek nie, en ook 
is my beursie nooit gesteel nie. Die eerste 
keer wat dit met my gebeur het, was in 
2004  in Nieu-Seeland. Toe ek die Here vra 

hoekom dit gebeur het, het Hy vir my gesê dat ek moes weet dat 
my veiligheid en sekuriteit nie gegrond is op waar ek woon nie, 
maar op  God se voorsiening.  Die Bybel sê dat ons vertroue nie in 
materiële dinge moet wees nie, maar in die lewende God. Ek het 
baie Suid-Afrikaners in die buiteland ontmoet wat hartseer was 
en gevoel het dat hulle die verkeerde besluit geneem het om Suid-
Afrika te verlaat. Hulle mis hul familie, vriende en ook die land. 

Die ander probleem wat die Suid-Afrikaners wat emigreer nie 
oorweeg nie, is die weer in hierdie nuwe lande. Miskien is die 
weer in Australië soortgelyk aan Suid-Afrika, maar as jy na Nieu-
Seeland, Engeland of Kanada gaan, is die weer heeltemal anders.  
Daar is baie koue dae en koue wind, en meer reëndae as in Suid-
Afrika. Ek sê nie al hierdie negatiewe dinge om mense bang te 

maak nie, maar sodat hulle ŉ ingeligte besluit 
kan neem.

Ek weet van soveel Suid-Afrikaners wat na 
ander lande emigreer het, maar nie daar kon 
bly nie, omdat dit te veel van Suid-Afrika 
verskil.  Hulle het in die proses ook baie geld 
verloor. Dink hard en bid hard as jy daaraan 
dink om te emigreer. Doen jou huiswerk voor 
jy gaan, want dis ŉ groot besluit. 

Die gras is nie altyd groener aan die ander kant nie! 
 
Aan die ander kant van die munt is daar 
baie Suid-Afrikaners wat suksesvol oorsee 
woon. Hulle en hulle kinders het ook 
suksesvol in die gemeenskap geïntegreer. 
Die land is nou hulle ‘huis’, en nie meer 
Suid-Afrika nie. Ek respekteer hulle en 
my boodskap is glad nie dat hulle moet 
terugkeer na Suid-Afrika nie. My nederige 
versoek vir Suid-Afrikaners wat in die 
buiteland woon is om nooit die land wat jy Myan Subrayan met van die boeke met 

lewenslesse wat hy geskryf het

Die Subrayan gesin saam met ‘n paar bekende All Black rugbyspelers. Myan Subrayan het ‘n boek oor Chad le Clos, Suid-Afrika se 
wêreldrekord swemmer, geskryf. Hier is Myan saam met Chad 

en sy pa, Bert. 
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voorheen ‘huis’ genoem het, te kritiseer of te veroordeel nie. 

Asseblief, bid vir Suid-Afrika en die mense wat daar woon!

Myan se Advies 

Ons moet positiewe woorde spreek en nie negatiewe woorde nie. 
Dis die rede hoekom die Israeliete vir veertig jaar in die woestyn 
rondgedwaal het en nie in die Beloofde Land kon ingaan nie. 
God het nie aan ons ‘n gees van vreesagtigheid gegee nie, soos 
uiteengesit in die Bybel in 2 Tim 1:7. Die koerante maak geld uit 
slegte nuus en sinspeel op mense se vrese. Die tien spioene, toe 
hulle uit die Beloofde Land teruggekeer het, het in die lig van 
hulle omstandighede gesê: “Ons is soos sprinkane in hulle oë.”  
As hulle God se perspektief oor hulle omstandighede kon sien 
sou hulle “meer as oorwinnaars” gewees het. 

Ja, daar is reuse, maar ons God is groter. Moenie vir God vertel 
hoe groot jou probleme is nie… vertel jou probleme hoe groot 
jou God is!  Ons moet positief wees en dit moet weerspieël word 
in ons taalgebruik. Toe ek Nieu-Seeland toe is, was dinge nie so 
lekker vir ons nie. Maar ek het die Here altyd geprys.

Ek het geweet daar is baie krag in die woorde van die Bybel. 
Toe ek die boek van Esegiël gelees het, het ek geleer dat hy in ŉ 
plek was met droë bene oral rondom hom. Daar was geen lewe 
in die bene nie en die Here het hom gevra, “Mens, kan daar in 
hierdie bene weer lewe kom?”  Esegiël het geantwoord dat dit nie 
moontlik was nie, maar dat die Here dit kan doen. 

Die groot les hierin vir ons is dat ons ons dalk in ‘n situasie bevind 
wat vol “droë bene” is, en waar daar geen hoop is nie. Moenie 
tou opgooi nie!  Spreek die Woord van God en profeteer oor die 
omstandighede, nes die Here vir Esegiël gesê het hy moes doen. 
Moenie kla nie, en gebruik die Woord van God om die situasie te 
verander, net soos Esegiël.

Ons moet nooit bang wees om ’n onbekende toekoms in die hande 
van ’n bekende God te plaas nie. Dinge mag sleg lyk, maar jy moet 

weet dat dit wat by mense onmoontlik is, wel by God moontlik is.
God nog nie klaar is met Suid-Afrika nie - en die beste lê nog 
voor vir ons land!

Meeste oggende sê ek en my gesin hierdie woorde – dit is ons 
gesinsverklaring:

Myan Subrayan is in Durban gebore en het in 2000 na Nieu-Seeland 
geëmigreer, waar hy leer Afrikaans praat en alles van rugby te 
wete gekom het! Daar was hy ‘n dosent in besigheidstudies en 
rekeningkundige vakke asook lewensafrigter vir bekende Nieu-
Seelandse en Engelse sporthelde en besigheidsmense. Hy en sy 
gesin het onlangs na Suid-Afrika teruggekeer.
In Januarie 2013 is Myan aangewys as lewensafrigter en 
geestelike mentor vir die Goue Leeus-rugbyspan. Sy motivering 
het die Leeus gehelp om promosie in Super Rugby te kry. Myan 
gebruik sy persoonlike ervarings om ‘n boodskap van hoop te 
bring. Hy is tans ‘n skrywer, lewensafrigter en geleentheidspreker 
en is beskikbaar om by jou kerk, skool of besigheid te kom praat. 
Vir meer inligting, sien sy webblad www.myansubrayan.co.za   
E-mail: info@hope2overcome.org  Tel: 081 271 2242

Myan saam met rugbyspelers van die Goue Leeus in 2014.
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MET TROTS AANGEBIED DEUR
PROUDLY PRESENTED BY

January
Sun 1-Jan New year’s day
Mon 9-Jan Merino SA office opens
Wed 11-Jan Schools open - term 1
Wed 18-Jan Cooper - Mossel bay
Fri 20-Jan Hartebeesfontein (Strydom) - Barkly East
Fri 20-Jan Richmond Show
Tue 24-Jan Bergplaas (S Nel) - Barkly East
Thu 26-Jan Hoogstede (v Heerden) - Tarkastad
Thu 26-Jan Morriston - Barkly East
Fri 27-Jan East Cape ram club - Middelburg
Tue 31-Jan Groep 3 - Graaff-Reinet
Tue 31-Jan Pine Grove (P Cloete) - Dordrecht

February
Wed 1-Feb Geelbek Elite - Leopardsvlei, Middelburg
Wed 1-Feb Noorsveld - Mount Stewart
Thu 2-Feb Droogfontein (Sauer) - Jamestown
Thu 2-Feb Montevideo (A Jordaan) - Cradock
Fri 3-Feb Felton Konsortium - Dordrecht
Fri 3-Feb Jordaan genetics - Cradock
Tue 7-Feb Kareekrans (Botha) - Somerset East
Tue 7-Feb Van Pletzen - Jamestown

Thu 9-Feb Bethulie veld
Thu 9-Feb Victoria West Show (3 days)
Thu 9-Feb Heidelberg Show (4 days)
Fri 10-Feb Retief Geelbek - Hanover
Tue 14-Feb Rubicon - Barkly East
Tue 14-Feb Phoenix - Groenvlei, Graaff-Reinet
Tue 14-Feb Valentine’s day
Wed 15-Feb Victoria West veld
Wed 15-Feb Preiss & Kock - Hanover
Wed 15-Feb Riversdal Show (4days)
Thu 16-Feb Link - Jagersfontein
Thu 16-Feb Konsortium - Dombietersftn, V.West
Fri 17-Feb Murraysburg Show
Sat 18-Feb Majobe (Hofmann) - Reitz
Tue 21-Feb Heuningkrans (Prinsloo) - Smithfield
Tue 21-Feb Kraankuil - Hopetown
Wed 22-Feb Fairworld (W v Aardt) - Cookhouse
Thu 23-Feb Charmac (McNaughton) - Graaff-Reinet
Thu 23-Feb Konsortium Steynsburg
Thu 23-Feb Pentagon - Hanover
Thu 23-Feb Smaldeel fine wool - Adelaide
Fri 24-Feb Baviaanskrans (C&J v Aardt) - Cookhouse
Fri 24-Feb De Aar Show (2 days)
Tue 28-Feb P’Drino (Jacobs) - Trompsburg

March
Thu 2-Mar Hartebeesfontein (Strydom) - Frankfort
Tue 7-Mar Fanel (Nel) - Excelsior
Wed 8-Mar Top Tier (Stretton) - Molteno
Mon 20-Mar School Holiday
Tue 21-Mar Human rights day 

29-Mar Beaufort West Show
Wed 29-Mar Konsortium SFS - Springfontein
Fri 31-Mar Schools Close 

April
Mon 3-Apr Jr Merino Course - Elsenburg students (2 days)
Fri 14-Apr Good Friday
Sun 16-Apr Easter Sunday
Mon 17-Apr Easter Monday
Tue 18-Apr Schools open - term 2
Wed 26-Apr Merino SA T. Com. meeting - Bloemfontein
Wed 26-Apr Merino SA Council meeting - Bloemfontein
Thu 27-Apr Bloem show (11 days)
Thu 27-Apr Freedom day
Thu 27-Apr Merino Classic - Bloemfontein
Fri 28-Apr Merino Classic - Bloemfontein
Fri 28-Apr School holiday
Fri 28-Apr Karoo MMC - Rusoord, Middelburg

Merino ram auctions = Bold
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This year programme contains the official Merino ram auction dates. Any auction held on a different date does so at own risk



May
Mon 1-May Worker’s day
Thu 25-May Ascension day
Sun 14-May Mother’s day
Tue 16-May Nampo - Bothaville (4 days)
Fri 26-May Royal Show - Pietermaritzburg (10 days)
Wed 31-May NWGA National Congress - P.E. (2 days)

June
Fri 16-Jun Youth day
Sun 18-Jun Father’s day
Mon 19-Jun Merino Adviser’s Course (3 days)
Fri 30-Jun Kirkwood Wildsfees
Fri 30-Jun Schools Close 

July
Thu 13-Jul East Free State veld - Vrede
Tue 18-Jul Goedeverwagting (Willemse) - Heidelberg
Mon 24-Jul Schools open - term 3
Tue 25-Jul East Tvl  - Ermelo showgrounds
Tue 25-Jul Korenhof (Hanekom) - Klipdale
Wed 26-Jul Geelbek Elite - Luiperdsvlei, Middelburg
Thu 27-Jul Montevideo (A Jordaan) - Cradock
Thu 27-Jul South Cape - Bredasdorp

August
Tue 1-Aug Komarsekraal (D Uys) - Bredasdorp
Tue 1-Aug Fourie - Cornelius, Brandfort
Tue 1-Aug Retief Geelbek - Hanover

Wed 2-Aug Charmac (McNaughton) - G.Reinet
Thu 3-Aug Saambou - Beaufort West
Thu 3-Aug Cork (Neuman) - Vrede
Wed 9-Aug National Women’s day
Wed 9-Aug Heuningkrans (Prinsloo) - Smithfield
Tue 15-Aug Torenskop (B Visagie) - Calvinia
Tue 15-Aug Pentagon - Besterskraal, Victoria West
Wed 16-Aug Moorreesburg boere
Thu 17-Aug Merino SA Council & Tech. meeting - Grootf.
Thu 17-Aug Merino SA AGM & Coctail - Middelburg
Fri 18-Aug National Merino Auction - Middelburg
Tue 22-Aug Broodkas Trust (Fourie) - Heidelberg
Tue 22-Aug Gariep superior genetics
Tue 22-Aug Majobe (Hofmann) - Bothaville
Wed 23-Aug Victoria West veld
Thu 24-Aug Waterkloof (Uys) - Heidelberg
Tue 29-Aug Hantam veld - Calvinia

September
Tue 5-Sep Cockscomb - Jansenville
Wed 6-Sep Phoenix - Groenvlei, Graaff-Reinet
Thu 7-Sep Konsortium - Dombietersftn, Vic.West
Thu 7-Sep Prestige (van Rooyen) - Noupoort
Thu 7-Sep Secretary’s day
Tue 12-Sep Hoëveld veld - Amersfoort
Wed 13-Sep Agri Megaweek - Bredasdorp (4 days)
Sun 24-Sep Heritage day
Fri 29-Sep Schools Close 

October
Mon 9-Oct Schools open - term 4
Thu 12-Oct Livestock Agri Expo - Sandringham (3 days)
Mon 16-Oct Bosses day
Fri 27-Oct Cradock skou

November
Thu 2-Nov SA Stud book AGM - Bloemfontein
Fri 3-Nov Phillipolis skou
Tue 7-Nov FSB meeting - Bloemfontein
Tue 7-Nov SSAC meeting - Bloemfontein
Thu 9-Nov Merino SA Council meeting - G.Reinet

December
Wed 6-Dec Schools Close 
Fri 15-Dec Merino SA office closes
Sat 16-Dec Day of Reconciliation
Sun 24-Dec Chrismas Eve
Mon 25-Dec Chrismas
Tue 26-Dec Day of Goodwill
Sun 31-Dec New Year’s Eve

Merino ram auctions = BoldThis year programme contains the official Merino ram auction dates. Any auction held on a different date does so at own risk

MERINO SA 2017
Tel: (049) 892 4148  
Email: merinosa@eastcape.net 
Website: www.merinosa.co.za
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